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World Wide Photos 
Wreath of Gold Presented by American Ambassador to Italy to Premier Mussolini, to Be 
Awarded at the Next Olympic Games. 
(See Text on Page 63) 
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The Very Best 


You are sure to have calls for 
these two popular Colonial Pat- 
terns this Fall. Place your 
stock order now so that the 
goods will arrive in time for 
your requirements. 

Twenty-six piece sets fur- 
nished in handsome gift cases 
on requests—no extra charge is 
made for the case. 
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By Isabelle M. Archer 


i orecast of Fall Costumes and Their Appropriate Jewels 














LREADY Paris is sending the first quota 

of her marvelous new gowns for New 
York’s approval, and already the first re- 
turning tourists have brought back the 
earliest examples of next Fall’s wonderful 
hats, suits and coats. 

The sample gowns sent from Paris are for 
the shops and modistes here to use as models 
for their own workers to copy and it is from 
these that we gain our first idea of what 
the evening gowns of next Fall and Winter 
will be, while from the suits and daytime 
gowns the new colors, trimmings and dress 
accessories may be judged. And such an 
array that has arrived. Earlier travel this 
year has been a great instigator of early 
planning for the Fall so here we are before 
mid-July with jewels in preparation to 
blend with the freshest Parisian costumes 
the returning tourist will bring back with 
her. 

This excellent situation has been seldom 
possible before and its value to the jeweler 
will not be fully appreciated until Christmas 
sales are under way and then it will be 
realized what a boon an early Autumn 
season really is. Then with the usual Fall 
special order work completed and the win- 
dows and cases of the retail stores filled 
with pieces and parures appropriate for 
wear with the new gowns, the forwardness 
of the season will be realized. 

Interesting Diversity in Costume Styles 

There is so much of picturesqueness in 
the new gown fashions that at first it seems 
that quaintness and a certain reminiscence of 
olden-time costumes rules the new types, but 
it is soon realized that the most extreme 
so-called vampire draperies are to be out- 
done this year by further variations—more 
or less wide—on the Oriental mode. 

These Chinese, East Indian and Egyptian- 
patterned draped gowns will choose for in- 
stance soft tints and subdued tones for their 
color schemes instead of the regulation vivid 
and startling contrasts. 

We have seen this Spring and Summer 
4 garment of revived styles running from 
classic forms to such weird monstrosities 
as the Mother Hubbard minus the yoke, and 
the “1880” hustled and be-flounced contrap- 
tion. For the coming Winter more original- 
ity is promised. The best of the loose-flow- 
ing, hanging-from-the-shoulder model is to 
stay and the picturesque Colonial-patterned 
own will be strongly featured, but other- 
Wise the forms will be the results of much 
Patient contriving on the part of the leading 

arisian modistes, 

One gown, like nothing seen before on 
this side of the Atlantic, has a cape and 


train drapery made in one section. It is an 
afternoon gown and its original was used 
first at the races in April. Since its first 
appearance it has been adopted by many of 
the smaller houses and some of the varia- 
tions on its theme are as good in line and 
brilliant in effect as the original. 

Such an array of differing fashions 
makes the designing jeweler’s task one of 
added difficulty this year. There is this, 
however, as a steadying anchor: the very 
originality and diversity of the coming 
styles gives the designer of jewels more 
scope in his work while the three main 
divisions of draped gowns, quaint gowns 
and sport models gives him enough guid- 
ance in general for him not to go far astray 
in his output. 

Of course there is the compelling control 
of color to guide jewels into appropriate 
construction, and this Fall Paris has 
promised as much variety in her favored 
color schemes but, as has been said, in a 
subdued key. 

Wide Range of Soft Colors Used 

It is as though last year’s violet had 
changed to mauve or plum, or cerise to a 
dreamy old rose. The pitch has shifted to 
a gentler tone bringing in its scale sage 
green, seal brown, ultramarine, dove grey 
and blends such as raspberry and blue, moss 
green and reindeer brown. It is an ex- 
cellent gesture; an effort in the right direc- 
tion and one the jeweler will welcome as 
another encouraging sign that the introduc- 
tion of gemstones into the realm of fine 
jewels was none too early. 

Contrasts rather than 
called for in the new jewels, for you can 
see at once that precisely what these 
quiet. tones of the fashionable costume 
will require is emphasis, without a doubt. 
To conform to this decision, pearls will be 
used with handsome, heavy gowns of deep, 
rich colored materials and that the darker- 
toned gems will be needed to give the de- 
fiant note to the more neutral and_ the 
paler-tinted costumes, 

Sapphires, amethysts and rubies will be 
to the fore when either blue, purple or red 
colors the gown material. These will not 
be used each as a match for the costume 
tone but as a contrast. The sapphires with 
a plum tone, the amethyst against the new 
zrey-blue and the rubies to heighten the 
color when orchid or a soft mauve makes 
the gown. 

The work of the platinum smith must 
once more be acknowledged to have attained 
remarkable heights. Some of the larger 
pieces are wonderful to behold. The de- 


blends will be 


signs now under construction for the tiaras, 
necklace pendants and bangles are especially 
notable. It is these jewels which will carry 
the season’s principal motifs and although 
they will not be worn, in all likelihood, 
until in the late Fall, still the smaller pieces 
will echo their plan of construction and gem 
makeup. 

Large gems will be accompanied by small 
gem clusters and seldom used as absolute 
solitaires. Diamonds will form these clusters 


. In many cases but contrasting colored gems 


and gem stones are to be used where the 
extra color repeats some tint or tone in the 
gown or its trimming. 


Massed gems and the finest of cob-webby 
platinum framework make up the majority 
of the new jewels, but necklaces and neck 
chains are following the simpler form of 
beads and even when the finest of great 
emeralds or sapphires are used in necklaces 
either for the short “chokers” or the long 
ropes the amount of visible platinum work 
is negligible. 

But it is the smaller pieces which are to 
be studied in detail as they are the leaders 
always during the early months of the Fall. 
The splendid new brooches, the horde of 
beautiful finger-rings, the earrings and 
bracelets, these are our first concern. 


Brooches Now to Be Clasp or Buckle Type 


The newest brooches and barpins are, 
according to Paris demands for cape and 
drapery fastenings, to follow the lines of the 
old shawl brooches with heavy gem clusters 
at either end and a slighter line of gem- 
studded platinum between for the bar-pins, 
and cone-shaped disks and raised ovals or 
full or half circles for the new brooches. 

These iewels are to be used either at the 
left shoulder or at the girdle. They will 
hold in place the draperies of evening 
gowns, form the fastenings on cape-suits 
and all manner of wraps. They will be 
used for the fastening on girdles, belts and 
sashes and to hold in place skirt draperies 
when no girdle is used. 

One of the first of these brooches to be 
seen here was worn as the sole fastening 
on a cashmere shawl costume. The shawl 
itself was an heirloom and highly prized so, 
instead of spoiling it by cutting, it was 
draped into a single garment which did duty 
for frock and cape as well. The colors, 
unusual for an Indian weave, were old blue 
and dull red for the very deep border and 
oyster white for the center and border 
ground. A set of these brooches was used 
with this costume, matching in gem-setting 
but not in pattern. They were all platinum 
mounted with pearls, emeralds and sapphires 
for their gems. The largest brooch was 
designed as a shoulder clasp and was a disk 
with a variegated edge and a large emerald 
to cap its raised center. A small bar-pin 
was used on the surplice blouse, and a larger 
open circle at the left hip where the folds 
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of the shawl made the only fullness for the 
sheath-like skirt. 

It sems odd that the finger ring-watch 
should usher in a new design in large 
gemmed finger rings, but to nothing else can 
the sudden call for great square and oblong 
pezeled finger rings be blamed. 


The Ring Watch and the New Dinner Rings 


So that the caprice of the moment, the 
clever little watches mounted as finger 
rings, shall not eclipse entirely all the other 
rings worn, the new finger ring designs have 
appeared with extremely large bezels. The 
square-cut emerald, the Marquise diamond 
and the button shaped star-sapphire are 
among the favorite gems for these rings. 
Pearls used as semi-solitaires, with a fram- 
ing of small diamonds, make some of the 
most beautiful of the new rings but worn in 
conjunction with the tiny platinum-faced 
watches, the colored gems show up best. 

One of the new parures includes a ring- 
watch with the face edged around with tiny 
faceted topazes and .round-cut emeralds 
alternating with a large emerald set in one 
dinner ring and a great golden topaz in the 
other. The necklace, fillet and bracelets 
hold blends in differing proportions of the 
emeralds and topazes with an accompani- 
ment of small diamonds and pearls. 

From Paris comes a finger ring of a long 
narrow shape mounted with a slab of black 
onyx in a severely plain platinum frame. 
The new note in this jewel is made by the 
series of tiers given the face of the onyx. 
The cutting gives an excellent play of light 
and at the same time obtains for a really 
enormous stone the effect of a smaller con- 
tour, with gained grace and unimpaired 
attractiveness. 

The parure, that fascinating method of 
jewel biending, is growing every day in 
favor with the better dressed women. It 
has outlived its limited sphere as an evening 
jewelry arrangement and taken upon itself 
all of the attributes of a ‘daytime jewel 
group as well, 

The newest parures are those to be worn 
with the smart one-color costumes. To be 
sure there is an auxiliary color. used, but 
the main tone, generally either red, green, 
black, white or brown, is held through 
every part of the costume from the gown 
material itself to the merest detail and 
slightest accessory. 

The jewels for such costumes keep strictly 
to the order for a single color in their gems, 
but strange to say, exhibit an astounding 
Variety gof designs, shapes and sizes among 
the pieces of each parure. 

One of these most complete of all the new 
Costumes has golden colored crépe for its 
formation and topazes for the gems in its 
Parure. But oh, the contours of each piece! 
Out of seven jewels none but two, the 
bracelet and the finger ring were in the 
least alike. Or take another, a parure of 
amethyst-mounted platinum. The cape-suit 
for this was of a new soft-hanging ben- 
Baline, and because it was a daytime cos- 
tume the jewels were of a more formal 
type, yet again they knew no semblance of 
order in their patterning. The brooches 
Were strictly speaking, a series of variously 
* bar-pins glorified with over-laid gem 
004 the earrings held drops flat-sided 
tad weights ; the neck pendant was a carved 
Slab of amethyst set around with filigree 
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platinum and the wrist watch had case and 
chain bracelet built up of box-set gems. 
These two examples will give some idea of 
the manner to be followed by the parure 
this coming Fall. 

Other than these perfectly matched one- 
tone costumes the idea is to give the most 
artistically blended picture imaginable. Soft 
pastel shades are used for suitings and 
smoky over-tones are seen in the brocades 
and velvets being sent over in such quanti- 
ties from France. A shot of one color 
through another will often give an enticing 
lure to what would have been last season a 
simple figured chiffon or a cross-stripe of 
misty tint will bar a plain satin in broad 
bands, cutting down the ground colors and 
making the material’s only pattern or color 
change. 


New Gowns Show Up Fine Materials 


It is from such wondrous materials as 
these that the gowns direct from Paris have 
been formed. No wonder they are almost 
minus trimmings and befurbishing. They 
require nothing but the finest jewels for the 
finishing touch. 








Drawn Designs in the Jewelry 
Industry 





[N recent issues, Deutsche Goldschmiede- 
Zeitung had an interesting controversy 
between its contributors as to the value of 
drawn designs to the bench-working gold- 
smith. R. F. has just had his views pub- 
lished and a few excerpts given herewith 
from his article should interest our readers. 
Some controvert the claim of other experts 
that the use of “Period” study and the copy- 
ing or using of “Classic” designs, even when 
modified by the worker, tends to suppress 
originality, others have decisively expressed 
the need of such inspiration, and so on. 
“RP,” says's 
“In any case, the drawings of such God- 
gifted artists as Holbein, Diirer and others 
must be acknowledged as either stimulating 
or as working drawings. According to my 
persuasions drawings in the jewelry art have 
been given much greater importance than 
what is due, and thereby has made it more 
difficult for the pupil or apprentice to sense 
the properties of the material * * * 
The pencil, especially in the hand of the ex- 
pert drawer, leads to offering violence to the 
material, for the difficulties and impossibili- 
ties that encounter the executing goldsmith 
in the working up of the material the pencil 
overcomes on the paper like a plaything; 
and, as the practitioner and the drawer are 
for the most part not one and the same in- 
dividual, thus it arises that these jewelry 
motifs appear to be just ornament taken from 
stucco or similar material. That it is not 
possible, in all the activities of the factory, 
to get along without a carefully drawn pat- 
tern I will admit, for the factory goldsmith 
has not learned to work otherwise than after 
a model or exact drawing; he does not give 
much thought to his work; he only knows 
that it would be objected to if it did not 
correspond with the given drawing. * * * 


“Every goldsmith, even in the smallest 
provincial village, should, as our foremost 
task, be shown and taught, in the same way 
as those art workers of the Middle Ages, 
how to be imbued in the material and how 
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to develop organically, so to speak, a piece 
of jewelry. And thus the purchasing public 
can become more full of pretension, as far as 
art value in jewelry pieces goes, and at least 
every one of culture can take it for granted 
that in his home he owns one or more origi- 
nal paintings and can also wear original 
jewelry. Such jewels, without much in ma- 
terial, but of that much greater art value, 
better characterizes the culture stand of the 
wearer.” 
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Noted French Archeologist on Tut- 
ankhamen Fashions 








THE French newspaper Gaulois recently 

had the following “story” in its 
columns, to which we are indebted—Le 
Moniteur of Paris. 

“After laborious researches in a pro- 
longed period in all the’ museums of the 
world and a precise examination of the 
texts, M. Ruppert, the learned archeologist, 
has at last succeeded in constituting a 
museum of Greek, Roman, Assyrian, and 
Egyptian costume that is certainly unique 
of its kind. M. Ruppert has also learned 
to comprehend the draping of the clothing 
according to the rites of the ancients. Passed 
fashions no longer have their secrets for 
him. He says: 

“‘You ask me could the Egyptian 
fashions give inspiration to our present-day 
costumers. Why not? Although I must 
add that the simplicity of clothing, reduced 
to its simplest expression in those very hot 
countries, does not easily lend itself to 
ingenious adaptations. Up to the age of 12 
years the little girls and boys walked about 
in the costume of our first fathers at the 
time of the Pharaohs. The men wore a 
simple girdle, a kind of cotton drawers called 
schenti, which surrounded their lIcins. As 
to the women, they clothed themselves in 
a dress shaped like a frock with suspenders, 
or perhaps draped behind or in front of the 
breast. These dresses were of linen cloth, 
very light, red, green, blue, red and blue, 
etc., more commonly white. 

“‘*As ornament, jewels of glass were 
sewn on the stuff. The sign of distinction 
of the nobility consisted in the quantity of 
necklaces of gold that decorated the neck. 
The Pharaoh permitted a certain number of 
rows, according to the importance of the 
personage. A fashionable lady of this 
period of the distant past did not desire a 
necklace of pearls, but five, six, seven rows 
of golden necklaces, so as to crush her 
rivals,’ ” 








A Golden Prize for Olympic Games 





HE illustration on the front cover of 

this issue of THE JEWELERS’ CIRCULAR 
shows a wreath of laurel and ivy leaves of 
gold presented by Richard Washburn Child, 
American Ambassador to Italy, to Premier 
Mussolini. 

The trophy, which is an imitation of the 
ancient Roman victors’ wreath, is to be 
awarded to the team winning the greatest 
number of flat racing events at the elimina- 
tion trials for the next Olympic games. 








James L. Mitchell, Commerce, Okla., 


has moved to Miami, Fla. 
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Some Facts to Consider as to Post Dated Checks* 





By Elton J. Buckley 








| 





a 


WANT to say something in this article 
about post dated checks, that is, checks 
dated ahead. I have had to take them many 
times, not only personally, but in the course 
of professional business, and so has every 
rader hereof except the fortunate individual 
whose business is all cash. 

What is the legal status of a post dated 
heck? Is it negotiable like other checks? 
(an it be passed from hand to hand like 
an ordinary check? And has it that most 
yeculiar and characteristic element of nego- 
iability—can the third party holder collect 
it from the drawer, regardless of any de- 
fense the latter might have against the 
drawee? Of course everybody knows that 
with an ordinary check dated the day it is 
given, the answer to all these questions is 
yes. When you give a check dated a month 
ahead, however, you are giving what to a 
great extent is like a promissory note, or a 
draft, and this might change the law. 

A case has just been decided (Wilson vs. 
Mid-West State Bank; an Iowa case) which 
if it is to stand for the law of the whole 
country, would completely upset the status 
of post dated checks. Happily, however, it 
practically flies in the face of the unanimous 
opinion of the other courts of the country, 
which makes it of very little value. 

In the Iowa case A bought $1,000 worth 
of merchandise from B, and gave him in pay- 
ment a check dated one month ahead. B, 
thinking himself quite canny, went to the 
bank on which the check was drawn and had 
it certified, He then passed it on to a third 
person, in settlement of his own debt. 

sefore the check was due, A found that 
the merchandise wasn’t up to contract, and 
ordered the bank not to pay the check. The 
bank was in an unfortunate position; for its 
certification of the check had made it liable 
lor it. However, it refused payment and the 
third party holder of the check brought suit 
against it. The case was fought through the 
whole line of courts, and the final decision 
was that the bank needn’t pay. There were 
a number of technical grounds for the deci- 
sion, such as the absence of legal considera- 
tion when the check was indorsed by the 
drawee to the third party, and so on. Under 
the facts of the case, which apparently 
showed the original transaction to be phony 
on the seller’s part, I was glad to see the 
case decided as it was, but it nevertheless 
'ratisgresses about all the law there is in the 
United States on the subject. For this rea- 
—— vine ped attract some attention, and 
that tgs ‘am attempting to make it clear 
Under ye not express the general law. 
rin sli general law of the United States 
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tween the drawer and drawee. If the Iowa 
case had been tried anywhere else, the third 
party holder would have been given a verdict 
against the bank, because he was an innocent 
third party holder, and was therefore not 
bound at all by the fact that A could have 
defended against the note had it remained in 
B’s hands. The bank would have had to pay 
because of its certification. 

A bank, however, has no right to certify 
a check before its maturity, and if it does, 
does so at its peril, because the maker of a 
check who dates it a month or a week ahead 
has the right to stop payment any time up 
to maturity, and the bank is robbing him of 
this right when it certifies it ahead of time. 
Not only that, but the bank that certifies 
a check ahead of time of course plays safe 
by deducting the amount from the drawer’s 
account, thus practically forcing him to pay 
his check before it is due, I explained in a 
former article that a bank couldn’t do it with 
a post dated check. If it does do it and the 
drawer could have escaped payment except 
for the certification, the bank must itself 
pay. 

Sut even when the bank doesn’t certify a 
post dated check, the drawer may not be 
able to stop payment on it. If it has gotten 
into the hands of an innocent third party 
holder for value, he will have to pay it even 
though he has a perfect defense as against 
the man that he gave it to in the beginning. 

Perhaps I don’t need to explain, but will 
do so on a chance so that nobody may mis- 
understand any part of this article, that 
when a bank certifies a check it makes itself 


responsible for payment—guarantees the ac-. 


count in other words. Naturally it only 
certifies when it has enough of the drawer’s 
money on its books to make it safe to do so. 








Theophano Brought Byzantine Art 
to Germany 





66"P.HEOPHANO, whose grand figure 

stands out against a background of 
incredible rudeness and turbulence, must, 
undoubtedly, have had considerable influ- 
ence in introducing the softer Byzantine 
manners. Her husband, Otto II, is said to 
have adopted much of the Byzantine court 
ceremonial, and the wedding presents she 
brought with her, on her arrival in 972, 
must have formed a fund of novel design 
for the German craftsmen. Yet it is very 
easy to exaggerate her personal influence. 
Byzantium has always been a remarkable 
civilizing agent, and in the 10th to 11th 
centuries was exercising the strongest influ- 
ence in the west. Relations with Germany 
had been established long before the time 
of Theophano, and were continued long 
after. 

“In reality Otto III was the more special 
admirer and imitator of Byzantine arts and 
customs, this influence coming, no doubt, 
indirectly from his mother’s care in choos- 
ing for his masters, men of high culture. 
One of these men, the most trusted coun- 
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cillor of Theophano, was the refined and 
learned Greek, John of Calabria, and the 
other, the German, Bernward, was a most 
enthusiastic amateur of the arts, and on his 


appointment to the See of Hildesheim, 
helped to create the new German school 
which flourished all through the 11th and 








Uses for Industrial Diamonds 





[ MPERFECTLY crystallized diamonds, 

unfit for gems, are called bort and are 
used in many branches of industry, says The 
Compressed Air Magazine. The United 
States Department of Commerce classifies 
them, together with black diamonds, as 
‘glaziers’, engravers’ and miners’ diamonds.” 
Bort is found in almost all diamond-prodic- 
ing districts, Brazil being one of the chief 
centers from which this country draws its 
supply, and in the last four years the United 
States has imported 121,868 carats, valued at 
$3,472,507. 

The only known source of black diamonds 
is Brazil. In former times black diamonds 
were used almost exclusively in core drilling 
—exploitation work with the so-called dia- 
mond drill. The high and rising price of 
these carbons, however, led to the introduc- 
tion of the calyx core drill, the diamondiess 
drill that uses steel shot cutters in the periph- 
ery of the drill instead of diamonds. The 
diamond drill, however, is still largely em- 
ployed, as it is peculiarly adapted to core 
drilling at an angle from the vertical. 

“Industrial diamonds have a great variety 
of uses in the arts,” says the magazine. 
“Many tough fibrous substances and insulat- 
ing compounds, such as hard rubber, vulcan- 
ized fiber, celluloid, papier maché, bakelite, 
cotton rolls, compositions of ivory, graphite 
and mica, as well as aluminum and the 
harder bronze alloys, can scarcely be ma- 
chined even with the best steel tools that 
rapidly lose their cutting powers because of 
overheating, With diamond tools, however, 
no trouble is experienced in quickly and ac- 
curately finishing to the finest micrometer 
measurements. The turning of hard rubber 
fountain pens, that involves the most accu- 
rate fitting, is done without difficulty with 
diamond-pointed tools. High cutting speed 
can be maintained, and a single diamond has 
been known to cut, without regrinding, over 
100,000 pieces. 

“Another operation well performed with 
the diamond is the turning or truning of 
‘felt’ rolls used in paper mills. These rolls 
are about 8 feet long by 14 inches in diam- 
eter and are built up of a number of disks 
of tough paper mounted on a spindle un- 
der heavy pressure. Upon this hard, fibrous 
substance the steel tool hardly makes an im- 
pression, while a diamond point quickly and 
accurately gives the entire surface a smooth 
finish resembling that of polished wood. 
Diamond-pointed tools are used in finishing 
the hard rubber parts of water meters, bronze 
bushings, valve disks and seats and commu- 
tator bearings, as well as for the internal 
grinding of cylinders and heavier borings of 
bronze, aluminum and copper. 

“The diamond is also invaluable in the 
cutting of glass. The need of the diamond 
in industry for cutting tough, hard materials 
has brought into use many tools especially 
designed to do this work.” 
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*“Deltah’s Greatest Year” 


L. Heller & Son, Inc., 358 Fifth Ave., N. Y. 


“‘Deltah’s Greatest Year’ 

















“Choke’er-Choke’er” 


Secret Service Un- 


covers Amazing Nation-Wide Murder Plot; 
Radio Gives Clue; Jewelers Suspected As 
Solution Nears 





Women By Name of Pearl Warned to Wear Cast Iron 
Collars "Til Murder Gang Is Broken Up; 


More Evidence Hourly 





(By Special Wire from Hoboken Secret Service) 

A series of startling and amazing facts have come to 
light as a result of the cleverest detective work of the cen- 
tury, uncovering a plot unprecedented in crime annals for 
ferocity of its conception and the all-embracing, country- 


wide character of its scope. 


Secret Service and _ police 
authorities have warned ll 
women who are now or may 
during the past have been called 
by the name of Pearl to wear 
heavy, specially made throat 
protection until the murderers 
have been apprehended. 


The astounding and terrify- 
ing revelation, made possible 
thru brilliant radio and wire- 
tapping detective work, proves 
that a large, well organized 
band is bent on murder. Such 
phrases as “Choke ’er—Pearl— 
Choke ’er — Try Deltah — 
Choke ’er at any cost—spare no 
efforts—bring pressure to bear 
—Choke ’er” have convinced 
the able investigators that not a 
minute must be lost in breaking 








up this huge and fearful plot. 


This paper has also learned 
from authentic sources that 
jewelers are principally in- 
volved in this wholesale “Choke 
er” plot. It is even suspected 
that the jewelers of the country 
may have a secret organization 
which is deeply concerned in 
the mystery. 


Every public-spirited citizen 
should constitute himself a com- 
mittee of one and aid in the in- 
vestigation, the police have 
stated. ‘We must frustrate the 


plot,” the police commissioner 
has added. 


Important developments and 
arrests are momentarily ex- 
pected. 


— 


“The Diamond 
Choker,” a New 
Deltah Necklace 


Contained in New Idea 
Jewel Chest with Mirror 








Jewelers who wish to estab. 
lish an alibi in the sweeping 
“Choke ’er” investigation now 
under way all over the country 
are advised to immediately 
order the new Deltah choker 
necklaces just out. 

These necklaces are offered in 
two ways: (1) as “The Dia- 
mond Choker,” with new idea 
mirror top velvet jewel chest 
and solid white gold diamond 
safety clasp; and (2) ‘The Cho- 
ker’, as described above, but 
with spring ring clasp. The 
pearls are wonderfully lustrous, 
indestructible Deltahs of u- 
usually fine color. 

The Diamond Choker retails 
for $13.50; The Choker for 
$11.00. 

Order at once from your 
wholesaler and protect yourself. 









































THE JEWELERS’ 








—— 





~~ 


The News From England 





Jeweled Handbags, Walking Sticks and Sun Shades Popular with London 
Society Women—German Competition Blamed for Poor Trade in Clocks 
—Jeweled Straps for Slippers—Latest Fads in Hair Ornaments 

















Lonpon, July 5.—Considerable attention 
is being paid by the retail jewelers of the 
metropolis in the sale of such feminine 
jeweled goods as handbags, walking sticks, 
ymbrellas, sunshades, and so forth. This 
Summer has seen the debut of a number of 
new designs in chic bags in which precious 
gems and metals are used to effect, and 
some modern style walking sticks for 
feminine use. Paris, of course, is chiefly 
responsible for these new lines. The newest 
vanity bag, and one considered by the smart 
jeweler as a good profit maker, is in black 
catin with a ball of onyx at the base which 
unscrews to disclose a powder puff, lip stick, 
et cetera. This bag is quite round and flat 
in shape. It is tastefully decorated with 
precious and semi-precious stones and has 
elaborate hinges and clasp of chased silver. 
The feminine walking sticks that accom- 
pany such bag designs as these are fitted 
with a knob at the handle end which is 
composed of any suitable media. Pressure 
on a hidden spring in the knob causes this 
to open disclosing once again a complete 
outfit in miniature of My Lady’s facial 
make-up. These sticks come in gold and 
silver mountings and with jeweled decora- 
tion, according to the price one cares to 
pay. 

kK Ok 

Two days after a well-known firm of 
Regent St. jewelers had made Mrs. L. 
Carter of Kentucky, U. S. A., a solitaire 
platinum ring it disappeared. When in- 
forming the police Mrs. Carter said she re- 
moved the ring to wash her hands and when 
going to replace it could not find it. The 
ring was a very finely made one. It had 
30 matched stones surrounding a large dia- 
mond weighing two carats. The loss 
occurred in the Hotel Metropole. 

* * * 


German clock dumping is considered by 
many jewelers here to be responsible for 
the lean times many jewelers have experi- 
enced in the clock side of their business 
since the armistice. At one bankruptcy ex- 
amination this week T. R. Baker, of Ash- 
ford, a jeweler and clockmaker, said he 
formed a company to manufacture alarm 
Clocks in 1919 and that in the following 
year German clocks began to enter Eng- 
land at such a rate and at a retail selling 
cost of a third of the price of the English 
made clock that business was practically 
impossible, 

* * * 

Six months hard labor was given a man 
aged 70 years this week following his arrest 
as he was trying to sell a $1,000 pearl, 
picked up in the street, to Hatton Garden 
diamond merchants. Detectives said the 
man asked the “Garden” diamond men to 
ive him $200 for the pearl. They refused 
to buy it. A charge of theft by finding 
was placed against the culprit. 

* * * 

Jeweled straps that look like part of a 

utifully set emerald or sapphire bracelet 


are used on the latest white satin slipper 
designs emanating from Paris. Black satin 
shoes now have side panels picked out in 
tiny steel beads. 

x oe x 

At the meeting this week of the Great 
3oulder Proprietary a fusion of West 
Australian gold mines was suggested as the 
best way of combating high production 
costs—particularly that of labor. The 
fusion method of meeting increasing work- 
ing costs seems to meet with approval here. 
Sir Newton Moore told the Great Boulder 
shareholders that they were having a very 
lean period and he said he did not anticipate 
the payment of more than one dividend of 
12 cents per share for the current year. 
A. H. Collier, a director of the Ivanhoe, 
and recently returned from West Australia, 
spoke in favor of fusion with some other 
mine or mines as the best means of effecting 
economies, 

a ee 

Considerable impetus has been given the 
goldsmith’ and silversmiths’ trade by the 
offer of the London Guild to provide prizes 
and scholarships for the additional educa- 
tion of the younger members of the gold 
and silversmithing fraternity. A committee 
representing the Goldsmiths’ Company and 
the Goldsmiths’ and Silversmiths’ Jewelers’ 
Art Council will have charge of this new 
phase of precious metals education, The 
ordinary scholarships will be of the value 
of $750 to $1,000 for one year. Traveling 
scholarships of similar value and for a like 
period also will be provided. Nine months 
of the 12 must be spent in foreign work- 
shops. The other three months will be 
spent in studying standard ancient and 
modern precious metal work. Craftsmen 
must be over 21 years of age to be eligible 
for these scholarships. The precious metals 
and jewelry industry considers the oppor- 
tunities now given to young men to study 
their art in the continental workshops will 
be of inestimable worth to the industry’s 
future, 

* *k * 

The new fad for low hair dressing that 
shows a simple roll stretching across the 
back of the head from ear to ear has made 
necessary the new designs in hair combs and 
hair prongs. These combs and prongs now 
being featured by the jewelers are in carved 
tortoise-shell with a lace like pattern out- 
lined in brilliants or colored gems. These 
comb designs are such that they fit right 
along the roll of hair across the back of 
the head and form a novel finish. Some of 
these hair ornaments are decorated with 
wide mercury wings that lie flat on the hair. 
Spanish combs and loop pins are now taking 
a back seat. The slightly semi-circular 
comb now the fashion is sometimes deco- 
rated with a pretty key pattern or balus- 
trade design carried out in marcasite, rhine- 
stone or jet. 

x * * 


From Paris comes the super canvas shoe 
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with twin 
fastenings stitched with black. The same 
care is being bestowed on the French can- 
vas shoe this Summer as is given to the 


straps carrying white pearl 


fashionable suede or buckskin shoe. The 
white canvas court shoe has two twin bars 
of perforated black patent leather across 
the instep from sole to sole. They are on 
a white canvas background and are appro- 
priately decorated with gems to match. 








SHOOTS NEGRO THIEF 


Atlanta, Ga., Jeweler Wounds Colored Man 
After Being Robbed and Knocked 
Down 





ATLANTA, Ga., July 11.—George S, Daniel, 
a jeweler conducting a store on Pryor St., 
just across from the Fulton County Court 
House, shot and probably fatally wounded 
a negro thief here Monday. 

According to Mr. Daniel, the negro, who 
gave his name as Albert Redd, came into the 
store and asked to see some watches. When 
the tray was set on the counter in front of 
him, Redd snatched up the handsomest watch 
on the tray and started for the door. Daniel 
got out his revolver and intercepted him. 
Not caring to shoot him down without a 
warning, the jeweler ordered him to stop. 
Thereupon Redd knocked him down and 
started for the door anyway. 

Daniel fired just as the negro was going 
through the door, the bullet entering his 
back and lodging in one lung, according to 
physicians at the Grady Hospital, where the 
negro was taken for treatment. He is not 
expected to recover. 

The attempted robbery was made in broad 
daylight, in front of the county court-house, 
and while a stream of pedestrians were pass- 
ing along the sidewalk in front of the store. 
It was one of the boldest attempts made here 
in some months, and police believe that Redd 
is a member of a gang operating here. 








Death of Louis J. Frigerio 


New Orveans, La., July 13.—Louis J. 
Frigerio passed away late last week after 
a protracted illness of more than two 
months. A short time before that, he 
suffered an accident through which it later 
became necessary to amputate one of his 
legs, as the result of which blood poisoning 
set in, and his death occurred. 

For some years Mr. Frigerio had been 
employed at Coleman E. Adler’s Canal St. 
jewelry store. His father was the pioneer 
in New Orleans in optical work, and also 
carried a large stock of nautical instru- 
ments. The jewelry branch of the business 
was added later. One of the most attractive 
figures along Chartres St. in the old days 
was the wooden image which stood in front 
of Mr. Frigerio’s establishment, and which 
was called “The Commodore.” The statue 
was a perfect representation of the old time 
officers of the United States Navy, with 
uniform, telescope, etc. After the death of 
the old gentleman, his wife conducted the 
business, and following her demise, the sons 
took active charge and added jewelry as a 
branch of the business. 

For some years the Frigerios have not 
been conducting any business in New 
Orleans on their own account. 





THE JEWELERS’ CIRCULAR July 18, 1923, 


J. MEHRLUST 


668W.482%ST. NEW YORK 
_MANUFACTURER of 
DIAMOND JEWELRY 


aw se 


¥ 


DIAMONDS 


AND 


PRECIOUS STONES 
— 


We use Platinum and Iridium 
exclusively. 








July 18, 1923. 


ART SCHOLARSHIP COMMITTEE 





Work Being Done an Important Element 
in Educational Plan of Metropolitan 
Students 


After four years of untiring effort the 
influence of the Art Scholarship Committee 
formed to develop the artistic sense among 
pupils of New York’s high schools is finally 
being felt and as a result the work of the 
committee looms as an important element in 
the educational scheme of the great metropo- 
is, The committee consists of prominent 
men in and out of the jewelry and allied 
industries and also of a number of dis- 
tinguished artists who are giving freely of 
their time and energy for the future of art 
in America. 

The committee has organized a movement 
towards an alliance of art and industry in 
New York and to do this successfully, the 
members are seeking the co-operation of the 
industries and trade organizations in New 
York, The committee’s plan is to encourage 
the industries in need of art workers and 
to take an individual interest in the students 
who have marked artistic ability. The com- 
mittee discovers such students chiefly among 
the children of the poor. These young 
people, it has been pointed out, have much 
artistic talent with but little money and the 
committee proposes to help them secure the 
technical training required for the art in- 
dustries. 

The art committee of the Art Scholar- 
ship Committee selects the candidates by ex- 
amining their work and by making a study 
of their personal fitness for the different 
phases of art industry. In co-operation with 
the Art Scholarship Committee’s industrial 
committee it provides for and supervises the 
intensive training of the candidates and aids 
in placing them in positions where they will 
be happy in their work, helpful to their em- 
ployers and most valuable to the city. 

In a statement issued by Mary G. Mana- 
han, secretary of the Art Scholarship Com- 
mittee, she describes the work of some of 
the students showing an aptitude for jewelry 
designing. She stated that in the work of 
elementary designing, the committee some- 
times discovers rare imagination. 

Continuing, she said: “A boy whose task 
was a design for a belt buckle drew the 
circular face of the morning glory with cor- 
tect markings balanced on either side by the 
tube-like profile, terminating in a scroll or 
tendril. He did not know the name of the 
flower but next day brought in a picture 
which he had seen in a seed catalog. 

“I took my class to see the Egyptian Prin- 
cess’ jewels in the Metropolitan Museum of 
Art. A girl made a design for a pendant, 
4 purple stone, perhaps an amethyst, with a 
golden serpent forming a setting. This de- 
Sign was suggested by the story of Cleo- 


patra’s death from the asp concealed in. the 


sket of figs. The color, pink, suggested 
'0 one pupil a golden sun with spreading 
rays and a pink coral disc forming the center 
of the pendant. The same color to another 
meant a rose with green enamel stem and 
leaves, 
ea ttinaing the idea of the pendant a blue 
means the sea and sky with white 
Sones above for clouds and below for waves. 


course-a feeling of-jewelry’ pre-supposes~ this” vatued” at’-$125;~ anda solid ~ptatinum ~ 
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a fine sense of delicate design and an ability 
to acquire technique. It is not a common 
combination but we do on occasion find 
pupils endowed with it.” 








NEW OFFICERS ELECTED 





Members of Canton 24 Karat Club Hold 
Successful Meeting and Will Start Fight 
Against Unjust Tax on Jewelry 


Canton, O., July 14.—The July meeting 
of the 24 Karat Club of Canton was held 
Wednesday. The meeting was one of the 
most successful in many months. 

The committee in charge were successful 
in securing F. B. Blakemore, secretary of 
the Canton Retail Merchants’ Association, 
who spoke on organization possibilities. He 
urged the jewelers to build up their organiza- 
tion, make it 100 per cent and promised co- 
operation of the Merchants’ Association in 
helping them carry out the aims of the 24 
Karat Club. 

S. J. Krebs, Dover, O., has been elected 
president of the Club, succeeding J, C. Dun- 
can, Massillon, who was the first head of 
the organization. Glenn Heckertt, Massil- 
lon, was named secretary. C. A. Poet, Can- 
ton, was appointed publicity man and will re- 
port activities of all meetings of the or- 
ganization. 

Canton members of the club plan soon to 
make a fight against the present war tax. on 
jewelry, according to C. A. Poet, a member 
of the organization. “We have talked with 
Congressmen from this district and they 
have promised us their co-operation in an 
effort to eliminate the tax,” he said. He 
added that the tax is having a decided effect 
on sales in this district, especially on higher- 
priced timepieces. 








CONFESSES TO ROBBERY 
Colored Youth Admits That Jewelry He 
Attempted to Pawn at Muncie, Ind., Had 
Been Stolen from a Chicago Concern 


INDIANAPOLIS, Ind., July 13.—Another 
mystery was cleared up recently when the 
confession of Carl Robinson, colored, fol- 
lowing a severe grilling, showed the source 
of the jewelry, valued at between $700 and 
$800, found in possession of Robinson and 
his brother, Norman, at the time of their 
arrest in Muncie, Ind. The jewelry, accord- 
ing to the confession of the boys, is the 
property of the Jack Art Jewelry Co., 
Chicago. 

The two boys were arrested following a 
“tip” that Carl Robinson was attempting to 
pawn a diamond ring at a Muncie pawn 
shop. The boys refused to confess, but de- 
clared that one of the rings had been bought 
in Chicago for $125. 

Robinson, in his confession, Wednesday, 
said that a woman’s dinner ring, estimated at 
$200 in value, had been stolen from a table 
in the jewelry company’s establishment, 
where it had been placed with other rings 
and valuables awaiting shipment. The ring 
is of platinum, set with three diamonds and 
four blue sapphires. In addition, Robinson 
admitted stealing a white gold ring set with 
a quarter carat diamond and two sapphires, 
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wedding ring. Two field glasses were stolen 
from a case which had been made up ready 


for shipment, Three smaller rings set with 
a diamond of perhaps one-half carat each, 
were stolen from the same establishment, 
and Robinson admitted turning these over 
to his brother, in whose possession they were 
found. 








ALLEGED THIEVES CAUGHT 
Boston Police Get Two Men Charged with 
Robbing Window at the Store of 
Bigelow, Kennard & Co. 


Boston, Mass., July 13.—Charges that 
Joseph E. Walker, 22, of 32 Clarendon St., 
and Arthur E. Alden, 23, of 136 W. Newton 
St., this city, had made plans for a series of 
robberies are made by the police who cap- 
tured the two men after it is alleged that 
one of them had hurled a half-brick through 
the Washington St. window of the store of 
Bigelow, Kennard & Co., Inc., Wednesday 
morning, and made away with a quantity of 
watches and other valuable property. 

In the confusion following the break, it 
was reported that the thieves had secured 
several thousand dollars worth of merchan- 
dise, but later investigation showed that the 
stolen property was valued at less than 
$1,000. 

At the time of the arrests a search dis- 
closed that the men had taken several clocks, 
pearl earrings, watches and compasses. In 
addition the officers found a seal-skin coat 
and three fur pieces, valued at $1,275, al- 
leged to have been stolen some time ago 
from a Boston furrier. 

Walker and Alden were arraigned in the 
municipal court yesterday and held in $12,000 
each for a hearing July 17. Sergeant Mc- 
Donald stated that the pair were charged 
with six different breaks, five in the Back 
3ay and one downtown. 

At the time the brick crashed through the 
Bigelow, Kennard & Co.’s window one of 
the watchmen was on the second floor. He 
heard the shattering glass and at once rushed 
to the street floor, but the thieves had al- 
ready taken their loot and fled. Inside the 
window he found half a brick wrapped in 
pink paper, As he arrived on the scene 
patrolman Cunningham rushed to the corner 
but the two thieves had made their escape. 

Sergeant McDonald, Captain Driscoll, In- 
spector Cronin and Special Officer de Sessa 
went to Clarendon St., where Walker lives. 
There they report that they found the 
watches which had been stolen from Bige- 
low, Kennard & Co. and that the property 
was easily identified. 

Walker, according to McDonald, went to 
Providence on the noon train the day before 
the arrest, taking some jewelry to pawn or 
sell, but that Wednesday was a half holiday 
and about all the pawnshops were closed. 

The arrest of Alden at his room was fol- 
lowed by the capture of Walker at the Back 
Bay depot Wednesday night shortly after 
seven o'clock. 








Samuel B. Rosenfeld, of the Lorenz 
Jewelry Co., 508 9th St., N. W., Washing- 
ton, D. C., will leave the latter part of the 
month for a short vacation. He will attend 
the Leonard and Tendler fight in New York 
Gity 
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Tennessee Jewelers Hold Enthusiastic Convention 
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Members of State Retailers’ Association Join in Making Gathering at 
Memphis a Big Success—Officers Elected, Resolutions Adopted 
and Social Features Enjoyed 
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MempHuis, Tenn., July 13.—It was a happy 
glection made at last year’s annual conven- 
tion at Knoxville when Memphis was chosen 
as the 1923 convention city for the Tennessee 
Retail Jewelers’ Association. This was evi- 
denced by a good attendance of jewelers on 
Wednesday and Thursday from the princi- 
pal towns and cities of Tennessee and a 
liberal number of visiting jewelers from 
Arkansas and Mississippi cities. There were 
also a number of men prominent in the 
jewelry trade from several of the trade cen- 
ters in the north and they added much to 
the program. 

The work of the entertainment committee 
and the program committee was well 
planned. To Z. Calvin Graves, president of 
the Memphis Jewelers’ Association, and his 
associates and to Julius Goodman, chairman 
of the program committee, and the men and 
women members of the reception committee, 
goes much credit for the success of the 
gathering. Unfortunately, Mr. Goodman 
was not present, being in a Memphis hos- 
pital from a painful though not serious acci- 
dent that occurred when he was driving one 
of his blooded horses at the driving park a 
few days ago. 

The sessions were held on the parlor floor 
of the Hotel Gayoso. The registration of 
the delegates was kept by Mr. Bach, of 
Goodman & Bach, and George T. Roy, local 
jewelers. Many of the visitors were accom- 
panied by their wives and some of them by 
their sons. 


Wednesday 


The convention was opened by singing a 
few verses of “America.” The invocation 
was given by Dr. Williams, 

Clifford Davis, secretary of Mayor Row- 
lette Paine, in the absence from the city of 
Mayor Paine on his Summer vacation, made 
the address of welcome. He proved to be a 
splendid young orator. He expressed the 
appreciation Memphis felt for the jewelers 
of Tennessee, who represented a substantial, 
Progressive class of business folk. He pre- 
sented the key of the city handsomely 
wrapped in American bunting of red, white 
and blue. 


President B. W. Akers in accepting it said 
that he felt Memphis had made progress, 
and he felt amply rewarded for traveling all 
night from distant Knoxville to attend the 
convention. In further response to the ad- 
dress of welcome, President Akers said: 
‘We are indeed grateful to you, Mr. Davis, 
lor your warm and cordial welcome to the 
retail jewelers of the State of Tennessee to 
this, your beautiful city, on the banks of the 
“Fathers of Waters,” and named after the 
ancient city, Memphis, of Egypt on the Nile. 
ied — graciously offered us the keys to 
om air city, which in reality are too cum- 
“rsome for us, but in spirit you give us 
ig key—that of love and good fellow- 
“a which unlocks rusty bolts and grated 

8. For this key we are thankful.” 


Secretary E. H. Murray, of Pulaski, read 
the minutes of the Knoxville convention, 
made a financial report, and called to mind 
some of the suggestions made by the jewelers 
at Knoxville, on practical subjects. He ex- 
pressed appreciation of favors of the press 
during the year and said that good publicity 














PRESIDENT-ELECT 


Z. C. GRAVES, 
is what the jewelry trade always needs. 
A feature of the report showed a member- 
ship of 62 firms, 15 recently added, part of 
them through the efforts of Walter H. Mel- 
ler, of the A. N. R. J. A., who recently 
made a successful trip througl the State. 
Two communications from the national as- 
sociation were read to the convention, from 
the publicity committee and on _ taxation 
work. The subject of anniversary gifts was 
touched upon, and the plausibility of making 
the interim shorter between the silver and 
golden wedding, was discussed. 

Commitfees were appointed by President 
Akers as follows: 

Auditing—Messrs. Flowers, Memphis, and 
Edwards, Chattanooga. 

Nominations—M. C. Jensen, of Nashville ; 
I. L. Grady, Jackson, and FE. A. North, 
Cleveland. 

Resolutions—J. A. Cacyce, Nashville; Z. 
Calvin Graves, Memphis, and Chas. Myers, 
Memphis. 

Hays Flowers, secretary of the Memphis 
local association, next made an address on 
the subject of business and politics com- 
bined, which he recommended. He touched 
on questions of taxation, affiliation with the 
national association in its work, alluded to 
organized successful efforts of merchants in 
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such States as Ohio and gave altogether a 
very interesting and practical discourse. 

At noon the members with their red and 
blue badges posed at the west entrance of 
the hotel for a group picture and then had 
juncheon. 

AFTERNOON SESSION 


In the afternoon,. Ralph Roessler, of 
Marion, Ind., addressed the convention on 
“Tax Elimination.” He expressed apprecia- 
tion for the cordial convention spirit that 
he had noted and referred to pleasant times 
at other State meetings. 

The speaker then gave an interesting re- 
view of the work being done in his own 
State, Indiana, and in the national in get- 
ting in touch with the public servants of the 
country and getting before them the real 
economic facts that confronted the trade, 
particularly in these years of readjustment 
and rehabilitation following the war period. 
He expressed gratification at the attention 
that he had received from the thinking 
statesmen of America. 

The Tennessee association in turn ex- 
pressed by a rising vote of thanks apprecia- 
tion for Mr. Roessler and the efforts of the 
A. N. R. J. A. In this work, with prac- 
tically no solicitation, the Memphis associa- 
tion voted a donation of $500 for the ex- 
pense incident to the promulgation of the 
tax elimination work and added that this 
did not preclude further effort on the mem- 
bers of the trade who wished to assist in 
a cause very vital to the trade, 

The Question Box discussion was de- 
ferred, owing to the lateness of the hour, to 
the second day. 

Automobiles were in waiting and at five 


Pp. M. a two-hour sightseeing trip was 
enjoyed. Following the automobile trip a 
banquet was held at seven p. M. at the 


Colonial Country Club some six miles east 
of the city. The jewelers were guests of 
the Memphis jewelers. It was marked with 
informal discussion and a few set toasts, 
J. A. Cayce being toastmaster. 


Thursday 

An important address, by H. H. Lintner, 
of St. Louis, on “Protection to Jewelers” 
was the first speech of the second day and 
covered many points of vital concern to the 
merchant in protecting his stock and his 
business. He touched on the work of the 
Jewelers Security Alliance and gave many 
illustrations of the way to meet sharp prac- 
tice and robberies. 

E. H. Murray, Pulaski, Tenn., next spoke 
on “Future Problems of the Retail Jeweler.” 
He said that the tax question is one of the 
greatest problems now facing the jewelry 
trade and called for united action to have it 
repealed. Store operating expense, especially 
salesmanship, is a great problem, he pointed 
out and alluded to the dropping off of profits 
as rapidly as a few years ago they had in- 
creased. He touched on the question of pro- 
tection of stock and mentioned a few rural 
experiences. Expressing appreciation of 
Memphis and West Tennessee he said he 
hoped some time the association would come 
to “Middle Tennessee where the grass grows 
green and the water flows freely.” 

Harper J, Ransburg, Indianapolis, Ind., 
delivered the next address. His subject 
was “The Manufacturer in Relation to the 
Retailer.” With fine delivery and cordiality 
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Mr. Ransburg spoke of pleasant experiences 
in attending 12 national conventions and 
many of the State meetings, missing but a 
single recent one. He thought the stores 
gould carry some popular priced goods, 
and also be discriminating in getting fine 
gods. “The elevation of your competitor 
means your own elevation as a merchant,” 
he said and mentioned the splendid work of 
the Indiana association and of the national 
body and urged full co-operation, as the 
first means to the best results. The speaker 
was introduced as one affiliated with the cut 
glass trade and his speech was rewarded 
with a vote of thanks, 

C. W. Sully, Dayton, O., of the National 
Cash Register Co., was the next speaker. 
His topic was “Merchants Service,” and 
was illustrated by a series of chart sketches 
presented in most interesting fashion. 

Telegrams were read from Aaron Ber- 
geda, absent in New York, regretting not 
being present and extending felicitations. 
Also a communication from C. C. Breese, 
of Clarksville, one of the board of gov- 
ernors, who was at home ill. A telegram 
showing dues paid came from the secretary’s 
home office and he stated that the associa- 
tion in membership and results had reached 
its highest mark. Some other letters and 
telegrams from officials in the trade were 
read. One from Julius Goodman, who was 
at a Memphis hospital, thanking the con- 
vention for flowers sent him and adding 
words of felicitation. 

AFTER SESSION 

Discussion of a tri-State jewelers’ associa- 
tion was taken up at 2 Pp. M. the discussion 
being led by both men and women mer- 
chants who had come from several towns 
and cities in Arkansas and Mississippi. 
While the representation was by no means 
full the tenor of the speeches was favorable 
and the question was left open for further 
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field work. It was brought out in the talks 
that while Memphis presented a central 
point for the meetings, the meetings of the 
tri-State body need not necessarily all de- 
volve upon the broad shoulders of jewelers 
of the Bluff City, who had been only too 
hospitable this year. When the Tri-State 





JAMES A. CAYCE, TOASTMASTER 


\ssociation is effected Memphis, Hot 
Springs and Little Rock might share the 
honors it was said. 

The resolutions were presented by J. A. 
Cayce, chairman, and adopted. The resolu- 
tions voiced appreciation to the national 
president of the association, and the chair- 
man of the tax committee for their work on 
repeal of the excise tax. Thanks were ex- 
tended to President B. W. Akers and Secre- 
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tary Hugh Murray, to the trade journals 
of the jewelry trade, to the Memphis 
jewelers, the Hotel Gayoso and the Memphis 
daily newspapers and to Julius Good- 


_man, chairman of the program committee. 


THE QUESTION BOX 


The question box discussion was finally 
reached late in the afternoon. The first 
question taken out was, “How can we make 
more profit out of the jewelry business?” 
Several plans were suggested. 

“How Does the Gift Shop Work?” Mr. 
Edwards, of Chattanooga, spoke for its 
success, Charles Myers did not attach so 
much importance to it. Mr. Casey observed 
that the Nashville merchants had found it 
splendid as a side feature. 

The question of bonuses on sales, and 
how much should be allowed and when, was 
discussed at some length. Most of the 
jewelers favored the bonus idea. 

Is it customary to furnish flannel rolls 
for plated silver or sterling? What is the 
proper price to pay for old gold? Should 
engraving be charged for? Are the present 
salaries to bench employes too high? Is it 
advisable for a jeweler to place a value on 
diamonds brought in by the customer? 
Many other questions were discussed. 

Z. Calvin Graves, efficient head of the 
Memphis Jewelers’ Association was the next 
speaker. His topic was “Co-operation.” He 
discussed his subject in an interesting way 
and during the course of his talk reviewed 
the history of the Memphis association and 
spoke of some of its accomplishments citing 
particularly the auction ordinance and the 
work of the association during the World 
War. 

Following Mr. Graves speech, the elec- 
tion of officers was taken up on the report 
of the nomination committee and resulted as 
follows: President, Z. Calvin Graves, of 
Graves & Dix, Inc., Memphis; first vice- 
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president, Charles Maskall, Knoxville; 
second vice-president, Percy Williams, of 
Nashville; secretary-treasurer, E. H. Mur- 
ray, Pulaski, Tenn. (re-elected for the fifth 
time. 

Directors chosen are James A. Casey, 
Nashville; Dave Gaut, Memphis; F. W. 
Edwards, Chattanooga; I. L. Grady, Jack- 
son; A. H. Ruth, Shelbyville; D. A. North, 
Cleveland; C. C. Breese, Clarksville, and 
B. W. Akers, of Knoxville. 

Nashville, Tenn., was chosen as the next 
convention city, the date and details to 
be fixed by the board of directors. 

To the last body and the secretary to be 
selected from those who were available for 
the trip was committed the matter of dele- 
gates to the national convention at Provi- 
dence, R. L., in August. 








R. I. STATE TAXES 





Report of State Board of Tax Commissioners 
Shows Decrease in Returns Paid by 
Corporations 


Provipence, R. I., July 14.—Continued 
depression in many lines of business, notably 
the jewelry and metal trades, during the past 
year is responsible in the main for the loss 
in revenue for the State from corporate 
excess and franchise taxes on manufacturing, 
mercantile and miscellaneous corporations, 
according to the statements made by the 
State Board of Tax Commissioners last 
Wednesday in connection with the announce- 
ment of the annual assessments. 

Many manufacturing jewelry and cognate 
corporations show losses in their corporate 
excess as compared with the preceding year, 
the number listed this year that are assessed 
upon a valuation of $100,000 or more being 
only about one-half that of other years. One 
of the most striking examples of this is the 
Ostby & Barton Co., whose .returns show a 
decrease of $282,924.24 as compared with a 
year ago. The Gorham Mfg. Co.-also shows 
a big reduction. Its corporate excess for 
this year of $959,271.29 is a loss of $1,- 
188,084.71. On the other hand, J. Samuels 
& Bro., Inc. (The Outlet Co.), is taxed on 
a corporate excess of $2,303,571, which is 
an increase of $582,198. 

The total corporate excess assessment of 
manufacturing, mercantile and miscellaneous 
corporations this year is $304,346,307.10, 
which is a gain over last year’s assessment 
of $13,922,462.34. The tax on the corporate 
excess is $1,217,681.62. This is a gain of 
$55,956.59. The Standard Oil Co. of New 
York retains first place as the heaviest tax- 
Payer, although it suffered a decrease of 
$1,046,763.94 last year. Its corporate ex- 
céss as taxed is $9,915,616.83. 
Manufacturing, mercantile and miscel- 
‘aneous corporations paying a tax on a cor- 
porate excess of $100,000 or more, include 
the following that are associated with the 
manutlacturing jewelry and allied industries, 
with the amount of the assessment and the 
tax levied: American Brass Co. $196,892.75, 
tax $787.57; American Emery Wheel 
Works $326,370.25, tax $1,305.48; American 
erandard Watch Case Co. $316,380.84, tax 
$1,265.52; L. J. Anshen Co. $181,354.15, tax 
$725.41, 
eget North Co. $403,719.87, tax $1,- 

87; B. A. Ballou & Co., Inc., $342,738, 
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tax $1,370.95; Bassett Jewelry Co. $233,- 
140.76, tax $932.56; Belcher & Loomis Hard- 
ware Co, $505,755.13, tax $2,023.10; Bland- 
ing & Blanding, Inc., $152,617.55, tax 
$610.47; Brown & Sharpe Mfg. Co. $4,716,- 
065.81, tax $18,864.26; George H. Cahoone 
Co. $439,267.06, tax $1,757.06; Callender, 
McAuslan & Troup Co. (The Boston Store) 
$1,007,614.61, tax $4,030.45; J. M. Carpenter 
Tap & Die Co. $361,780, tax $1,447.12; S. B. 
Champlin Co. $114,313.35, tax $452.25; 
George L. Claflin Co. $187,733.98, tax $751.- 
09; B. P. Clapp Ammonia Co. $218,185.04, 
tax $872.74; W. H. Coe Mfg. Co. $101,116.- 
93, tax $404.46; Conley & Straight, Inc. 
$162,540, tax $650.16; Cook-Dunbar-Smith 
Co. $217,016.02, tax $868.06. 

J. A. Foster Co. $236,912, tax $947.64; 
Theodore W. Foster & Bro. Co. $269,729.90, 
tax $1,078.91; Fray Jewelry Co. $140,100, 
tax $560.40; E. L. Freeman Co. $205,673.33, 
tax $822.69; George H. Fuller & Son Co. 
$385,764.52, tax $1,543.05; General Chain Co. 
$286,139.22, tax $1,144.55; Gladding Dry 
Goods Co. $1,230,646.51, tax $4,922.58; Gor- 
ham Mfg. Co. $959,271, tax $3,837.08; R. L. 
Griffith & Son. $103,220.55, tax $412.88; 
Guaranty Loan Co., Inc. $115,100, tax $460.- 
40; J. C. Hall Co. $264,874.40, tax $1,059.49. 
Hamilton & Hamilton, Jr., Inc. $137,856.40, 
tax $551.42; Charles E. Hancock Co. $143,- 
215.10, tax $463.84; David Harley Co. $321,- 
684, tax $1,286.73; Harris & Mowry Co. 
$143,070.70, tax $572.28; Henius & Co., Inc. 
$101,357.96, tax $403.50; Improved Seamless 
Wire Co. $161,750, tax $647; Irons & Rus- 
sell $117,056.88, tax $468.22; Juergens Jewel- 
ry Co. $133,542.32, tax $534.16; Karpeles 
Co. $510,875.10, tax $2,043.50; “King-Mc- 
Leon Co. $170,150.73, tax $680.60; S. S. 
Kresge $353,027.02, tax $1,412.10. 

Lederer Realty Corp. $226,240.84, tax 
$904.96; Livermore & Knight Co. $199,990, 
tax $799.96; Albert Lorsch & Co. $139,- 
105.24, tax $556.42; Caesar Misch, Inc. 
$208,014, tax $832.05; Nicholson ‘File Co. 
$3,115,151.93, tax $12,460.00; H. Nordlinger’s 
Sons, Inc. $288,382.99, tax $1,153.53; Ostby 
& Barton Co. $844,785.86, tax $3,379.14; 
Parks Bros. & Rogers, Inc. $258,499.18, tax 
$1,033.99; Albert Pfeifer Co. $252,014.86, 
tax $1,008.05; Oscar E. Place Sons Co. 
$188,042.73, tax $752.17; Potter & Buffinton 
Co. $179,096.31, tax $716.38. 

Powers & Mayer Mfg. Corp. $223,554.57, 
tax $894.21; Providence-Biltmore Hotel 
$312,500, tax $1,250; Providence Stock Co. 
$253,069.50, tax $1,012.27; Horace Reming- 
ton & Son Co. $116,597.39, tax $466.38; 
Rhode Island Cardboard Co. $456,764.64, tax 
$1,827.05; Rhode Island Tool Co. $177,- 
630.40, tax $710.52; J. Samuels & Co., Inc. 
(The Outlet Co.) $2,303,571, tax $9,214.28; 
Screw Machine Products Corp. $163,435.34, 
tax $653.74; Shartenberg & Robinson Co. 
$113,586.16, tax $454.34. 

Shepard Co. $2,099,650, tax $8,398.60; R. 
A. Sherman’s Sons Co. $210,743.77, tax 
$842.97; J. T. Slocomb Co. $112,181.12, tax 
$451.93; Louis Stern Co. $193,936.33, tax 
$775.74; Stevens & Co, $307,808.55, tax $1,- 
231.23; Thornton Bros. Co. $139,255.80, tax 
$557.02; Tilden-Thurber Corp. $288,945.08, 
tax $1,155.78; United Wire & Supply Co. 
$2,546,115.20, tax $10,184.46; Universal Plate 
& Wire Co. $104,087.35, tax $416.34; Ven- 
nerbeck & Clase Co. $122,080.76, tax 
$488.32. 
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Wachenheimer Bros., Inc. $118,965.13, tax 
$475.86; Waite-Thresher Co. $173,140, tax 
$692.56; A. T. Wall Co. $100,223.39, tax 
$400.89; D. M. Watkins Co. $293,945.45, tax 
$1,175.78; Westcott, Slade & Balcom $134,- 
800, tax $539.20; Williams & Anderson Co. 
$222,763.76, tax $891.05; F. W. Woolworth 
Co. $713,367.53, tax $2,853.47. 








Death of Arthur S. Lawton 


PROVIDENCE, R. I., July 14.—The death of 
Arthur Sterling Lawton, son of John S. and 
the late Ada Frances (Simmons) Lawton, at 
his home, 122 Church St., Bristol, this fore- 
noon ended an illness of more than 20 years’ 
duration. Complication of diseases was 
given as the cause of death. 

Mr. Lawton was born in Bristol, June 7, 
1883, and as a young man took an active in- 
terest in the affairs of boys and young men. 
He had been ill since his 14th year, but this 
did not prevent his following his trade as a 
jeweler, at which he was very adept, as a 
handicrafter and repairer. For several 
years he was associated with Edward D. 
Kunz, retailer, 469 Hope St., that town. 

The death of his mother last February 
is thought to have been a material factor in 
his death, as he had been dejected and 
melancholy since her demise. 








Montreal Jeweler Attacked by Burglars Who 
Visit His Home 


MontTreEAL, Can., July 14—Audias Du- 
fresne, a jeweler, living at 1463 Ontario 
St., E., was attacked by burglars at his 
residence on Monday and slightly wounded 
by a shot from a revolver. 

Hearing a noise in his bedroom he went 
up and found a man going through a strong 
box containing papers and a few old coins. 
He asked what the intruder was doing and 
the latter replied: “Oh just looking through 
your papers.” 

Mr. Dufresne rushed at the man who 
knocked him down. On getting to his feet 
he received a bullet wound from the re- 
volver of another man whom he had not 
noticed when entering the room. 

The shot grazed his temple and brought a 
flow of blood. The men ran from the house 
followed by Mr. Dufresne and others and 
made their escape. 
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New Enterprises. 





W. G. Allen has opened a shop at Ed- 
monds, Wash. 

V. A. Corrigan has opened a second store 
at Houston, Tex. 

Levy & Cresolia have started in business 
at San Francisco, Cal. 

The Jewel Shop is the name of a new 
store at 1141 5th St., San Diego, Cal. 

A. H. Ficken Co. is a new concern to lo- 
cate in the Scofield building, Cleveland, O. 

Frank S. Oergel has opened a jewelry 
store in the Greisch building, Antigo, Wis. 

Sprich & Evans have opened a jewelry 
store at 49 Pleasant St., Newburyport, Mass. 

H. C. Maasen has engaged in the jewelry 
business at 3911 North Ave., Milwaukee, 
Wis. 

L. A. Jacobson has started in business for 
himself at 453 Washington St., Boston, 
Mass, 
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North Carolina Jewelers Meet at Hendersonville 





Members of State Association Elect Officers, Transact Other Important 
Business and Enjoy Social Features at Eighteenth Annual Gathering 

















HENDERSONVILLE, N. C., July 11—Over 70 
members of the North Carolina Retail Jewel- 
ers’ Association attended the 18th annual 
convention of retail jewelers at Henderson- 
yille, July 9 and 10, and enjoyed an excellent 
meeting in the mountain city. During the 
two days of their stay, they not only accom- 
plished a great deal of work but took ad- 
vantage of the many opportunities for recrea- 
tion and sightseeing which Hendersonville 
offers. 

Optimism in regard to the prospects for 
business in 1924 was the keynote of the con- 
vention. In his address on the last day of 
the meeting, E. H. Quigley, assistant to the 
president of the A. N. R. J. A., stated that 
as a whole the jewelers of the country had 
lost money the past year, but he, with many 
others, viewed only with pleasure the out- 
look for next year. 

Reports of the secretary and treasurer 
showed encouraging progress in the growth 
of the organization. This year, 24 new 
members have been enrolled. The financial 
report proved to be eminently satisfactory. 
The convention closed with an adoption of 
resolutions favoring ‘the Kelly-Stephens Bill 
H. R. II and the Merrill Bill H. R. 1,394, 
known as the uniform price legislation, 
favoring a platinum stamping act after a 
standard for platinum has been set, against 
the continuation of the jewelry tax which 
has been in vogue since the war and urging 
that the trade strive for a rearrangement of 
the wedding anniversary celebration from 
that generally now in vogue. The Jewelers 
Security Alliance was discussed by E. F. 
Miscally, of Charleston, an honorary mem- 
ber, after which various traveling men were 
recognized by. the chair and made short 
talks, 

The report of the legislative committee 
told of the necessity for action against the 
“fake” auctioneers and stressed the need of 
making some attempt to have the jewelry 
tax that has been in force since the war 
repealed. Encouraging success has been 
met in the State in legislative matters, the 
committee showed; in the last session of the 
legislature laws for the protection of the 
Jewelers against “fake” auctioneers were 
passed and indications are that they will se- 
cure further protection next year. Uniform 
Prices were endorsed and the Kelly-Stephens 
bill and the Merrill bill were heartily and 
thoroughly endorsed. 

Resolutions against hiring a competitor’s 
watchmaker without first consulting the em- 
ployer, favoring a definition of platinum and 
the passing of a platinum stamping act, 
against the jewelry tax, which was a war 
measure and is not needed at all now, in 
f two bills above mentioned and a 
-_ custom of engraving the initials on sil- 
a for wedding gifts purposes and a 
a of the schedule for wedding 
. -Y€rsaries so that the golden wedding falls 
vo years earlier were passed, 
ets for the ensuing year and dele- 
-4l€s to the national convention were elected 
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at the last day’s meeting. The election re- 
sulted in the following choice: B. F. Roark, 
Charlott, president; vice-president of the 
western district, Charles E. Henderson, 
Asheville; of the eastern, W. F. Chears, 
Sanford; of the central, W. E. Lineback, 
Winston-Salem. Members of the executive 
committee are: A. H. Hawkins, Henderson- 
ville, and R. H. Leonard, Mt. Airy. Dele- 
gates to the national convention will be B. F. 
Roark, Charlotte; W. G. Frasier, Durham; 
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FRAZIER, RE-ELECTED SECRETARY 


Fred N, Day, Winston-Salem, and J. M. 
Fox, Rocky Mount. Following are the al- 
ternates: A. G. Holmes, Lumberton; W. H. 
Leonard, Salisbury; Chas. E. Henderson, 
Asheville, and T. D. Hatcher, Raeford. As 
secretary and treasurer, W. G. Frasier, of 
Durham, who served in that office so effi- 
ciently the past year, was re-elected. 

After some discussion it was decided to 
hold the next convention at Pinehurst, March 
11 and 12. This date seemed to be the one 
on which the most members would be able 
to get there, and Pinehurst, renowned as a 
recreational center of the south, will be an 
ideal spot for the jewelers to have an ex- 
cellent time. 

While in Hendersonville, the association 
enjoyed several social affairs. A reception 
at the home of Mr. and Mrs. A. H, Hawkins 
was one of the most pleasant. Many of the 
people of Hendersonville were present and 
welcomed the jewelers to the city. 

As guests of the Chamber of Commerce, 
the whole convention enjoyed an automobile 
trip to the top of Stoney Mountain the after- 
noon of their first day in Hendersonville. 
From the top of this lofty peak there is an 
incomparable view of the Blue Ridge, peak 
after peak and ridge after ridge stretching 
before the eyes. From there is visible the 
highest point east of the Rockies, Mt. 
Mitchell, 6,711 feet high. 


“the- Hawkins & Son jewelry store of Hen- ; 
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In the evening a banquet at the Carolina 
Terrace, which was headquarters for the 
meeting, was thoroughly enjoyed. Assisting 
President Fox in presiding was John T. 
Wilkins; Hendersonville, who was to intro- 
duce the Hendersonville guests. But he did 
not stop at this, and introduced many of the 
visiting jewelers whom he had never seen } 
before, doing it so gracefully and with such ,; 
good humor that all his remarks were ap- 
preciated and highly enjoyed. : 

An address was made by Mr. Wilkins the } 
previous day on “The Importance of the : 
Jewelry Industry to the World of Commerce } 
from the Layman’s Point of View.” His : 
ideas were highly original and entertaining. ; 
Short talks were given by many of the - 
guests, including excellent ones by Mts. Lila ; 
Ripley Barnwell, well-known writer of ° 
North Carolina, and Miss Leona Allen, of ! 


Petal hed Site Re 


dersonville. 

An address prepared by the president of : 
the North Carolina Association, J. M. Fox, ! 
of Rocky Mount, was not delivered on ac- | 
count of pressing business which took up ' 
the greater part of the program. 

W. G. Frasier, secretary and treasurer, : 
gave an interesting talk on the last day of ! 
the meeting, in which he reviewed briefly ' 
the legislative accomplishments of the or- 
ganization and thanked the many wholesale 
houses who made possible the publication of : 
the excellent programs by their liberal ad-: 
vertising. He urged that the retailers con- 
sider these firms when it came time to place 


their orders. 

Many changes were made by the conven-' 
tion in the order of gifts for wedding anni-° 
versaries. Sentiment seemed to indicate that, 
there are few who want to wait until they: 
have been married 50 years before celebrat- 
ing their golden wedding. This was moved 
to the 15th year. Other changes are: First, , 
nickelware; second, china; third, mahogany; | 
fourth, leather; fifth, cut glass; seventh,, 
jewelry; 10th, silver; 12th, pearls; 15th,, 
golden; 20th, sapphire; 25th, diamond; 30th,’ 
wooden; 50th, platinum. 

A committee was appointed to forward. 
to the national president a resolution of: 
sympathy in the death of his son. 

The convention was marked by large at- 
tendance. On Monday the delegates began 


‘arriving from all sections of the State.. A 


meeting of the executive committe was held 
on that day at which time many matters 
were taken up for discussion. An excellent 
program was carried out throughout the time 
the meeting was in session. 

The North Carolina Retail Jewelers’ As- 
sociation is one of the livest organizations 
of its kind in the State. Throughout the 
past year the officers and executive commit- 
tee have been working for the interest of the 
jewelers. They got behind all legislation pre- 
sented to the general assembly of the State 
pertaining to the jewelry business and some 
of it was put through. 

During the convention President Mc- 
Laughlin, of the Florida Retail Jewelers’ 
Associaticn, made a speech. He was passing 


through Hendersonville and seeing the ban- 
ners strung across the streets welcoming the 
jewelers, he got off the train for the pur- 
pose of visiting the convention, He made an 
excellent talk in which he told of the prog- 
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ress being made by the trade in his State. 

President Hale, Greenville, S. C., of the 
South Carolina Retail Jewelers’ Association, 
was another distinguished visitor in attend- 
ance. He made an excellent address, re- 
porting that the association is getting busy 
in his State. The association was charac- 
terized as one of the best in the Union and 
he called upon the North Carolina associa- 
tion to help them out in the constructive 
program adopted for the good of the trade 
and the public at large. 

Seven or eight men representing the large 
jewelry concerns of the country were pres- 
ent during the convention and responded to 
invitations from the chair with short and 
interesting talks. The spirit of friendship 
and fellowship among the jewelers and the 
big jewelry firms, as shown through their 
representatives, is especially good. These 
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men also gave talks at the banquet tendered 
during the opening night of the convention. 

Following the election and installation of 
officers for the ensuing year, several talks 
were given by the incoming and retiring 
officers, 

J. M. Fox, who for the past two terms 
has made the association a loyal and excel- 
lent president, gave a short address upon 
relinquishing the chair to his successor, Mr. 
Roark, in which he thanked the membership 
for their loyalty to him during the period 
of his service with them as their president. 
He praised them for their untiring efforts 
for the good of the association and called 
upon them to give that same co-operation 
and support to the new president. 

President-elect Roark gave a very brief 
talk in which he thanked the association for 
the honor that had been conferred upon him 
in selecting him as their president for the 
new year. He asked that the members assist 
him in making the new year one of the most 
Successful in the history of the association. 

William G. Frasier, who was re-elected 
secretary and treasurer after serving two 
Consecutive terms, made an excellent ad- 
dress. He is one of the most loyal men of 
the association as well as being exceedingly 
Popular, He has served as president of the 
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association for two terms and has filled the 
office of secretary for seven terms, the new 
term making eight. He spoke of the age 
of the trade, bringing out the point stressed 
by another speaker in which he stated that 
the jewelry trade holds the highest position 
of trust of any business or profession. He 
appealed to the members to ever bear in 
mind these high aims and to ever try to 
be worthy of the high esteem in which the 
trade is held. He admonished them to re- 
frain from becoming egotistical over these 
things, but to remember that the jewelry 
trade is one of the most important factors 
in the world of trade and commerce. “It is 
our duty,” he declared, “to render at all times 
service above self, ever practicing the golden 
motto, ‘He profits most who serves best.’” 
He asked that they employ modern and more 
intelligent systems in their business and to 
be sure that they do business from the stand- 
point of knowledge rather than guess-work. 








HOLD ANNUAL OUTING 
Members of Milwaukee Jewelers’ Club 
Enjoy a Day of Recreation at Wolff's 
Island—Baseball Game a Feature 
of the Events 


MILWAUKEE, Wis., July 14—Some 50 
Milwaukee jewelers, including retailers, 
manufacturers and jobbers, as well as em- 
ployes, got together on Thursday, at Wolff’s 
Island on the Milwaukee River just north 
of the city, for the annual outing of the 
Milwaukee Jewelers’ Club. The affair this 
year was a stag party, as the jewelers hold 
this one event each year to get back to 
nature as boys again. At a later date this 
Summer the jewelers will hold a country 
dinner-dance outing to which the ladies of 
the members will be invited. 

Thursday morning at 9 o'clock the jewel- 
ers arranged a motor car caravan and started 
.out to the scene of festivity. Ideal weather 
conditions greeted the craftsmen, although 
on the days preceding the temperature had 
reached the season’s high mark, The river 
afforded the opportunity for the picnickers 
to take a morning plunge on arrival at the 
island after a short and dusty motor trip 
from the city. After that the jewelers began 
to assemble into divisions to participate in 
their favorite sports and amusements. Some 
took to skat, bridge and other card games, 
others warmed up for the baseball games, 
pitched horseshoes, took to boating and 
otherwise amused themselves. A lunch was 
served early so as not to interfere with the 
splendid country-style chicken dinner served 
at noon and to which no one ever could and 
will do more justice. 

One of the principal events during the 
picnic was the baseball game staged between 
the manufacturing and jobbing jewelers and 
the retail jewelers in which the latter van- 
quished the former by a score of 17 to 19. 
The victory is considered particularly sig- 
nificant inasmuch as Edward Motl, a retailer, 
was umpire. The retailers won and Ed got 
his just desert from Old Sol. In fact, he 
resembled a boiled lobster after the sun had 
burned him for nine long innings during 
which he maintained his authoritative posi- 
tion in the center of the baseball diamond. 
The batteries for the day were Arthur Bach- 
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mann, pitcher, and Gustave Fuchs, catcher, 
for the retailers; and Adolph Possin, pitcher, 
and Arthur Hentschel, catcher, for the 
wholesalers. Big league scouts who watched 
the antics of the jeweler-players are said 
to have left early in the game to get legal 
advice as to how best to proceed to sign up 
the stars at a reasonable figure. 

Thomas Platzer proved to be the pinch 
hitter for the retailers and time and again 
was Called upon to save the day. Art Bach- 
mann, as pitcher for the retailers, was not 
supposed to do much when at bat, but he 
won the undying admiration of the crowd by 
doing a Babe Ruth after three strike-outs 
in succession at preceding times at bat. 

Otto George provided a special entertain- 
ment at various times during the day with 
contortionist stunts and funny antics. He 
also read and sang some specially written 
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poetry and songs which he had prepared 
for this occasion. 

Not satisfied with one ball game the jewel- 
ers started a second game during the later 
afternoon. No details of this “twilight” 
game are available and it is rumored that 
the scorekeeper and the umpire both have 
been sworn to secrecy as to what transpired. 
However, at the conclusion of the second 
game the jewelers again gathered around 
the festive board for a luncheon, following 
which some departed and others continued 
indoor-outdoor sports. 


At the noon meal John Stouthamer, retir- 
ing president of the Wisconsin Retail Jewel- 
ers’ Association, made an appeal for the war 
tax elimination campaign fund. He reported 
that 55 jewelers had already raised $700 and 
that the remaining State members could 
easily complete the mark with moderate in- 
dividual donations. Without a doubt Wis- 
consin will go over its quota in this proposi- 
tion, 

President A. C. Hentschel and Secretary 
Oscar Knobla were ably assisted in putting 
over the picnic by the special committee, 
which consisted of Henry F. Stecher, chair- 
man; Gustave W. Fuchs, Thomas Platzer, 
Henry Oberst and F. C. Buege. 
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DEATH OF ABRAHAM POLEY 
New York Diamond Appraiser Succumbs to 
Attack of Heart Trouble 


A sudden attack of heart trouble caused 
the death recently of Abraham Poley, one 
of the best known appraisers of diamonds 
in New York. Mr. Poley died on Monday 
evening, July 9, at his home, 401 Edge- 
comb Ave., New York. Funeral services 
were held last Wednesday afternoon at 
Scheuer’s funeral chapel, St. Nicholas Ave. 
and 146th St., with the Rev. Dr. Eiseman, 
officiating. The body was then taken to 
Union Fields Cemetery, Cypress Hills, L. I. 
and laid at rest in the family plot. 

Mr. Poley who was more familiarly 
known to his many friends in the trade as 

















THE LATE ABRAHAM POLEY 


“Abe” Poley was born in New York on 
Feb. 22, 1863, in what was known as the 
Fourth Ward, the district of many famous 
judges and politicians. At the age of 13 
years he went to work as an office boy for 
Henry Fera, diamond cutter and importer 
of New York. When about 17 years old 
he was given an opportunity, by Mr. Ferra, 
to do some selling in New York and he 
succeeded so well that he was later sent 
on the road and covered the south and west 
for the concern. After remaining with Mr. 
Ferra for 20 years, he went into business 
for himself, and joined forces with Mr. 
Kaufman, under the name of Kaufman & 
Poley. The business was located at 37 
Maiden Lane, where the firm dealt in dia- 
monds and jewelry. A few years later the 
partnership was dissolved and Mr. Poley 
traveled for Oppenheim & Straus for a 
short time, covering the concern’s trade in 
the west, 

About 1901, Mr. Poley again entered 
business on his own account as a dealer in 
diamonds. At that time he made his head- 
quarters with the late Benjamin S. Sugar- 
man, diamond cutter and importer, who was 
then located at 45 John St. In 1915 he 
moved his office to 6 Maiden Lane, where 

was associated with Benjamin E. Grau- 
bard, for three years. After Mr. Graubard 
Jomed the colors to fight in the recent 
World War, Mr. Poley located in the office 
with Irving Planick, in the same- building, 
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where he completed his 47th year on 
Maiden Lane. 

Mr. Poley was apparently in good health, 
but on the evening of July 9 was suddenly 
taken ill while dining with his family. A 
physician was immediately summoned, but 
before the doctor’s arrival Mr. Poley 
passed away. 

Deceased is survived by his widow and 
four children. 








Delegates to A. N. R. J. A. Convention at 
Providence Will Have Opportunity 
to Visit Jewelry Factories 


PROVIDENCE, R. I., July 14.—One feature 
of the programme of the convention of the 
American National Retail Jewelers’ Asso- 
ciation to be held at the new Providence- 
Biltmore Hotel this city, during the last 
week in August, will be the visits to 
manufacturing jewelry establishments that 
are being arranged by the factory inspection 
committee of the New England Manufac- 
turing Jewelers’ and Silversmiths’ Associa- 
tion. 

Realizing that many of those who attend 
the convention, although they have been 
handling and selling the products of these 
factories all the time that they have been in 
business as jewelry retailers, have never 
been in the operating plant of a modern up- 
to-date factory, the committee has thought 
that such a visit would prove a novelty. 

Accordingly, in order to afford the re- 
tailers the opportunity of visiting these 
plants and witnessing for themselves first- 
hand how jewelry is made, the committee 
has issued a request to the different con- 
cerns of Providence and the Attleboros to 
open their plants during the convention week 
and to not only allow the delegates to go 
through the factories, but to furnish compe- 
tent guides and assistants to point out and 
explain all the various processes and stages 
of the work. 

The factories which have already an- 
nounced that they will be open for the in- 
spection of the delegates are as follows: J. 
L. Anthony & Co., L. J. Anshen Co., B. A. 
Ballou & Co., Inc., Bassett Jewelry Co., V. 
E. Black Co., J. Briggs & Sons Co., Chapin 
& Hollister Co., General Chain Co., Jules P. 
Goldstein Co., Gorham Mfg. Co., William C. 
Greene Co., R. L. Griffith & Son Co, 
Charles E. Hancock Co., Hutchison & Hues- 
tis, Inc., Irons & Russell Co., Karpeles Co., 
Martin-Copeland Co., Ostby & Barton Co., 
Parks Bros. & Rogers, Potter & Buffinton 
Co., E. L. Spencer Co., C. Sydney Smith 
Co., Louis Stern Co., Uncas Mfg. Co., 
Wachenheimer Bros., Inc., R. J. Ward Co., 
W. A. H. Wells Co. and Williams & Ander- 
son Co. 

Attleboro—D. F. Briggs Co., E. D. Gil- 
more Co., D. E. Makepeace Co., McRae & 
Keeler, Inc., F. H. Sadler Co., R. F. Sim- 
mons Co., Smith & Crosby and Sykes & 
Strandberg. 

Attleboro Falls—Mason Box Co. and J. F. 
Sturdy Sons Co. 

North Attleboro—G. C. Hudson Co., 
Paye & Baker Mfg. Co. and J. H. Peckham 
& Sons. 

Plainville-Whiting & Davis Co. 

It is expected that this list will be con- 
siderably augmented before the opening of 
the convention. 
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LOST IN ROCKY MOUNTAINS 





Searching Parties Comb Glacier Region for 
Denver Jeweler Who Disappeared 
While on a Fishing Trip 


Denver, Colo., July 13.—Lost in the 
rugged mountain country adjacent to the 
gigantic St. Mary’s glacier, approximately 
35 miles from Denver, William B. Head, 
28 years old, a wholesale jeweler living at 
1284 Downing St., is being sought by 
Masons, sheriff’s posses and parties of 
friends organized when his disappearance 
was reported Wednesday. 

Mr. Head traveled through the foothills 
of the Rockies and then into the glacier 
region early Wednesday with a friend, 
Arthur Osborn, who is not in the jewelry 
business. They spent the morning hiking, 
fishing and taking snapshots. About noon, 
according to Mr. Osborn, they sat down on 
a knoll to rest. Osborn fell asleep, and 
when he awoke Head was missing. His 
coat, fishing rod and camera were lying 
where he had left them, and Osborn, sup- 
posing Head had strolled away for a short 
time, waited. 

When Head failed to reappear, Osborn 
went in quest of him but could not find him. 
As darkness approached, Osborn, frantic 
with apprehension for the safety of his 
friend, sought the aid of campers and settlers 
of the region. Searching parties beat the 
vicinity for several hours, working with the 
aid of lanterns after darkness had settled on 
the mountains—but without result. 

The search was resumed Thursday, but 
has not been successful. Whether Head 
met with accident or whether he simply 
has lost his bearings and is wandering in 
the maze of peaks and valleys which mark 
the vicinity where he disappeared is prob- 
ematical. 

Head came to Denver four months ago 
from Minola, Texas, where his family re- 
sides. He is described as about five feet 
nine inches in height, weighing about 160 
pounds and of medium complexion. He 
was dressed in hiking attire consisting of 
high leather boots, khaki trousers and a 
gray shirt. 

The region in which the missing jeweler 
is thought to be is one of the most beautiful 
in the world and is marked by many glaciers 
and mountains of ice in the vicinity of 
Boulder and Idaho Springs, Colo. These 
glaciers are very difficult to cross, and are 
marked with gigantic crevasses from one to 
20 feet wide and several thousand feet deep. 
Some fear has been expressed that the 
missing man may have been exploring the 
beauties of the glacial region and have fallen 
to his death in one of the cracks in the 
ice. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Selling Price 
London U.S. Gov't. New York 

Date Oficial Assay Bars Official 
Fale 16) cakes 31% 65% 63% 
Dh) ao | eee 30% 65% 62% 
be) ae 30% 65% 63 
POP OES <siacies 3044 65% 62% 
1. ae 2 See 30% 65% 63% 
Co a 30% 65% 62% 
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Our specialty is repairing, restringing 
and altering of all kinds of Seed Pearl 
Jewelry. 


FRANK C. OSMERS 


New York, N. Y. 
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Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 


11 John St. New York 
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THE DOUBRAVA CO. 
61 Beekman St. New York 
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EXPERT LAPIDARIES 


We are always in the market for fine rough 
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CROOKS ATTACK JEWELER 





Iwo Young Desperadoes Visit Toronto, Can., 
Store Fail to Frighten Employee 
Who Prevents a Robbery 


Toronto, Can., July 14.—William J. 
Clarke, a jeweler, employed in the store of 
4, C. Stanners, 1202 Queen St., W.,, 
Toronto, was attacked by robbers at about 
740 last evening and badly beaten during an 
msuccessful attempt to rob the store. 

Mr. Clarke was alone at the time, repair- 
ing a watch. Hearing someone enter he 
tepped forward, when the supposed cus- 
mer presented a revolver and ordered him 
throw up his hands, Clarke refused and 
tried to lay hold of the bandit, who dealt 
him several blows on the head with the re- 
volver. However, he struggled with the 
robber for several minutes and finally suc- 
ceeded in knocking the gun out of his hand. 
He kept calling out for help and his assail- 
ant, realizing that the attention of passers- 
by would probably be attracted, ran to the 
rar door of the store and escaped. 

A confederate, who had been stationed at 
the front door to prevent any interference, 
also made off. They were seen running 
away by two men who gave chase but were 
unable to overtake them. 

Mr. Clarke, who is 47 years of age, was 
severely injured and was removed to the 
hospital. Both the robbers appeared to be 
young men about 23 years of age and were 
not masked. 








SECURITY ALLIANCE 





New Members Elected, Transfers Granted 
and Awards Paid at Monthly Meeting 
of Executive Committee 


A regular monthly meeting of the execu- 
tive committee of the Jewelers Security 
Alliance was held last Friday at the organi- 
zation’s headquarters, 15 Maiden Lane, 
New York. The meeting was presided over 
by President J. Warren’ Alford and was 
attended by Vice-Presidents H. H. Butts, 
C. C. Champenois, M. L. Bowden, Treasurer 
Bernard Karsch, Secretary James H. Noyes, 
and Henry Abbott, Alpheus L. Brown, 
William T. Gough, Frank T. Sloan, Leo 
Wormser and Leopold Stern. 

_ There were eight new members admitted 
in Class B and three members were trans- 
ferred from Class A to Class B. 

The secretary reported at the meeting that 
during June, there were two safe burglaries 
with losses amounting to $2,200, neither 
Victims being members of the Alliance. 
Store burglaries during the month numbered 
10 with losses of only $425. Four of these 
occurred at the stores of members who 
suffered no loss. 

The secretary also reported that window 
smashers visited 14 stores and stole mer- 
chandise worth $29,405. Of the victims, 
seven were members of the Alliance who 
lost $887. One arrest has been made and 
4 part of the jewelry recovered. 

Sneak thieves claimed 12 victims with 
losses aggregating $78,481. Eight of these 
thefts were perpetrated on members of the 
Alliance who lost $4,031. There has been 
one arrest made and $101 worth of stolen 
Goods has been recovered. 

There were seven hold-ups in which 
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$115,500 worth of jewelry and other mer- 
chandise was taken by the thieves. Only 
one of these robberies occurred at the store 
of a member who lost $500. 

Swindles during the month numbered 
seven, with losses of $4,033. Of these vic- 
tims, four were members of the Alliance 
who lost $308. 

Before the meeting adjourned, eight re- 
wards were ordered paid. 








City, Kans. Jewelers Warned 
Against Negro Sneak Thieves 


Kansas City, Kan. July 12.—Inquiry 
has developed the faet that one or more 
negroes have been trying to steal jewelry 
from stores in this city for several weeks. 
It seems, however, that J. A. Johnson, 748 
Minnesota Ave., is the only one who has lost 
jewelry to such a thief. The warning con- 
tained in the report of Mr. Johnson regard- 
ing his loss, served to save one or more 
jewelers from similar experience. 

H. M. Winkler, retail jeweler at 638 Min- 
nesota Ave., had more than one experience 
with negro callers who acted suspiciously, in 
the past three weeks. A negro entered his 
place about the first of July and asked to be 
shown bracelet watches. He said he was 
expecting a woman friend to arrive at the 
store shortly, for whom he would buy a 
watch. He cautioned the jeweler not to sell 
her one for a greater price than $25 or $30. 
He looked at the watches for several 
minutes; then remarked, “You might leave 
them out until she comes, she will be in 
presently.” Mr. Winkler responded: 

“Oh, I’ll put them back, and will get them 
out again when she comes.” 

He restored the tray to the case, closing 
the door, one of the type that lowers slow- 
ly. He went about his business towards the 
back of the store. 

In this establishment there is a wide ex- 
panse of mirror at the rear, forming the par- 
tition between the salesroom and the work- 
room. In this mirror Mr. Winkler could 
watch the visitor. The negro wandered 
about, in all parts of the store, even going 
to the back where Mr. Winkler was en- 
gaged. The jeweler says that he was just 
waiting for the visitor to commit some overt 
act. 

“IT was ready for him, and watching him 
closely,” he said. “I was suspicious, but was 
not going to tell him to go until he had some 
chance to make a try at purloining jewelry.” 

The negro even called up his “lady 
friend,” apparently—at least getting a num- 
ber and talking into the phone. He strolled 
to the front of the store, touching this and 
that—strolled outside, looked at the show 
windows, then went on his way. 

Almost the same program was followed 
by a negro visitor at the A. Winkler store 
on Central Ave., July 7. A. Winkler, hav- 
ing in mind the robbery at the Johnson store, 
kept close watch of this visitor, who was 
going to buy a piece of jewelry for a friend. 
When he left Mr. Winkler called the police, 
notifying them that a negro of such-and-such 
description had boarded a certain street car. 
The police arrested the negro when this car 
reached a certain corner. He somewhat re- 
sembled the negro who had visited the John- 
son store, but was not positively identified. 
He did not exactly resemble the negro who 
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had visited the Winkler store on Minnesota 
Ave. 

The incidents have made Kansas City, 
Kan., jewelers extremely suspicious of visi- 
tors who intimate that they must wait for 
somebody in the store. 








HELD ON ROBBERY. CHARGE 


Chicago Police Notified that San Diego, Cal., 
Authorities Have Arrested Man 
Wanted in “Windy City” 


Cuicaco, July 14.—George W. Finch is 
under arrest at San Diego, Cal., according 
to a telegram received at the detective 
bureau, and is being held for the Chicago 
police in connection with the robbery of the 
jewelry store of Jacob Genis, 4217 Archer 
Ave. When arrested a watch was found on 
the prisoner which is said to be one taken 
in the robbery. 

Finch is alleged to have confessed that he 
is the man who entered the store on May 8 
and held up Genis and Milton Shalowitz, a 
salesman. Shalowitz was robbed of $65 and 
$640 in jewelry was taken from the store. 

Finch has a police record, having served 
in the Missouri State Penitentiary for .a 
bank holdup in St. Louis in 1914, and also 
served time in Lansing, Kans., for a robbery. 











JEWEL THIEF CONVICTED 


Trail of Blood Followed to Room of a Man 
Convicted of Stealing a Tray of 
Jewelry from Denver Store 


Denver, Colo., July 12.—Joseph Garcia 
has been convicted before District Judge 
Samuel W. Johnson in the second division of 
the West Side Court for the theft of a tray 
of jewelry from a store owned by Joe Goal- 
stone, 1949 Larimer St. Garcia is liable to 
a penitentiary sentence of from one to 10 
years, and has 10 days in which to make mo- 
tion for retrial and rehearing. 

Garcia’s arrest came a short time after 
the robbery when city detectives picked up 
the trail of bloodstains from Goalstone’s 
store to Garcia’s room a few blocks away. 
Garcia had suffered a cut wrist when break- 
ing the glass out of a store window and the 
trail of blood, according to the court find- 
ings, led to Garcia’s arrest and conviction. 











Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended July 14, 1923. 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins.. $728,272.72 
Gold bars paid depositors..........+ 125,431.74 
WOME iacwdvadnedidtosea teaee $853,704.46 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchanges 
TE (Seas spsccnstanckneaewe dae $108,277.96 
NNO ios 5 wain a nrenasenesdacte’ 167,605.11 
GR Aa tas: xo.adine Malte caenemed ee 167,605.96 
LS SOE Pe ee ee ry o 164,969.56 
IEP caleks vc ainialidie ci Wemammeenn eas 41,555.73 
ME TRiacecacitwitevecsewenasde tems 78,258.40 

UNE a aiacenerlndanedenaeadaas $728,272.72 
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Period Silver 


Few are fortunate enough to have inherited with other precious heir- 
looms a complete service of old family silver. Good table silver, in 
the first place, was rare; and the comparatively few sets that were made 
have been widely distributed among many generations of present-day 
descendants. 


The House of Rogers, Lunt & Bowlen meets this condition by making 
Treasure Solid Silver in patterns which reproduce with absolute 
fidelity the craftsmanship of the greatest periods in the history of design. 
Modern in workmanship, it is nevertheless silver of authentic antique 
tradition. It is illustrated on this page in the William and Mary Style. 


ROGERS, LUNT & BOWLEN CO. 


Silversmiths—Creators of Distinctive Tableware 


GREENFIELD - - MASSACHUSETTS 


me Grune “Treasure” Solid Silver Leon 
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yORKING ON HEBALD MURDER 


Arrest of Two Men by Pinkerton Detectives 
and Police May Throw Light on Recent 
Shooting of New York Jeweler 

An arrest, which the police think may help 
i) clear up the recent murder of Nathan 
Hebald, a retail jeweler, at 166 Bowery, 
New York, was made last Friday, when the 
githorities took into custody James Horan, 
dias “James Harvey.” Although Horan 
jenies any participation in the holdup or 
murder of the jeweler, the prisoner is being 
held without bail for examination, today 
(Wednesday). 

Horan has a criminal record and has 
gecialized in the theft of automobiles. He 
has been convicted on a number of occasions 
and the police claim that it was an auto- 
mobile containing a license number which 
had been issued to the prisoner that was 
ysed in the Hebald murder. 

The arrest of Horan was brought about 
through the efforts of operatives of the 
Pinkerton National Detective Agency, who 
had been shadowing the prisoner for some- 
time. On Friday the Pinkerton men de- 
cided not to wait any longer and finally 
caused Horan’s arrest, between 46th and 
47th St. on Eighth Ave. The arrest was 
made by Assistant Superintendent W. F. 
Wagner of the Pinkerton Agency, and De- 
tective Joseph Daley of the [leadquarters 
Staff and Detectives McKittrick and 
O'Hara of the Oak Street Station. Horan 
lived at 556 W. 53rd St. 

Another man described as John Clark has 
been arrested as a suspect. When the police 
went to arrest Clark they say that he at- 
tempted to shoot, but before he could fire 
was shot in the leg by one of the arresting 
officers. He is now confined to the 
prisoners’ ward in Bellevue Hospital and is 
in such a serious condition that he has not 
been questioned as to whether he knows 
anything about the Hebald murder. 

Horan has told his story to the police, 
and despite severe cross-examinations which 
he has undergone still sticks to this story. 
Horan told the police that on June 12 he 
stole a Cadillac car at 14th St. and Eighth 
Ave, and drove the machine to the East Side 
district of the city, where he stole license 
plates from another car. The New Jersey 
license plates which were on the Cadillac, 
the prisoner told the police, he threw into 
the sewer. He then put the stolen license 
plates on the Cadillac car and took the car 
to a garage on Ave. B. After he did this 
he claims he went to the office of the Secre- 
tary of the State where he secured Ford 
license plates, which he later put on the 
stolen Cadillac car and then threw away 
the other plates. 

On the Saturday previous to the Hebald 
murder, Horan told the police, he went to 
Brooklyn where he met a girl. They both 
went to Coney Island, he said, visiting the 
dance halls and cabarets and then took a 
tide through Prospect Park. After leaving 
the girl he alleges he drove the car to Jane 
St. and Greenwich Ave., New York, arriv- 
ing there about seven o’clock, Sunday morn- 
ing. There he says he left the machine 
and went to a restaurant on 14th St. near 
Eighth Ave. to get his breakfast. He claims 
that when he had finished his breakfast he 
went to look for the machine but discovered 
it had been stolen. Horan told the police 
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that he then went to Central Park, where 
he stayed for several hours and after hav- 
ing some lunch attended a moving picture 
show. He calims he came out of that place 
late and bought a newspaper. In reading 
about the Hebald murder, he noticed that 
the car which had been used bore the license 
plates which had recently been issued to 
him. Upon noticing this Horan claims he 
went to Staten Island where he stayed with 
a friend. He finally returned to New York 


- and was constantly under the surveillance 


of Pinkerton operatives until his arrest, last 
Friday. 

On Monday Horan was brought before 
Magistrate House, in the Homicide Court 
and was held without bail for further ex- 
amination. 

John Clark, the associate with whom 
Horan had been living and who had been 
under surveillance by Detective O’Hara and 
the Pinkerton men, went to call on friends 
up-town, iast Friday. Detectives, believing 
that Clark knew that he was being watched, 
and thinking that he would try to escape 
over the roof of the building, entered the 
house of Clark’s friend and attempted to 
place Clark under arrest. As detectives ap- 
peared it is alleged that Clark drew a 
38-calibre revolver from his pocket, but be- 
fore he could use it, Detective O’Hara fired 
a shot which hit Clark in the leg. 

Clark, it is alleged, has a criminal record 
and was arrested recently as a_ parole 
breaker. It is alleged that while an officer 
was trying to arrest Clark, at that time, he 
put up such a fight that the officer fired a 
shot which hit the prisoner in the shoulder. 
He was taken to the hospital as a prisoner 
but later made his escape. 

The records of the police show that 
Horan was arrested on June 28, 1920, in 
Brooklyn, N. Y., on a charge of stealing 
an automobile. He pleaded guilty to this 
charge and was given a suspended sentence. 
On March 29, 1921, he was again arrested, 
this time in New York on a charge of steal- 
ing another automobile. To this complaint 
he pleaded guilty and was sent to Black- 
well’s Island penitentiary for an indeter- 
minate term. On June 4, 1923, he was 
picked up in Boston with a number of other 
men as suspects but was later discharged. 
Upon his own admission, Horan, it is 
claimed, told the police that he was later 
arrested in Troy, N. Y., which city the 
prisoner claims as his home. 

With the arrest of Horan, the Pinkerton 
people believe that they have started a 
drive, which is certain to result in the arrest 
of other men, who will eventually clear up 
the Hebald murder. 

Readers of THE JEWELERS’ CiRCULAR will 
recall that Mr. Hebald was shot and killed 
in a fight with four bandits, on Sunday, 
June 24. The holdup and murder was con- 
sidered one of the boldest ever committed in 
New York and aroused the jewelry trade 
to such an extent that a number of trade 
organizations immediately met and devised 
ways and means to raise a fund for use in 
stopping crime in the jewelry industry. A 
reward of $5,000 was also offered for the 
arrest and conviction of Hebald’s murderers. 

At the time of the murder of Mr. Hebald, 
the jeweler was in the store with his clerk. 
The store is located on the Bowery and 
faces the Williamsburg Bridge, one of the 
busiest spots in New York. 


CIRCULAR 


85 
POLICE ARREST SUSPECTS 





Four Men, a Woman and a Boy Taken Into 
Custody in Brooklyn and Held 
in Heavy Bail 


Four men, a woman and a boy, all sus- 
pected of being members of a band of 
burglars who have been looting stores in 
Brooklyn, N. Y., and who the police be- 
lieve may be able to clear up a number of 
robberies at several Brooklyn jewelry stores 
were arrested last Saturday in a furnished 
room on 54th St. that borough. These 
prisoners were arraigned on Sunday and 
were held in bail totaling $171,000. 

Among the jewelry stores which it is 
claimed this band may have robbed is that 
of Bernard Senter, 530 Third Ave., Brook- 
lyn, where it is claimed $3,000 worth of 
jewelry was stolen on the night of June 16. 
The police also believe that in.the arrest of 
this gang they may be able to clear up rob- 
beries which occurred at the stores of Harry 
Saunders, 4324 Fifth Ave., Brooklyn, where 
$1,000 worth of jewelry was stolen on June 
23, and that of Jacob Robinson, 5018 Fifth 
Ave., Brooklyn, where about $2,000 worth 
of jewelry was taken on the night of 
June 11. 

The woman is Mrs. Catherine Buddesick 
and in her home, the police allege they 
found some of the jewelry which the gang 
is accused of stealing. This woman is said 
to have separated from her husband. She is 
the mother of three children. The other 
prisoners are described as Walter Van 
Duyne, the alleged leader of the crowd, 
Eugene Farreli, Edward Halvey, and Solo- 
mon Rotundo. The boy who is 16 years old 
is described as Arthur Nelson. Van Duyne 
and Nelson are charged with burglary and 
possession of guns, while Farrell and Halvey 
are being held on charges of burglary. 
Rotondo is accused of receiving stolen goods. 
The Nelson youth is said to have made a 
full confession of his part in the crimes. 

The arrest of the band was brought about 
through a “tip” received by detectives at- 
tached to the Fourth Ave. Station. They 
learned that a drug store near the station 
had been marked by burglars. ‘The police 
secreted themselves around the store and 
when nothing happened, later learned that 
some of the band which was supposed to 
rob the store could be found in a furnished 
room on 54th St. They raided the place 
and arrested the woman, Halvey and Van 
Duyne. On information which it is claimed 
these men gave to the police, Nelson, Ro- 
tundo and Farrell were later taken into 
custody. 

When Mrs. Buddesick was arraigned be- 
fore Magistrate Eilperin in Coney Island 
Court she made a plea for low bail on the 
ground that she wished to go home to her 
sick child. The Magistrate finally set her 
bail at $1,000 and when this was not forth- 
coming she was taken to Raymond Street 
Jail. Van Duyne and Halvey were held in 
$60,000 bail each. Farrell and Rotundo 
were held in $15,000 each and Nelson’s bail 
was set at $20,000. 








Herman Kreisel, Fargo, N. Dak., is mov- 
ing from his former location on Front St. 
to 517 First Ave. The store will be opened 
for business in its new location soon. 
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DE MOLAY 


Pat. Applied For. 


74 N the Encyclopedia of Freemasonry 
36 we read that Jacques de Molay 
: was the Grand Master of Templars 
at the persecution of the Order in the 14th 


Century. 





He was a prominent Crusader, but was 
imprisoned and persecuted in defense of 
his Order by Pope Clement the 5th and 
King Philip of France, who finally ordered 
him to be burned at the stake in the year 
1313. He died a martyr to his cause, firm 
and loyal to truth. 


We are prepared to furnish the wholesale 
trade with De Molay emblems which 
embody the appropriate insignia, as 
illustrated above. 


HARVEY & OTIS 
IRONS & RUSSELL CO. 

E. L. LOGEE & CO. 
POTTER & BUFFINTON CO. 
THORNTON BROS. 

J. J. SOMMER & CO. 
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ACCEPT SIXTY PER CENT 





yjority of Creditors of Fink-Harrison Co., 
Detroit, Hold Meeting in New York 
and Vote to Settle With Concern 


A meeting of the creditors of the Fink- 
Harrison Co., Detroit, Mich., was held last 
friday in the rooms of the National 
jwelers Board of Trade, 15 Maiden Lane, 
New York. At the meeting, the affairs of 
he concern were discussed and it was esti- 
gated that the assets amount to about 
$05,000 while the concern’s liabilities ap- 
proximate about $185,000. 

After considerable discussion it was voted 
by the great majority of those creditors 
present to accept 60 cents on the dollar in 
yl settlement of their claims. It was a 
general feeling that this settlement was a 
fir and reasonable one. A creditors’ com- 
mittee was also appointed consisting of 
Harry Freundenheim of Freudenheim Bros. 
& Levy, Rudolph Warner of the Warner 
Jewelry Case Co., Le Roy Present, a rep- 
resentative of the Detroit bank, and a 
representative of the International Silver 
Co, 

The offer is payable 10 cents in cash upon 
the acceptance of this settlement by creditors 
and the balance in notes of five per cent. 
due November 15, 1923, ten per cent. on 
January 15, five per cent. on March 15, 10 
per cent. on May 15, five per cent. on July 
I5, five per cent., Sept. 15, 10 per cent., 
Nov. 15; all in 1924. It was mutually 
agreed that creditors whose claims amount 
to $100 or under are to be paid in 
full within 60 days from the date of the 
acceptance of this offer. 

During the payment of the settlement, the 
business and all the affairs of the concern 
will be in the hands of and under the com- 
plete control of the creditors’ committee, 
which body is given the fullest power and 
widest latitude in the operation and control 
of the business of the debtor in the consum- 
mation of this settlement. 
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Reward of $1,000 Offered for Recovery of 
Gems Missing from Jewelry 
Salesman’s Trunk 


ASHLAND, Wis., July 14—A reward of 
$1000 has been offered by the Pinkerton 
National Detective Agency of St. Paul, 
Minn, and Toplis & Harding of that city 
representing the underwriters, for the re- 
covery of all of the $30,000 in diamonds 
lost or stolen from J. B. Kopell, jewelry 
salesman for Morris Rosenbloom & Co., 
Rochester, N. Y. The jewels were said 
by Mr. Kopell to have been placed in his 
trunk in the baggage room at the depot in 
this city, and were missing when he opened 
his trunk on the train. 

The latest development in the case is the 
finding of 46 white gold rings, without set- 
tings, in the garden behind the Knight Hotel 
mn Ashland. The rings were discovered by 
Miss Anna Seaquist, clerk at the hotel, who 
Went into the garden to pick flowers and 
accidentally uncovered the rings which were 
lying in the dirt. 

Whether or not any of the $1,000 reward 
will go to Miss Seaquist is not known but 
the offer specified return of “all of the 
Jewels.” J. B. Kopell, salesman for the 








company, who had been detained by police 
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for several days is on his way to Rochester 
to report to officials of the Rosenbloom con- 
cern. Detectives are working on several 
clues and have two or three suspects under 
surveillance. 








BIG GEM ROBBERY REPORTED 





Salesman for New York Concern Beaten and 
Robbed of Diamonds Said to Be Valued 
at $200,000 in Detroit Hotel 


Detroit, Mich., July 14.—Special—Joseph 
Leudan, 50 years old, a well-known sales- 
man in the employ of M. H. Mann & Co., 
170 Broadway, New York city, was held up 
by two armed men in the hallway in front 
of his room in the Hotel Statler, on Satur- 
day night, and robbed of about $200,000 in 
cut diamonds. 

Leudan had just stepped out of his room, 
No. 622, to post a letter in the mail chute, 
on the sixth floor, when he was faced by 
a man who threatened: 

“If you do not get back into your room, 
you will be killed.” 

He was knocked over the head with the 
butt of a revolver, while at the same time, 
another man threw a sheet over his head. 
He was dragged back into his room and 
thrown on his bed. 

Leudan heard two men talking low as 
they rifled his sample trunk of its valuable 
contents of diamonds. The bandits were 
seen by no one either entering or leaving 
the room. Leudan could give but a poor 
description of the two men who robbed him. 

Leudan was discovered by a hotel maid 
who heard his cries for help and unbound 
him. The salesman is near collapse from 
the way in which he was attacked, and 
from the loss of the gems. 

Superintendent of Police William P. 
Rutledge threw out an extra battalion of 
detectives to catch the thieves. All rail- 
road stations were under watch, and all 
automobile roads leading from Detroit, were 
blocked with armed men, called to the 
watch i a moment’s notice by the great 
metropolitan network of police telephone 
systems which connect the Detroit system 
with all the surrounding villages and sub- 
stations, making a giant network of wires. 

The robbery occurred shortly before the 
boat for Cleveland sailed so that the entire 
passenger list was under strict watch. 





Word reached the office of M. H. Mann 
& Co., 170 Broadway, New York, late Sat- 
urday that their representative, Joseph 
Leudan, had been robbed in Detroit, Mich., 
of gems valued at probably $200,000. On 
Sunday morning one of the members of the 
firm left for Detroit to join Mr. Leudan. 

At the Mann office it was said very little 
was known about the robbery. It was 
learned, however, that this was Mr. Leu- 
dan’s first trip for the Mann concern and 
that he was on his way to the firm’s Los 
Angeles, Cal., office where he will be in 
charge. 

The loss is said to be covered by in- 
surance in Lloyds. 








A voluntary petition in bankruptcy has 
been filed against S. Argintar, Greenville, 
S.C. The merchandise is said to be valued 
at about $1,000 and the liabilities $11,000. 
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Exports of Platinum During April 


Wasuincton, D. C,, July 14.—Figures 
just compiled by the Department of Com- 
merce show that during the month of April 
platinum valued at $6,537 was sent out from 
this country. Of this amount $2,667 repre- 
sented platinum ingots, sheets, wire, alloys 
and scrap, while the remainder of $3,870 
was the value of manufactures of platinum, 
except jewelry exported during the month. 
The figures showing the countries to which 
the metal was sent are as follows: 


Ingots, Sheets, Manufactures 











Wire, Alloys, pf Platinum 
and Scrap Except Jewelry 
nN, 
Oz. Oz. 
Countries Troy Value Troy Value 
Quebec and Ontario.. 44 $2,414 25 $3,542 
British Columbia and 
eer ee 2 253 P iii 
CO chacuccceatendee as jane 1 108 
Straits Settlements... .. ree 8 220 
WON Kascdendnwn 46 $3,667 34 $3,870 
Imports of Platinum and Allied Metals 


During April 


WasuHiIncTon, D. C., July 14.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum and 
allied metals during April, indicate that the 
total value of platinum ores and unmanu- 
factured platinum imported was $788,022. 
The value of iridium brought in during 
that time was $15,169, while osmium and 
osiniridium imported amounted to 51 troy 
ounces valued at $6,717. Rhodium and 
ruthenium coming here from other coun- 
tries was worth only $5,448, while the value 
of palladium brought here in April was 
$66,018. 

The figures showing the imports by coun- 
tries are as follows: 





ry 
e 8 
Ss BS 
® Su 
ew 8 
ogee 2 EG: 
Rego FS es gC 
Fg 23 33 38 
Countries 32 EES SE 33 EF 
SO O90 RO KR ALD 
France ..... 64 6 57 32 1,260 
Germany owe is - wos 1,600 
Sweden ..... 26a aor ee nee 1,467 
England .... wine 45 1,043 26 2,281 
Quebec and 
Ontario 8 
Brit. Columbia , 
and Yukon. er eile nite er 16 
Panama nee — eT 7 30 
Colombia 637 
Total quan- 
ee 64 51 1,100 58 7,299 
Total value. .$15,169 $6,717 $66,018 $5,448 $788,022 








Leys Christie & Co., 65 Nassau St., New 
York, have issued one of the most attractive 
catalogues displaying their line of imitation 
pearls that has been seen in some time. It 
is done in colors, and features the trade 
name “Orienta.” There are 13 full page il- 
lustrations which are exceptionally good 
both as to arrangement and printing. The 
booklet shows necklaces, tassels, earrings, 
bracelets, stick pins, bar pins, chains and 
other articles. The back page shows a re- 
production and half tone of the grand pear! 
diadem of the French crown jewels. 
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The Star Sapphire | 


is perhaps the most interesting of all precious stones. It is found in Burmah and Ceylon, 
Under the microscope, the Star Sapphire discloses thread-like shafts directed toward the 
faces of its six sided prisms. These shafts are said to be spaces formed at the moment of Fd 
___ erystallization—and it is the reflection of light from them § | 
wim Which gives the stone its star. é 

wai [ am particularly qualified to aid you in supplying not only De 
Star Sapphires of rare beauty but also any other precious As 
stone no matter how unusual your requirements. 
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A STANDARDIZED MOVEMENT 


Realizing that a standardized movement is essential to any concern which 
wished to find a steady market for its products, the Elem Watch Co. is manu- 
facturing its watches with parts that are thoroughly standardized. 
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A full stock of parts is always available. é | 


FLEM WATCH CO. LTD. 


(MARCHAND-MONNIER & CO.) 
MANUFACTURERS OF 


SWISS WATCHES 


198 BROADWAY NEW YORK 
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Johnson Matthey & Company, Inc. || Johnson Matthey & Co., Ltd. 


LONDON ea 
BULLION MERCHANTS PURCHASE ORES, RESIDUES, ETC., 
CHEMISTS AND METALLURGISTS || CONTAINING GOLD, SILVER OR PLATI- 


NUM, JEWELERS’ & DENTAL SWEEPS. 


Highest Prices Given for the Metals 


36th Floor Woolworth Building, New York on FULL ASSAYED CONTENTS 


JOHNSON MATTHEY & CO., LTD. 
Hatton Garden, London, E. C., Eng. NEW YORK OFFICE Metals in Exchange 
Official Assayers and Refiners to the Bank of England WOOLWORTH BUILDING If Desired 


Dealers in Platinum, the Precious Metals and Rare Earths 



























The BUYERS’ DIRECTORY 


The Jewelers’ Circular Pub. Co., 11 John Street, New York 
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[ LETTER TO 


More About the Platinum Question 
Newark, N. J., July 12, 1923. 
Editor of THE JEWELERS’ CIRCULAR: 

Referring to the open letter in your issue 
of July 11, signed by Mr. De Witt A. 
Davidson, president of the Jewelry Crafts 
Association, Inc., we read with interest, the 
arguments in favor of a law as represented 
by one section of the jewelry industry, 
which is meant to cover platinum and 
‘idium only, under the name of platinum. 
The argument is based mainly and admitted- 
ly, on the money value of the metal alloys 
used, 

The argument would be more convincing, 
in our opinion, if assurances could be given, 
that iridium might not one day—sooner or 
later—share the same fate as is happening 
at present to palladium—that is, being 
cheaper in price than platinum. 

While such a contingency appears remote 
at this juncture, we as refiners consider 
such a possibility not at all out of question, 
with the only difference, that if such a thing 
should come to pass, the reaction would be 
much worse than is today the case with 
palladium. The reason for this is, that 
iridium by itself, cannot be properly used 
for anything else except as an alloy, while 
palladium has specific uses quite unto itself. 

We are of the opinion, that if a national 
law is to be enacted it should be a law 
which is satisfactory all around, which 
recognizes the just claims of one section or 
another, and which first of all protects the 
public. We claim, that any proposed new 
law, should define the use of the word 
platinum in the public eve. 

The manufacturing jeweler is well able 
to protect himself in what he buys, by in- 
sisting on knowing the composition: of what 
he buys. On the other hand, in the case 
of the public, the man who intends to buy 
platinum, may not intend to buy palladium- 
platinum, nor does he intend to buy iridium- 
platinum, and if something is offered to him 
as platinum, which is not platinum, the law 
is there to protect the buyer within certain 
specified limits. 

However, we do not think that a law is 
meant to regulate the prices of any com- 
modity, but to tell us, in this case what 
constitutes platinum, in connection with 
those associated metals of platinum which 
have the right to the family name of plati- 
num, 

We, and others, as refiners and dealers in 
platinum, may be called biased, because we 
have all the metals of the platinum group 
for sale, but just for this reason, our view 
of the situation may be a little wider than 
the view of those who have to consider one 
industry only. 

W hat is new to us in the letter in ques- 
tion is, that the suggestion is made, that 
Platinum may permisably be hardened with 
three per cent. to five per cent. gold or even 
Copper. We may frankly state, that we 
could not sell such a composition to any of 
our customers, We always hold, that the 
leeway given in the law, was intended to 
cover the solder in jewelry, and we would 
much prefer, that the standard would be 
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raised over 950 fine, rather than permit the 
use of gold or copper. 

We claim—or intended to claim—that pal- 
ladium should only be used in such limited 
percentages, where it does constitute im- 
provement; but in so far as it does con- 
stitute improvement, it should not be denied 
its recognized family name of platinum. 

We also believe in stipulating and limiting 
the use of palladium to 20 per cent., and if 
such a rule is adopted, we do not see how 
any difference of value of 20 per cent. to 50 
per cent. can come in, by any stretch of the 
imagination, as compared with the price of 
platinum itself. 

The writer of the letter in question ad- 
mitted. that the public intends to buy 
platinum, and as platinum alone—by itself 
—is too soft for many purposes, either 
iridium must be employed, or a composition 
of platinum, palladium and rhodium. 

Now, the supply of iridium is admittedly 
short, and the iridium in jewelry platinum 
is necessary only for hardening purposes, 
and while the iridium in the electrical and 
other essential fields is used not alone for 
hardening, but for other essential qualities, 
we claim, if palladium and rhodium is 
recognized in limited quantities as platinum, 
by the jewelry trade, it will not be necessary 
there to employ iridium, thus cheapening the 
abnormally high price of iridium for the 
other industries where it is essential, and 
cannot be replaced by any other composition 
of the platinum metals. 

We therefore claim, if our observations 
are recognized in some shape or manner in 
the proposed new law, it will accomplish the 
following : 

1. It will put a stop immediately to 
the indiscriminate use of palladium in 
jewelry, or of any other metal of the 
platinum group which might happen, 
sooner or later, to be cheaper in price 
than platinum itself. 

2. The limited use of palladium will 
help to prevent a further rise in the 
price of iridium—in fact. it will drive 
the price of iridium down. 

3. The limited use of palladium in 
jewelry will modify the sharp variations 
in the price of platinum, which are un- 
desirable and unwelcome to the users 
of platinum—wherever they are. 

4. The limited use of palladium as a 
recognized factor, will tend to har- 
monize the prices between these two 
metals, and will make possible the ex- 
clusion of gold and copper as an adul- 
terant for all time from the standpoint 
of hardening, and thus protect the 
public better than anything else which 
can be conceived. 

It would be, of course, preferable if any 
composition of the platinum metals could 
be specified in all its details, not alone to 
the manufacturer, but also to the public. 
However, as long as this cannot be done, and 
it is impracticable to do, even in the case 
of so-called iridium-platinum, we should 
find reasonable means to define the word 
platinum, as can be safely acknowledged by 
the public at large. 
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The writer of the letter in question him- 
self admits, that the so-called iridium con- 
tent of much of the iridium-platinum sold, 
is very impure iridium—to say the least— 
and it might happen, that much, even of this 
kind of iridium-platinum might have to be 
called osmium, ruthenium or rhodium-plati- 
num instead of platinum, under the so-called 
flag of iridium-platinum, which, in many 
cases, it is not. 

We write this letter, not because we wish 
to force our views on anybody, but simply 
to define our attitude and the reasons there- 
for, from the refiner’s standpoint. 


Very truly yours, 


BAKER & Co., INC. 
Charles Engelhard, Treasurer. 








FIFTY YEARS IN BUSINESS 


N. B. Jeter, Butler, Mo., Celebrates Half 
Century Anniversary in the Jewelry 
Trade in One City 


Butter, Mo., July 14—On Thursday, 
July 12, N. B. Jeter celebrated his 50th 
year in the jewelry business in this city. 
Mr. Jeter opened up his store in the dry 
goods store of Aaron Hart on the east side 
of the square where the Levy Mercantile 
dry goods store now stands. His beginning 
was small and each year the business in- 
creased, until he became a first class mer- 
chant in his line. His store has been 
opened for business each day except Sun- 
day and holidays during the past half 
century. Mr. Jeter previous to his coming 
to Butler was in the same business five 
years at Tipton, Mo. 

Mr. Jeter has been time inspector for the 
Interstate Railroad from Butler to Madi- 
son, Kans., since the road was built in 1884, 
and in addition to this, is time inspector 
between Pleasant Hill and Butler on the 
main line of the Missouri Pacific Railway. 

Few men have enjoyed a business career 
for over a half century. He is now the 
only man who was in business in Butler 50 
years ago. 











DEATH OF SAMUEL CLARK 





Veteran Newark, N. J., Jeweler Passes Away 
at His Home at Chatham, N. J. 


Newark, N. J., July 14.—Funeral serv- 
ices were held at 3.30 o’clock last Thursday 
afternoon for Samuel Clark, a member of 
the jewelry manufacturing firm of Day, 
Clark & Co., Washington St., this city. The 
services were held at the First Presby- 
terian Church, New Providence. Burial 
was at New Providence. 

Mr. Clark died at his home at Chatham, 
N. J., near Summit, where he was born 77 
years ago. He had lived at Chatham for 
the past year. Besides his widow he is 
survived by three children, Wilson Clark, of 
San Francisco, and Samuel and Dorothy 
Clark, of Chatham. 

Mr. Clark was a member of the Newark 
Museum Association, a former president of 
the Artists’ Club of Newark, a member of 
the board of directors of the Bureau of 
Associated Charities of Newark, an elder 
of the South Park Presbyterian Church, 
Newark, and a former president of the 
Roseville Athletic Club. 
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Sterling Silver offers 
interesting possibilities 
for Interior Decoration 
in addition to its para- 
mount importance in 
the Dining Room. 


Sterling Silver for 
Everybody. Gorham 
Articles are highest in 
quality, not highest in 
price. For sale at re- 
sponsible jewelers 
everywhere. 
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Why Co-operation < 
hs. damien W of this week 
there will be but a 
Work Pays few more State con- 
ventions of retail jewelers before the na- 
tional gathering at Providence, R. L., Aug. 
27-31, when retailers from all over the 
United States will meet to discuss trade 
problems and confer with manufacturers 

and wholesalers, 

Just how much real good each individual 
jeweler has obtained from his State associa- 
tion during the year is, of course, impossible 
to estimate, but it can be safely said that 
he has profited in direct proportion to what 
he has given in individual effort toward the 
success of the work in his organization. If 
he has been one of the type who take little 
if any interest in association work and has 
“let the other fellow do it all,” his return 
in benefit derived has been determined by 
the investment he has made, although he’ 
has shared in the general betterment of 
trade relations which have been a result of 
the association movement. The good that 
he has derived from the work of others has 
not cost him much in dollars and cents and 
less in real effort, but his lack of interest 
has been much more costly to him. He has 
missed the opportunity to meet with his fel- 
low jewelers and form lasting friendships 
and he has not availed himself of the op- 
portunity to learn from the experience of 
others many valuable things which he could 
put to practical use in his every-day busi- 
ness. He has sacrificed to his own conveni- 
ence the chance to take part in work for 
the betterment of his trade and cannot share 
in the satisfaction of having been instru- 
mental in such endeavor. 

On the other hand, the jeweler who has 
taken a whole-hearted interest in the work 
and welfare of his association has been re- 
paid in many ways. He has formed strong 
friendships which alone are worth more 
than can be measured. He has exchanged 
ideas about the many problems of his busi- 
ness and has gained a fresh inspiration from 
the work to which he has been lending a 
helping hand. His is the satisfaction of 
feeling that, insofar as he was able, he has 
contributed to the effort toward a better 
understanding of the problems which con- 
front the jewelry trade. He has helped to 
promote a spirit of co-operation and good 
will and has had his share in working for 
others as well as himself in combatting trade 
evils. 

The State conventions have afforded op- 
portunity for the jeweler to discuss trade 
abuses and to suggest proper remedies. This 
free exchange of opinion has resulted in 
progress in the past which is noted in im- 
proved conditions today, Trade associations 
are demanding higher standards of business 
practice and old-time faults such as price- 
cutting, misleading advertising and many 
other ills have in large measure been swept 
aside. A mutual fire insurance company has 
been organized which is paying its policy- 
holders excellent returns and many other 
benefits have been derived from association 
work, all of which the jeweler who has sup- 
ported his association and who has taken an 
active part in its work can feel is due in 
part to his efforts. 

If a jeweler joins his association with no 
other idea in view than that of profit to him- 
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self, from what he learns from the experi- 
ence of others, and does not take any active 
part in the work, he gains from his own 
selfish standpoint but does not get the most 
out of his membership. From the spirit of 
co-operation displayed at the various con- 
ventions this year it is evident that there 
are few members of this type and the fewer 
the better. The many problems now 
facing the industry need the co-operation of 
all in solving them to the benefit of the en- 
tire trade. 

If the jeweler has given his best effort his 
investment has been a good one and he has 
returned to his store with a_ brighter 
outlook on life, a deeper feeling for his 
fellow man and a renewed determination 
to put his shoulder to the wheel and help 
his association to the best of his ability. 





The Sanctity OR years the 
of the Gate jewelry trade has 
ieee been in the vanguard 
in every movement 
for the betterment of trade practices and, 
through the various associations in the in- 
dustry, much has been accomplished in this 
direction. 

A higher standard than ever before in 
business morality is reflected in the adver 
tising and business methods in use to day 
and the work which has been done in fight- 
ing trade abuses and fraud of all kinds has 
made itself apparent in the improved con- 
ditions. The American National Retail 
Jewelers’ Association has adopted a code of 
ethics based on the Golden Rule as applied 
to business, which has been endorsed by the 
trade generally, and leaders in the industry 
are constantly advocating changes which 
will place the trade in a position where no 
shadow of criticism can rest upon it. 

Jn this connection the action taken at the 
recent convention of the National Associa- 
tion of Credit Men is of interest. The 
convention in considering the sanctity of, the 
sales contract went on record as follows: 

“This convention of the National Asso- 
ciation of Credit Men calls upon its mem- 
bers to bring to bear all the influences at 
their command to establish firmly in the 
very heart of business a recognition of the 
sanctity of the contract in its every condi- 
tion and phrase, even to the least important. 

“Every member should feel, first of all, 
bound to have his own house set such an 
example that there is no need of apology 
when demanding faithful and complete per- 
formance by another. And the terms of sale 
must be given special attention, as a part of 
the sales contract, so that it shall be con- 
sidered unfair and lacking in a fine sense of 
honor, to take unearned discounts and make 
unjust claims. 

“We call upon the trade organizations of 
the country to do their part in creating a 
concert of purpose and action for the 
abolishment of abuses against sales con- 
tracts so that the basis of competition 
among sellers shall not be on terms and the 
abuse of terms but on the basis of prices 
honestly, frankly, and intelligently arrived 
at and service performed. 

“Tet American business men earn the 
right to be known as the most punctilious 
in meeting the engagements into which they 
enter, of all business men in the world.” 

In the jewelry trade much careful thought 
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has been given to the abolishment of abuses 
against sales contracts and memorandum 
transactions and the question of terms and 
discounts has been studied with equal care. 
A masterly report on this subject was sub- 
mitted at the 1920 convention of the No. 
tional Wholesale Jewelers’ Association and 
the matter was discussed at length at that 
time and has since been taken up at other 
conventions of jewelers. 











All of the wholesale houses are now clos. 
ing their places of business at 1 P. M. Satur. 
days and at 5 p. M. other days, 

H. B. Hayes came to Pittsburgh from his 
North Carolina home to spend last week in 
Pittsburgh visiting among his friends and 
attending to some private business in this 
city. 

The M. Bonn Co. is preparing to send its 
traveling representatives out on the road in 
a few days, in anticipation of some good 
Fall business. The firm has made prepara- 
tions for it. 

Pawnbrokers are exhibiting more care as 
a result of the activity of the police depart- 
ment in notifying some of the offenders that 
they must obey the laws to the letter re- 
garding display of revolvers, etc., and in 
making reports of goods pawned. 

William Heeren, of Heeren Bros. & Co, 
who is now 82 years old and very proud 
of his age, comes to the store daily these 
days, regardless of the warm weather just 
to see how things are going. He had been 
in poor health but has recovered considerable 
of his strength for a man of his years. He 
is still very active. 

J. Alexander Hardy has bought out the 
interest of G. Warren Wattles in the Hardy 
& Hayes Co. and Mr. Wattles now has no 
connection with that concern. About six or 
seven years ago H. B. Hayes, who, with 
Mr. Hardy, formed the original partnership, 
retired by selling his interest in the business 
at Wood St. and Oliver Ave. to Mr. 
Wattles and now Mr. Wattles, who went 
with this establishment some 20 or more 
years ago, retires. Mr. Hardy was the real 
jounder of the business, going into the 
jewelry business for himself when he left 
the employ of W. W. Wattles, now deceased 
He has built up one of the most lucrative 
trades in Pittsburgh. He will not change 
the name of the concern, since it is stated 
that a quarter of a million dollars has been 
spent since it was founded in 1887 in estab- 
lishing the name under that business. It 
will continue as the Hardy & Hayes Co. 
Just as soon as the secretary-treasurer 0 
the concern, Miss Ogden, returns from her 
vacation the directors of the company will 
meet and re-elect officers. In the meantime 
the establishment is being renovated at 
made more attractive than ever. For the 
present Mr. Wattles is at Atlantic City and 
while it is not known what his future plans 
are, he is out of the jewelry business 1f 
the present. 








An involuntary petition in bankruptcy a. 
been filed against A. Bergeda & Bro., Nash- 
ville, Tenn. 
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lack Goldstein has been placed in charge 
of the clock ng agg of Aisenstein- 
Woronock & Sons, Inc., 22 Eldridge St. 

C. R. Robins, Harrisburg, Pa., will visit 
the Claude R. Robins Co.’s New York office 
at 170 Broadway, during the week of July 
23. 

Qn authority of the Secretary of State, 
the Finegold Watch Co. was given permis- 
sion to increase its capital from $20,000 to 
$50,000. 

Charles Wendell, of Wendell & Co., 25 
W, 45th St., has returned to the concern’s 
factory in this city after spending 10 days 
at the Chicago plant. 

Charles Kohlbusch, manufacturer of jewel- 
ers’ scales, whose factory was recently de- 
stroyed by fire, is now in his new quarters 
at 120 Hutton St., Jersey City, N. J. 

Lee Bach, 527 Fifth Ave., accompanied by 
his family, sailed for Europe last Saturday 
on the Majestic to spend his vacation abroad 
and to visit London and Paris on business. 

Hugo Oppenheim, of Oppenheim & 
Strauss, 170 Broadway, left for Europe last 
week on the Homeric. Mr. Oppenheim has 
gone on a purchasing trip to the diamond 
centers of Europe. 

Charles I, Katz, diamond importer, 170 
Broadway, sailed for Europe recently on the 
Ryndam. Mr. Katz has gone on a purchas- 
ing trip to Amsterdam and Antwerp and 
will remain abroad about six weeks. 

M. Dorenfield, buyer for the Maxfield 
Novelty Co., importer and jobbers of 
novelties and fancy goods, New Orleans, 
La. is in this city on a purchasing trip and 
is making his headquarters at the Grand 
Hotel, 

A charter of incorporation was filed by 
the M. H. Bikoff Co. at Albany, N. Y., last 
week authorizing this concern to engage in 
the jewelry business in Brooklyn. The capi- 
tal is $5,000 and the incorporators are M. H. 
and B. M. Bikoff and M. Arner, 

Alvin Rovics and H. U. Wilson, of J. M. 
Jablow & Co., manufacturers’ jewelers, 88-90 
Gold St., will shortly leave for their re- 
spective territories. Mr. Rovics will visit 
the west and south while Mr. Wilson will 
cover the east and New York State. 

Among the callers at the offices.of THE 
Jeweers’ CircuLar during the past week 
was Alfred P. Barncastle, dealer in jewelers’ 
supplies, Sydney, Australia. Mr. Barncastle 
is here on a trip and is making his head- 
quarters at the Hotel Pennsylvania. He 
will leave shortly for the Pacific Coast, from 
Where he will sail for home. 

Supreme Court Justice Mullen has dis- 
Missed the complaint in a suit of Francis 
Weaver to collect $10,300 from the estate 
of George Weaver, who died Feb. 9 last, 
and conducted a pawnbroking business at 
Ninth Ave. He alleged that he was 
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engaged by the decedent last October to 
sell the business, and that he did so and 
earned a commission of the sum sued for 
but it was not paid. The court decided 
that the complaint was defective but per- 
mits the filing of a new one. 

Dr. L. H. Baekeland, Yonkers, N. Y., 
honorary professor of chemical engineering 
in Columbia University and president of the 
Bakelite Corp., and of the General Bakelite 
Co., wads recently appointed Officier de la 
Legion dHonneur by the French Republic. 
The insignia of the Order was presented in 
New York on June 5 by M. Barret, the 
Consul General of France, In 1919, King 
Albert of Belgium bestowed a similar dis- 
tinction upon Dr. Baekeland, making him 
Officer of the Order of the Crown of 
Belgium. 

Lampert Bemmelman, designer of 40 John 
St., has sailed for Europe. During Mr. 
Bemmelman’s stay abroad, Michael E. 
Soman will continue the designing work. 
Mr. Soman has held the position of modeller 
and designer for a number of well-known 
concerns ini the trade and during the past 
four years has been employed as head de- 
signer for Wm. Wise & Son, Brooklyn, 
N. Y. He is also the only New York de- 
signer to win the prize in the Arch Crowns 
Designers’ competition held a short time ago. 
Mr. Soman was formerly president of the 
Society of Jewelry Designers. 

One of the finest retail jewelry establish- 
ments in the downtown district was opened 
last week by Mears & Co., at 170 Broadway 
and 2 Maiden Lane. This concern was 
formerly located at 46 Cortland St. The 
new store is “L” shaped and is fitted 
throughout with American walnut furnish- 
ings. The store has five windows, two on 
Broadway, two on Maiden Lane and one in 
the corridor of the building at 170 Broad- 
way. At the back of the store has been 
built a mezzanine floor where the cashier 
and bookkeeper’s department is located. 
This part of the store is also used for mark- 
ing stock and as an office by Chauncey 
Mayers. The L. & C. Mayers Co., and the 
Geneva Watch Co. which firms were also 
located at 46 Cortlandt St., are now in new 
quarters in rooms 509 and 510 at 170 
Broadway. 

The second National Merchandise Fair 
which is to open in the Grand Central Palace 
in this city on July 23 and continue until 
Aug. 3 is of interest to the jewelry and 
kindred trades. At the fair, the jewelry, 
silverware and other lines affiliated with 
these trades will be prominently represented 
and various concerns in the industry will 
maintain booths. The fair will be open to 
professional buyers only and the public will 
not be admitted. It is expected that this 
fair will be attended by at least 50,000 
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visitors from all parts of the country, which 
compared with last year will be a gain of 
over 10,000. In connection with the fair the 
International Silver Co. will have a sterling 
silver exhibit at the Pennsylvania Hotel, 
which will be in charge of A. B. Mensing, 
of the Wilcox & Evertson Co.; W. H. 
Young, of the Simpson, Hall, Miller Co., 
and H. S. Marshall, of the Watrous Mfg. 
Co, 

In a suit by Matthew J. Wheelahan, an 
attorney who acted for Clarence E. Block in 
his suit against his brother, John W. Block, 
for an accounting of his interest in their 
diamond business, Supreme Court Justice 
Cohalan has signed an injunction restraining 
Clarence from disposing of any property re- 
ceived from his brother in settlement of the 
action, and also restraining his sister, 
Jessie B. Graff, to whom real estate given 
to Clarence by his brother as part settle- 
ment of the action, was transferred, from 
encumbering the property. Mr. Wheelahan 
alleged that he has been unable to find 
Clarence E. Block and for that reason the 
court gave him permission to serve a copy 
of the injunction order on Block by mailing 
it to his former residence if personal service 
cannot be made. In his complaint Mr. 
Wheelahan alleged that he was engaged in 
1920 by Clarence to sue John W. Block for 
an accounting, and that it was agreed he 
was to get the reasonable value of his 
services out of any settlement or judgment 
in the case if there was one, and if there 
wasn’t any he would get nothing. He ren- 
dered such services to Jan. 10 last, he says. 
He alleged that the case went to trial in the 
Supreme Court on Jan. 2 and continued for 
several days, when with the aid of the trial 
judge a settlement was effected by which 
Clarence got a settlement on the basis of 
40 per cent of the assets of the firm, which 
the lawyer says, netted Clarence $60,000. 
He alleges that Block received $5,000 in 
cash, $5,000 in notes, $35,000 in diamonds, 
and the balance in real estate. Mr. 
Wheelahan alleged that his former client 
refused to settle with him. In his answer 
Clarence Block declared that he got only 
$30,000 in settlement, and says the lawyer 
demanded $7,500 for his services, which 
Block considered excessive. He offered 
$5,000 but the lawyer would not take it, he 
said. 

Morse Bros., manufacturing jewelers and 
importers of diamonds, 11 John St., have 
opened a Pacific Coast branch at 424 S. 
Broadway, Los Angeles, which is in charge 
of B. G. Anderson. The Morse brothers 
have also established a Chicago office in 
room 710 Columbus Memorial building, 31 
N. State St., where A. J. Wingblade is in 
charge. At both offices a complete line of 





(Continued on page 97) 
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the concern’s merchandise will be on dis- 







ibe Good and Welfare Committee of the 
National Jewelers Board of Trade holds a 
meeting today at 11 a. m. at the Board’s 
rooms. ‘ 

Felix Lopez, San Juan, Porto Rico, is 
here on a vacation and buying trip and is 
making his headquarters with the Heart 
Jewelry Co., 15 John St. _ 

Dominick & Haff, silversmiths, are estab- 
ished in their new plant at 144 Orange St., 
Newark, N. J. The executive offices will 
remain at the present location, 543 W. 23d 
St. 

Mack Levin, formerly salesman for 
Folmer Prip, manufacturer of flexible plati- 
num bracelets, 90 Nassau St., is now con- 
nected with the American Bracelet Cor- 
poration. 

Barnett Robinson, cutter and importer of 
precious stones, 542 Fifth Ave., left for 
Europe yesterday (Tuesday) on the Beren- 
goria, on a purchasing trip to Europe. Mr. 
Robinson intends to visit the precious stone 
market of Europe and will return to this 
country early in September. 

N. Rosen & Co., manufacturers of gold 
and platinum ring mountings, 106 Fulton 
St, announced several days ago that they 
have secured the services of J. Ira See- 
bacher, who will represent them in the 
middle west. Theodore Rosenblum, the 
eastern representative for the concern, 
leaves this week to cover his territory. 
Miss Bertah Adler, jeweler, 913 Union 
Central building, Cincinnati, O., will be in 
this city during the week of July 23, on 
business and while here will make her 
headquarters at the Pennsylvania Hotel. 
Miss Adler was formerly located at 901 








Union Central building, but has taken 
larger quarters in room 913, the same 
building. 


The case against William Aisenstein of 
Aisenstein-Woronock & Sons, Inc., 20 Eld- 
ridge St., and a clerk, for the concern in 
which they are charged with violating the 
New York Silver Law came up for trial 
last Wednesday before Judges Kernochan, 
Freschi and Hermann, in the Court of 
Special Sessions. The action involves the 
sale of a candle stick filled with pitch or 
cement and marked “sterling.” The facts 
in the case were stipulated to the court. 
The complainant charged that it is unlaw- 
ful to mark a candle stick “sterling” which 
is filled with pitch or cement. The issues 
raised by defendant Aisenstein, was that 
the stamp “sterling” on the candle stick 
only applied to the metal parts and he 
Pointed out that it was perfectly legal 
under the law to fill candle sticks with 
material other than metal. On the point of 
whether the statute was violated, the de- 
fendant was given two weeks’ time in which 
to file a brief, 

Four men, all alleged to have criminal 
records and regarded by the police as ex- 
pert “cracksmen,” were arrested last Satur- 
day night by detectives of the Safe and 
Loft Squad. The four alleged “yeggmen” 
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were found in the building at 100 W. 23rd 
St., in which building a number of jewelers 
are located. The prisoners are Harry 
Miller, alias “Pesky” Miller; Joseph Dinn 
and Morris Shapiro, all of Brooklyn, and 
Edward Slayter of Bleecker St., this city. 
Two burners similar to those used by safe 
burglars were said by the police to have 
been found in the possession of the men 
when they were taken into custody. In the 
building the police also found two acetylene 
torches and two tanks. The quartet have 
been under surveillance for some time and 
the police believing that they were about to 
attempt a robbery, watched them. They 
saw them go into the building at 23rd St. 
and then called up police headquarters for 
reinforcements. Detectives “planted” them- 
selves in doorways near the building, and 
shortly after nine o’clock they swooped 
down on the men and placed them all under 
arrest. Miller, the police say has been 
adjudged an habitual criminal and served 
a number of terms in jail. The other men 
also have police records and are now being 


held. 
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Ralph Baker, of D. C. Percival & Co, 
has gone on vacation for several weeks. He 
has a Summer cottage at Long Beach, 
Gloucester. 

L. A. Jacobson, manufacturing jeweler 
and diamond setter, has opened in business 
for himself in the Dexter building, 453 
Washington St. 


Fire in the tea store at the corner of Hay- 


market Square brought about damage by 
water and smoke last week to the jewelry 
establishment adjoining. 

Many of the jewelers, during the months 
of July and August, are on Summer sched- 
ule. 
at 5 p. M. each day, and all day Saturdays. 
C. S. Bennett, Guildford, Me., was in town 
last week. 

Many friends in the jewelry trade will be 
glad to know that W. E, Montgomery, 44 
sromfield St., has returned to his place of 
business after 10 months’ absence due to an 
accident in a street car. He has been under 
the care of a specialist in New York for sev- 
eral months. The after effects of brain con- 
cussion left him with intermittent dizziness 
which prevented attention to business. He 
is now almost restored to health and is able 
to transact business for some hours each 
day. 

John Costello was arrested in bed in 
South Boston July 10, indicted and arraigned 
in the Superior court, where he was charged 
with larceny on several counts. He was 


. held in bail of $10,000 upon his plea of not 


guilty, His arrest was brought about in an 
unusual way. Two or three weeks ago 
Joseph Enos and Joseph E. Romberio were 
observed in a street car in the act of ex- 
changing jewelry. When they got off the 
car an officer took them in charge.. One of 
the men threw a handful of jewelry away. 
They were charged in 14 counts of breaking 
and entering and receiving. The police 


visited a store owned by Costello and Rom- 
berio, where it is alleged a large amount 
of jewelry was recovered. 
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This means that the stores are closed’ 











A. L. Kramer has left for a trip through 
the middle west in the interest of Hewitt & 
Co., manufacturing jewelers at 34 Marshall 
St. 

Mr. and Mrs. Ferdinand J. Herpers and 
their family, of 705 High St., who have been 
visiting relatives in Pocono, expect to return 
this week. 

Mr. and Mrs. Harry C. Larter and family, 
of 506 Mt. Prospect Ave., will leave on July 
28 for Lake Winnepesaukee, where they will 
remain until the early part of September. 

Louis V. Aronson, president of the Art 
Metal Works, 1 Mulberry St., has offered 
a reward of $500 for the arrest and con- 
viction of the driver of the automobile that 
killed Miss Lillian Gash, of 473 S. 12th St., 
an employee of his concern, and injured her 
friend, Miss Stella Margolia, of 219 Fair- 
mount Ave. The driver drove off after the 
accident. 

William Pleuger is now visiting the trade 
through the south in the interest of F. & F. 
Felger, manufacturing jewelers at 46 Mar- 
shall St. He will go on from there to the 
Pacific Coast. Gunner Anderson will leave 
this week for a trip through the New Eng- 
land States in the interest of the concern. 
Harry Conley, whose headquarters are at 
Chicago, is visiting sections of the middle 
west. 

Newton H. Porter, president of the New 
Jersey State Chamber of Commerce, has 
appointed a committee of 100 men represent- 
ing different businesses and professions, and 
different sections of the State, to develop a 
plan for machinery that will make effective 
commercial arbitration under the Arbitra- 
tion Act of New Jersey, which became ef- 
fective July 4. Curtis R. Burnett, of the 
American Oil & Supply Co., was one of the 
men named from Newark. 

Albert E, Allsopp, 475 Parker St., secre- 
tary and treasurer of Allsopp Bros., manu- 
facturing jewelers at Camp and Orchard 
St., was aboard a filled passenger train 
bound from New York to Newark on the 
Hudson & Manhattan Tube line last week 
when it was sideswiped by an empty train 
being switched on the tube line in Harrison. 
A messenger boy was killed by the impact 
and several other passengers were hurt so 
badly that they had to be taken to the 
hospital. 








Loot valued at $300 was stolen from the 
display window of the jewelry store of 
Charles F, Trunk, 218 E. Lincoln Highway, 
Coatesville, Pa., one morning recently. The 
plate glass window was broken and watches, 
bracelets, stickpins and other articles of 
jewelry were taken from the window with 
a forked stick. As near as can be de- 
termined the robbery took place about 4 
A. M, but was not discovered until about 
4:30 by the watchman and policeman. Mr. - 
Trunk was notified and offered a reward of 
$100 for the apprehension and conviction of 
the guilty ones. A forked stick of pussy 
willow which was left behind was used to 
pull the goods through the show window. 
It is believed by the police that the robbery 
was the work of amateurs. 
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John W. Parker, of Barrington, has been 
granted a patent on micrometer calipers. 

Milton Rodenberg and family have gone to 
Digby, Nova Scotia, for several weeks’ stay. 

Mr. and Mrs. Howard L. Carpenter have 
been enjoying a vacation at Sakonnet the 
past week. 

R. Warshaw has discharged a mortgage 
for $3,500 against property belonging to 
Charles Colitz. 

Samuel B. Levy, of V. A. Black & Co., 
and family are spending the Summer at 
Narragansett Pier. 

Mr. and Mrs. Albert S. Vennerbeck are 
at their cottage in Nashuena Park, Oak 
Bluffs, for the Summer. 

Mr. and Mrs. William J. Petri have opened 
their Summer cottage, Little Rhody, at West 
Wrentham, Mass., for the season. 

Frank Kennedy, of Kennedy Co., and 
family, of North Attleboro, are among the 
Summer guests at Narragansett Pier, 

Walter P. Misch, of Cesar Misch, Inc., 
has commenced the erection of two and a 
half story dwelling and garage on Rose 
Court. 

A mortgage for $22,500 against property 
of Eugene A. Eddy has been discharged by 
the trustee under the will of Alexander B. 
Duncan. 

William J. Carrarraher has filed a state- 
ment at the city clerk’s office that he is the 
sole owner of the Novelty Jewelry Co., 133 
Bridgham St. 

Mr. and Mrs. James O. Otis and daugh- 
ter, Miss Eleanor Otis, left Wednesday to 
spend the rest of the Summer at Lake 
Sunapee, N. H. 

Mr. and Mrs. George N. Steere have sent 
out cards announcing the engagement of their 
daughter, Miss Gladys E. Steere, to A. 
Shepard Titcomb. 

Mr. and Mrs. Stanley H. Lyons are visit- 
ing with the former’s parents, Mr. and Mrs. 
Louis Lyons, at their Summer home, on 
Fifth Ave., Narragansett Pier. 

Harry D. Hedison, of Charles & Hedison 
Mfg. Co., has the sympathy of the entire 
trade in the death of his wife, Mrs. Helen 
Hedison, at their home, 98 Bartlett Ave., 
Edgewood, on Thursday last. 

Arthur E. Austin, doing business as John 
Austin & Son, has filed a petition for a dis- 
charge in bankruptcy and a hearing will be 
held in the United States Court for the 
Rhode Island District at 10 o’clock, July 28. 

Among the members of the Men’s Bowling 
Clubs at the Buttonwoods Casino this Sum- 
mer are E. Merle Bixby, Howard L. Car- 
penter, Edward B. Hough, Ruel Henius, 
James E. Roosa and Jerome M. Fitz Gerald. 

At the annual meeting of stockholders of 
the Citizens’ Savings Bank last week, among 
the directors re-elected were Charles F. 
Irons, Charles C. Darling, Arthur O. Ostby 
and Charles W. Bubier. Mr. Irons and 
Mrs. Darling were elected vice-presidents. 

J. Nyman & Co., Inc., of Providence, has 
received a charter from Deputy Secretary 
of State Sprague under the laws of Rhode 
Island for the purpose of dealing in jewelry 
and metal goods. The incorporators are 
John Nyman, Harry Lapin and Charles A. 
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Kelley. The capital stock consists of 450 
shares of non-par. 

While Max Krickstein, 111 Charles St., 
was in a back room of his retail jewelry 
store last Tuesday afternoon, two youths 
stole a lady’s gold-plated wrist watch, pencil 
and other articles from a counter and made 
their escape. The theft was reported to 
the police. 

Wednesday, at the Summer home of Mr. 
and Mrs. C. H. Marty on the water front 
at Conimicut, Mr. Marty entertained the 
employes from his store in Woonsocket. The 
guests were conveyed in automobiles and a 
dinner was served to 40. Games, water 
sports and dancing were part of the day’s 
outing. A luncheon was served in the eve- 
ning. 

Frederick W. Felker, who prior to his 
illness had been employed at the H. A. Kirby 
Co. for 32 years, died suddenly at the family 
home, 75 Waldron Ave., Eden Park, on 
Monday evening, July 9. While he had been 
a sufferer for a period of four years, his 
death was unexpected at this time. He was 
in his 60th year and the son of the late 
John Philip and Jennie (Hoffman) Felker. 
The surviving relatives include his widow, 
two sons, William E., of New London, and 
Archibald, of the United States Navy; two 
grandchildren, a sister and a brother. 

The annual outing of the Retail Mer- 
chants’ Division of the Providence Chamber 
of Commerce will be held at The Hummocks 
on Wednesday, Aug. 15, when a clambake 
will be one of the chief features. Among 
the members of the committee in charge of 
the affair are Frederick W. Aldred, of Glad- 
ring’s; Charles A, Blake, of the Boston 
Store (Callender, McAuslan & Troup Co.) ; 
William H. Thurber, of Tilden-Thurber 
Corp.; Edward Donovan, of The Outlet (J. 
Samuels & Bro., Inc.) ; Joseph B. Leeman, 
of Browning, King Co.; William G. Thur- 
ber, of Tilden-Thurber Corp.; Albert 
Pfeifer, of Albert Pfeifer Co., and Charles 
Rebert, of S. S. Kreske Co. 

The following jewelry buyers were re- 
ported in this city and vicinity the past week: 
Messrs. Dennis, Oleson and Reeves, of the 
T. Eaton Co., Ltd., Toronto, Can.; Mr. 
Levin, of M. Levin & Co., Philadelphia; A. 
M. Palm, of Pittsburgh, Pa.; D. A. Bemis, 
Toronto, Can.; Mr. Leeck, of Carson, Pirie, 
Scott & Co., Chicago; M. S. Freedman, 
Akron, O.; Mr. Storm and Mr. McCartley, 
of Storm-Cummings Co., Dallas, Tex.; Mr. 
Rubin and Mr. Loeb, of Millard Novelty 
Co., Philadelphia; Mr. Goldsmith, of Joseph 
Goldsmith Co., New York city; Mr. Peroni, 
of M. Peroni & Co., Buenos Ayres, Argen- 
tina, South America; Mr. Felsenthal and 
Mr. Levi, of Ben Felsenthal & Co., Inc., New 
York city. 








Oklahoma City. 


A. P. Dupuis, manager of the Jewelry 
Shop, expects to leave shortly for a trip to 
New York and Providence, R. I., to look 
over the eastern jewelry market, both do- 
mestic and foreign. He will be gone about 
three weeks. 

An extensive sale of sterling silver was 
realized by the Hartwell Jewelry Co. within 
the last few weeks, J. T. Rutherford, man- 
ager, announced after looking over the sales 
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report upon his return from a visit of sey. 
eral weeks to New York and eastern centers 
Dan Cupid has run riot in Oklahoma City 
and vicinity, and there have been more June 
weddings than in previous years. This i 
one reason for unusual activity in the gif 
department, Mr. Rutherford said, byt he 
credits his window display during Nationa 
Sterling Silver Week with being the strong. 
est drawing card in directing attention t, 
this class of merchandise and the resultay 
sales, The concern devoted its entire wip. 
dow space to the display of sterling silyer 
during the national week. 
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William H. Blake was in New York last 
week on business. 

The receipts of the Attleboro postoffce 
for the fiscal year which ended June 30 were 
$133,061 over a total of $126,896.08 in 1922 

Maurice J. Baer sailed Saturday from 
New York for Europe. He plans to visit 
England, I*rance and Spain while abroad, 

Joseph F. Finberg, of the Finberg Mfg 
Co., has been honored with an election a; 
director of the Massachusetts Chamber of 
Commerce. 

The Bigney building will be closed from 
July 20 to 30 and the firms located in the 
Robinson building will hold their vacations 
from July 21 to 30. 

C. J. Kelly, of Rice, Stix Dry Goods Co, 
of St. Louis, and E. M. Dye, of Adamson 
Co., of Toledo, O., two well-known jewelry 
buyers, were local visitors last week. They. 
placed some substantial orders with Attle- 
boro concerns. 

A State inspector visited the jewelry fac- 
tories last week and also some homes where 
jewelry is made. She expressed herself as 
agreeably surprised at conditions and stated 
she believed the jewelry industry is a most 
ideal one for women. 











Leroy Metcalfe, salesman for the Plai- 
ville Stock Co., has opened his Summer 
home at Weekapaug, R. I. 


Clarence Dobra, western salesman {or 
Riley & French, was at the factory last 
week. He is to spend a vacation on 
Cod. 

J. J. Sommer has returned from an ¢ 
tended trip through the south and west for 
his concern. Mr. Sommer is very optimistic 
concerning the Fall business. He believes 
all of the jewelry manufacturers will & 
kept busy filling orders. 

Daniel M. Chisholm, formerly a well. 
known and popular jewelry salesman, n0¥ 
engaged in the hotel business, was 4 
visitor last week. He was tendered a rectr 
tion by his friends at the Jewelers’ 
Mr. Chisholm has recently returned from 4 
trip to Cuba. 











An involuntary petition in bankruptcy 
been filed against R. L, Smith, Indianapo 
Ind. 
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TRADE CONDITIONS 


The past two weeks have seen a slight decline 
in the retailers’ business, but an increase in that 
of the wholesalers. Practically all the local whole- 
glers have their men out on the road with exten- 
sive holiday lines and they are all reporting a big 
pusiness. Business seems to have evaded a spotted 
condition that characterized it during the early 
part of the year when some localities were having 
splendid sales in wedding and graduation goods 
and others were exceptionally poor. In spite of 
generally poor prices for farm grains and live 
stock, the rural dealers are confident of a gocd Fall 
business and they are buying rather heavier than 
many wholesalers here expected. The coal fields 
in the western part of the State report some bus- 
iness in spite of mines working only about three 
days a week. The highly industrial cities continue 
to report shortages in labor, both common and of 
the skilled variety and local wholesalers say as 
long as this condition maintains there is no worry 
about the immediate future. 





H. J. Davey, an optician, who formerly 
occupied space with the Rost Jewelry Co., 
has moved his shops and offices to the second 
floor of the building at the northwest corner 
of Pennsylvania and Washington Sts. 

Among the recent visitors to local whole- 
sale houses were Carl Pflueger, Newcastle, 
Ind.; Mr. Vandeveer, of the Vandeveer 
Music Co.’s store at Robinson, Ill.; L. R. 
Vest, Greenwood, Ind., and Charles Horrall, 
Terre Haute, Ind. 

William Gabbert, a retail jeweler of 
Indianapolis and Miss Marguerite Fry, of 
Terre Haute, Ind., were married recently 
at the bride’s home. The bride is a gradu- 
ate of the high school at Crawfordsville, 
Ind, and the Teachers’ College of Terre 
Haute. They left, immediately after the 
ceremony, for a motor trip through Ohio 
and Indiana. 

The trade in Logansport, Ind., is awaiting 

the announcement of the itinerary of the 
“industrial tour” of the city planned by the 
hoard of directors of the Chamber of Com- 
merce. The committee is to meet within a 
lew days to plan the trips. The purpose of 
the visits is to encourage the industries and 
to have business men become better ac- 
quainted with the plants of the city. 
_ Retail business men, their employes and 
lamilies, of Shelbyville, Ind., will observe 
the first business men’s picnic and Summer 
outing July 18, at Porter’s camp, a Summer 
resort in the south part of the county. Busi- 
Ness in the downtown district of Shelby- 
ville will be suspended on the day of the 
event and free transportation to and from 
the camp will be provided to all persons 
——— with the retail interests of the 
ity, 

The Rost Jewelry Co., 25 N. Illinois St., has 
recorded a 10-year lease on the entire first 
floor of the building at that location. This 
space now is occupied in part by a shoe re- 
Pairing shop, which has a lease expiring in 
January, 1925. The jewelry company will 
remodel the store, it is said, and will en- 
“age its present quarters as soon as the 
widitional space can be obtained. The Rost 
Jewelry Co, was established in 1886 and 
ncorporated in 1920, 
dnt penne $800 in currency and 
2 b, “4 - ued at $16,000 was lost June 
y tg chard L. Smith, 2312 N. Capitol 

» 4 diamond broker with offices at 535 
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State Life building, as he was enroute from 
his office to his home, according to a report 
Smith made to detectives. Smith offered a 
reward of $800 for the return of the bill- 
fold with the diamonds. He said he was 
willing to give the currency in the billfold 
for the safe return of the diamonds. 

Reports from salesmen of the Sebel Co., 
Inc., wholesalers here, who went out on 
the road a few days ago are most encourag- 
ing, according to Harry A. Sebel, head of 
the company. In all sections of the State 
business seems good, he said, and the mental 
attitude of the retailer is much more favor- 
able toward larger stocks this Fall than 
last. The company has a large line of 
strictly holiday goods, including all the 
latest novelties of the Egyptian motif and 
these continue to be good. 

The work of organizing the Anderson, 
Ind., Credit Bureau has been completed and 
the association soon will begin functioning. 
The purposes of the Credit Association will 
be to furnish merchants with the ratings of 
all individuals to protect them from imposi- 
tion at the hands of persons whose credit 
is poor. It is expected that the bureau will 
have 100 to 150 merchants in various lines 
of business enrolled within a few weeks. 
John Rolfe has been installed as secretary 
and manager of the Bureau. Mr. Rolfe, 
who has been connected with the R. G. 
Dunn agency for 22 years, has resigned to 
accept the management of the Anderson 
bureau. He is an experienced man in rating 
work. ‘ 

At a meeting of the business men of Terre 
Haute, Ind., recently, in the offices of the 
Chamber of Commerce, no agreement for 
early closing on Saturdays throughoit the 
months of July and August could be 
reached. Last year practically all the 
principal down town stores closed at 6 
o'clock on Saturdays and at the meeting it 
was intended that the same action would 
be taken. However, some of the larger 
houses would not agree to the closing propo- 
siticn, saying that this gave too great an 
advantage to houses outside of the main 
business district. The split on the proposi- 
tion left. the meeting undecided and_indi- 


vidual business houses will follow their , 


own judgment in the matter. 

An important meeting of the board of 
directors of the Mishawaka, Ind., Chamber 
of Commerce and the retail merchants’ 
bureau of that organization was held re- 
cently when business men discussed the 
matter of co-operation with the salespeople 
of the city in the staging of a big picnic 
within the next few weeks. When the 
salespeople of Mishawaka held their last big 
picnic at Indian Lake, in the Summer of 
1920, an interesting program of games, con- 
tests and music was provided and it is 
known that the employes of Mishawaka 
business houses are making every effort to 
make the 1923 outing a success on a scale 
unprecedented. With the co-operation of 
the merchants themselves, it is felt that the 
picnic will prove an even greater success 
and a number of suggestions to this end 
were taken up at the meeting. 
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A voluntary petition in bankruptcy has 
heen filed by A. L. Doberneck, Jeannette, 
Pa. The assets are listed as $6,888 and the 


liabilities $17,741, 
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TRADE CONDITIONS 


Trade with the retail jewelers of Evansville and 
southern Indiana has been very good since the 
first of July. The retailers say that June showed a 
big improvement in trade over the corresponding 
month of last year and they believe that July also 
will prove to be a good trade month and that the 
volume of business done will be as large or larger 
than that of last year. Jewelers say that indica- 
tions point to a very good Fall business also. 
General trade conditions are a great deal better 
than they were at this time last year and that 
collections are about 50 per cent. better. The re- 
ports from many of the smaller towns in southern 
Indiana, souther Illinois and western and northern 
Kentucky are to the effect that trade is coming 
along all right and that there is a marked improve- 
ment over conditions of a year ago. Farmers are 
in a better frame of mind and are said to be 
buying more liberally than they have at any time 
since the close of the world war. The whole ale 
dealers in Evansville and surrounding towns report 
the trade outlook quite encouraging at this time and 
they are predicting that their fall trade will be 
fairly active. Salesmen on the road are sending 
in flattering reports. 





John Wayne, a mussel digger working in 
the White River near Bedford, Ind., found 
a pearl in the bed of the river several days 
ago that has a value of about $200, accord- 
ing to jewelers who examined it. 

Moses Gans, who for many years was 

vice-president and general manager of I. 
Gans & Co., wholesale and retail jewelers 
of this city who sold their business several 
years ago to Raphael Bros., has returnea 
from a trip to French Lick, Ind., having 
been accompanied by his wife. 
' Believing that the jewelry they were sell- 
ing along the streets had been stolen the 
police at Lafayette, Ind., recently arrested 
two boys. The police say that the boys had 
a number of wrist watches and pins in 
their possession when taken into custody. 
The boys claim that they had purchased the 
jewelry in Toledo, O. 

Charles F. Artes, Jr., of Charles F. 
Artes, Inc., 321 Main St., was one of the 
local leading Republicans who arranged a 
reception for United States Senator James 
E. Watson at a local hotel on the night of 
Tuesday, July 10, which was attended by 
many Republican men and women. 

Christ Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers of 
204-206 Main St., was in the city a few days 
ago shaking hands with old friends and ac- 
quaintances. Mr. Hewig reported that trade 
with the retailers in the States in which he 
travels has been good all Summer and that 
indications point to a good business this 
Fall and Winter. Mr. Hewig has been 
on the road for a number of years and is 
well and favorably known to the retail 
jewelers in many States. 

Pearl mussel diggers along the Ohio 
River and other rivers in this section report 
that they are doing more work than they 
did last Summer and that they are getting 
out a larger number of shells. The men 
are getting good wages and prices of shells 
are being well maintained. Most of the 
pearl button factories in southern Indiana, 
southern Illinois and western and northern 
Kentucky are being operated on fairly good 
time and it is expected that they will con- 
tinue to run on full time the balance of the 
year. 
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The Making of Customers 


Tat is our business. We have 
been at it 46 years. Hundreds of 
retail jewelers can tell you how good 
a job we do. 


Naturally we want to make sales. 
But our long experience has taught 
us that the quickest road to larger 
sales for us is to provide such a ser- 
vice for our customers as will enable 
them to profit and prosper. 
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To do that means a lot more than 
merely those things that the average 
jeweler thinks of as comprising the 
average wholesale service. 


Weare mighty easy to get acquainted with. 
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Chicago N otes 


George E. Fahys, of Jos. Fahys & Co. 
gent several days in Chicago last week 
visiting the local office. 

H. Erickson, 6304 N. Clark St., returned 
recently from a short visit to his Summer 
home at Sawyer, Mich. 

Ernest Block, Heyworth building, left Sun- 
(ay mght for a two weeks’ business trip 
through the middle west. 

Fred Whitney, Columbus Memorial build- 
ing, returned last week from a short business 
trip to St. Louis and Cincinnati. 

Jules Schwob, of Adolphe Schwob, Inc., 
spent a day in Chicago last week visiting 
with J. W. Tice, Chicago manager. 

Wm. Wechter, of the S. Wechter Co., 
Capitol building, is spending a couple of 
weeks in northern Wisconsin fishing. 

Walter Reiter, of Mabie, Todd & Co., 
Republic building, left last week on an ex- 
tended business trip through Michigan. 

W. F. Wiegand, of W. F. Wiegand & Co., 
returned last week from New York, where 
he passed a week attending to business. 

0. E. Benkendorf, silverware buyer for 
Mandel Bros., left last week for Bass Lake, 
Ind, to spend a couple of weeks fishing. 

J. B. Smellie, representing the Ingersoll 
Watch Co., left recently on an extended busi- 
ness trip through the southwest and west. 

Mrs. J. S. Loftis, of Loftis Bros. & Co., 
left Monday on an extended trip to visit 
some of the largest ranches in this country. 

Louis Hughes, jewelry buyer for Olsen & 
Eban, is enjoying a couple of weeks with 
his family touring through Michigan and 
Indiana, 

J. Vincent Huber, of the George H. Fuller 
& Son Co,, returned recently from a success- 
ful trip to Atlanta, Pittsburgh and other 
eastern points, 

I, Lachmann, of I. Lachmann & Co., 
Seattle, Wash., spent several days in Chicago 
last week visiting the markets en route 
home from the east. 

George Sherry, of the Fort Dearborn 
Watch & Clock Co. and Mrs. Sherry are 
‘njoying a two weeks’ rest visiting at the 
Lakes of Wisconsin. 
ean Boucher, manager of the Waltham 
Co., spent several days in Chicago 
‘ast week visiting at their local office and 
calling on the trade. 

Cohan '% Jewelry jobber located in the 
- US Memorial building, left last week 

an extended business trip through Wis- 
consin and Michigan, 

dette Karsted, credit manager for the Fort 

Thorn Watch & Clock Co., returned last 











week from Wisconsin, where he passed a 
couple of weeks resting. 

August Swanson, sterling flatware buyer 
for C. D. Peacock, Inc., is passing a couple 
of weeks with his family motoring through 
Wisconsin and Michigan. 

James Panton, Chicago manager for 
Mabie, Todd & Co., accompanied by his 
wife, is passing several weeks fishing in the 
northern part of Wisconsin. 

Ted Lampert, of M. Lampert & Sons, 
New York, passed through Chicago last 
week on his way home from a_ business 
trip through the northwest. 

Ferdinand Sitt, 3950 Sheridan Road, is 
spending several weeks in Altoona, Pa., visit- 
ing his sister. From there Mr. Sitt will go 
to New York to visit with friends. 

Edward Kirchberg, 104 North State St., 
returned last week from New York, where 
he spent a week attending to special busi- 
ness and visiting with many friends. 

“Billy” Little, manager of the New York 
office for the George H. Fuller & Son Co., 
accompanied by his family, is spending 
several weeks in Chicago visiting friends. 

Charies I. Herron, retail jeweler located 
in the Republic building, left last Thursday 
with his family to motor to northern Mich- 
igan, where he will remain for six weeks 
resting and fishing. 

H. D. Mantel, diamond broker and im- 
porter, Amsterdam, Holland and Chicago, 
is spending several weeks in this country 
looking over business conditions, and visit- 
ing at his local office. 

Preston Pfeifer, of the Pfeifer Jewelry 
Co., Little Rock, Ark., passed through Chi- 
cago iast week on his way to the eastern 
markets after having passed several weeks 
at Ottawa Beach, Mich., resting. 

R. H. Sanche, who formerly was connected 
with the jewelry department of Montgomery, 
Ward & Co., has associated himself with 
the Chicago office of the Eisenstaedt Mfg. 
Co., whom he will represent in this city. 

Frank Tinker, Heyworth building, recently 
became connected with the Orlando Pottery 
Co., Orlando, Fla. and the Greist Lamps 
Co., New Haven, Conn., whom he will rep- 
resent through the middle west in connec- 
tion with his other lines. 

G. Spencer Brown, of the Seth Thomas 
Clock Co., left recently on a business trip 
through the north, and W. J. McKinley, of 
this same concern also left on a trip through 
the south and west. Both expect to be 
gone for about seven weeks. 

Carl Weibshon, of St. Peter, Minn., and 
associated with the Fort Dearborn Watch 
& Clock Co., accompanied by Mrs. Weib- 
shon, spent the past week in Chicago visiting 


with friends and left Saturday for Bass 
Lake, Ind., to spend the week-end with 
Hugh E. King. : 

J. S. Loftis, of Loftis Bros. & Co., ac- 
companied by his daughter, Miss Edith 
Hessell, returned recently from Europe, Mr. 
Loftis being in Europe about three months 
visiting the markets and Miss Hessell about 
10 months studying languages so as to assist 
Loftis Bros. & Co.’s foreign buyers. 

The following representatives of the C. H. 
Knights-Thearle Co. recently left for their 
respective territories after spending several 
weeks in Chicago resting and replenishing 
their stocks: J. W. Duff, C. P. Anderson, 
E. J. MacDonald, George E. Wiedbusch, 
R. A. Fletcher, Fred Cateron, E. J. Spears, 
S. R. King, and E. E. Reynolds. 

A. W. Steiner’s Studio, china decorators, 
moved this week from 848 Garfield Ave., to 
more spacious quarters at 223 S. Wabash 
Ave. This concern has been in great need 
of larger quarters for some time, and in 
this removal they not only gain the addi- 
tional space needed but enjoy a location that 
is situated in the heart of the loop. 

Martin Fox, Capitol building, left last 
Monday with his wife and daughter for New 
York and sailed today (Wednesday, July 
18) on the President Harding for the dia- 
mond markets at Antwerp and to visit with 
relatives and friends in Germany. Mr. Fox 
will also attend the World’s Zionist 
Congress which will be held at Carlsbad, 
the first week of August; he going as a 
delegate. Mr. Fox will return to Chicago 
the first part of September. 

John Wohl, of the Miles Jewelry Co., 1104 
Heyworth building, reported to the police 
that on Tuesday of last week a sneak thief 
escaped with a brief case containing watches 
and pearls to the amount of $493 from the 
front seat of his sedan while he entered the 
retail jewelry store of M. J. Harris, 1947 
W. Chicago Ave. Upon leaving his car Mr. 
Wohl had locked the doors of the sedan and 
was only in Harris’s store five minutes. As 
soon as he returned to the car he noticed 
the windshield was open and the case gone. 

A. J. Wingblade has opened an office in 
suite 710 Columbus Memorial _ building, 
which will be the Chicago headquarters for 
Morse Bros., of New York, A. Shorr, New 
York and Gold, Most & Fogel, Brooklyn, 
with whom he recently became associated. 
Mr. Wingblade will represent these con- 
cerns in Chicago and the middle west terri- 
tory. Mr. Wingblade for many years repre- 
sented J. W. Forsinger Co., and has made 
many friends throughout the country all 
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of whom wish him success in his new under- 
takings. 

Thos. McMahon, of Thos. J. Dee & Co., 
left last week for Omaha, Nebr., to attend 
to business. 

E. E. Pickerell, of the Pickerell Jewelry 
Co., Muskogee, Okla., spent several days in 
Chicago last week visiting the markets and 
friends. 

Distribution of the final dividend of 6.7 
per cent in the Mueller & Michael] matter 
was paid last week to a large number of 
creditors through the office of Krauss, Gold- 
man & Allshouse. 

M. Gotthelf, Decatur, Ill., passed several 
days in Chicago last week visiting the 
markets and purchasing goods for the new 
retail jewelry store he is opening in that 
city about Aug. 1. 

The final report of C. G. Kuhlo & Co, 
bankrupt, has been filed with Referee Wean. 
This shows assets on hand to the amount of 
$1,100. No dividend has been declared, This 
will not be done until after the Government 
has filed its claim, or until after the expired 
time. 

Involuntary petition in bankruptcy has 
been filed against John Brick, manufacturing 
jeweler, who was located at 32 North State 
St., for a short time. His liabilities amount 
to about $5,000, with no assets. The hearing 
before the referee will come up either 
Wednesday or Thursday of this week. 

Mrs. E. D. Leavitt, formerly manager and 
proprietor of the Garland Gift and Toy mar- 
ket, has recently opened an interesting dis- 
play of gift ware at 17 N. Wabash Ave. 
known as the Manufacturers’ Sales Service. 
This occupies 20,000 feet and is one of the 
largest sample lines of gift, novelties and 
art wares in the country. 

Early one morning last week a thief 
threw a horse-shoe through the front 
plate glass window of the retail store of 
Lipmans’, 28 N. Dearborn St. After gather- 
ing up four men’s watches and two cigarette 
cases the thief seeing an officer approaching 
ran south to the alley. Officer John Vaughan 
gave chase and fired four times but the thief 
escaped. Two of the most expensive watches 
and the cigarette cases were found in the 
alley. The two watches taken are estimated 
at about $50. 

Among the visitors in Chicago last week 
were: Oscar Blankenmeister, St. Louis, 
Mo.; G. T. Gustafson, Baraboo, Wis.; H. A. 
McDaniel, Lebanon, Ind.; J. H. Jakubowski, 
Milwaukee, Wis.; B. A. Gehring, Sterling, 
Ill.; Grover Spangler, Fremont, Nebr.; Geo. 
Lash, Saginaw, Mich.; L. S. McKee, Fre- 
donia, Kans.; Fay R. Smith, New London, 
Wis.; E. A. Dearing, Mexico, Mo.; and 
Mrs. Henry Krauss, South Bend, Ind.; 
Julius Garon, of the Duluth Jewelers’ Sup- 
ply Co., Duluth, Minn. 








The jewelry store of Charles Penman, 
220 W. Broad St., Hazleton, Pa., was 


visited recently by thieves who secured 
articles valued at $400. They gained en- 
trance to the store through a rear window. 
The robbery was reported to Chief of Police 
Brownson and Captain Kramer is working 
on the case. 
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E. J. Poursine departed Friday, July 13, 
on a two weeks’ touring trip. 

Ikd. Annan, a salesman for Chas. Aehle, 
left July 12 for a two weeks’ vacation in 
Maryland. 

William Shumacher, of the Hess & Cul- 
bertson Jewelry Co. sales force, is in Michi- 
gan on his vacation. 

The Hess & Culbertson Jewelry Co, be- 
ginning July 14 will be closed on Saturdays 
until the last of August. 

QO. J. Davis, of McLeansboro, Ill., was a 
visitor at the St, Louis Jewelry, Clock & 
Silverware Co. last week. 

J. C. Washinka, a traveler for the Hoyt 
Jewelry Co., started on his Fall trip through 
Texas, Oklahoma and Arkansas on July 12. 

Fred Platte, a salesman for the C. R. 
Hettel Jewelry Co., departed July 5 by auto 
for Wisconsin. He will be gone several 
weeks, 

Thomas Seaton, a salesman for the C. R. 
Hettel Jewelry Co., will return Monday, 
July 16, from Hannibal, Mo., where he spent 
his vacation. 

S. T. Johnston, a salesman for the 
Mermod-Jaccard-King Jewelry Co., will de- 
part on his vacation on July 21 for Colo- 
rado. He will return Aug. 20. 

L. W. Waldecker, manager of the silver 
department of the Mermod-Jaccard-King 
Jewelry Co., will depart soon by auto for 
Chicago, Detroit and Canada. He will be 
gone two weeks. 


Sam E. Heffern, president of the Heffern- 
Neuhoff Jewelry Co., departed July 4 for 
Bartmer Springs, Mo., where he will spend 
his vacation. P, T. Whelan, a salesman for 
the concern, has departed on his four weeks’ 
vacation in Iowa. 

At a recent election of officers at the 
Drosten Jewelry Co. the following were 
elected: W. G. Drosten, president; E. J. 
Poursine, vice-president and manager; F. G. 
Merkel, vice-president; Gertrude Werdes, 
treasurer; Wm. A. Hecker, secretary. 

C. M. Fairley, a salesman for the Hoyt 
Jewelry Co. for the last 12 years, just re- 
turned to the city from a honeymoon trip. 
Mr. Fairley recently married Miss Helen 
Fitzgibbons, an employe of the same com- 
pany. Mr. Aehle returned July 9 from his 
Summer home in the Ozarks. 


Frank Mollinburg, of the Keystone 
Jewelry & Optical Co., was married July 3 
to Johanna Mueller. They departed imme- 
diately for Milwaukee and from there they 
went to Chicago to attend the optical con- 
vention. On their way back to St. Louis, 
they will visit the Elgin watch factory at 
Elgin, Ill. 

S. H. Bauman, president of the Bauman- 
Massa Jewelry Co., has taken a cottage in 
Atlantic City. Ed. Weil, traveler for the 
concern in Texas and Louisiana, is getting 
his line ready. He will depart July 18. 
Charles Welzmiller, a salesman for the con- 
cern, left for a trip through Kansas and 
Arkansas on Saturday. The travelers for 
the Bauman-Massa Jewelry Co. departed 
Saturday, July 7. Harry Bante will cover 
Mississippi and Alabama. Alfred Fritz will 
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cover Missouri and Arkansas. J. H. Arnold 
will cover Ohio, Indiana and Michigan, 








Cleveland 


G. W. Scribner, of the Scribner & Lohr 
Co., has returned from a three-week visit in 
the east. 

Mr. and Mrs. George S. Dales of Akron 
were guests of Mr. H. W. Beattie and his 
son at the Beattie’s Summer home at Cha- 
grin Falls. Mr. Dales is an Akron jeweler. 

The A. H. Ficken Co., a new $50,000 cor. 
poration, will locate in the wholesale jewelry 
business in Cleveland soon. The location of 
business will be probably in the Schofield 
building. 

Mr. and Mrs. Sidney Y. Ball stopped in 
Cleveland a few days on their way back to 
Chicago from Montreal, Mr. and Mrs, Ball 
were visiting their daughter, Paisley, who is 
leaving with a party to spend the Summer 
in Europe. Mr. Ball is president of the 
Norris Alister-Ball Co., of Chicago. 





Donald Steele, with the Jabel Ring Co,’ 


Newark, N. J., was visiting the Cleveland 
trade last week. Mr. Steele has just re- 
turned from a cruise to Bermuda on which 
he was the navigator of a 63-foot schooner 
which competed in race with about 20 other 
boats. Mr. Steele’s boat came second in the 
race, making the trip in about four days and 
19 hours. 

Two “window shopping” burglars, who de- 
parted hastily after seizing what they 
thought were three valuable watches from 
the show window in the Glen McGraw jew- 
elry store at 9004 Lorain Ave., are sought 
by police. A woman told police she saw 
the men drive up in a small car. One of 
them leaped from the machine, crashed a 
brick through the window, grabbed the loot 
and the pair drove away. The owner re- 
ported the burglars had stolen empty watch 
cases. His loss was $10. 


Announcement has been made of the pur- 
chase of the Gilger jewelry store, Norwalk, 
O., by E. L. Aukerman, Clarksburg, W. Va. 
who will take over the business actively. In 
the meantime W. G. Gilger will operate the 
store for him. Mr. Aukerman comes origi- 
nally from Greenville, O., and is a jeweler 
and watchmaker of long experience. He 
has already announced that Edward Wid- 
man will continue to be associated with the 
store. Mr. Gilger will devote his entire at- 
tention to his wholesale jewelry business 0 
Cleveland but he and Mrs. Gilger will con- 
tinue to make Norwalk their home. 

One of the finest stores of its kind in this 
section, the newly remodeled and redeco- 
rated H. L. Herman jewelry store at San 
dusky, O., was opened to the public Satur- 
day evening, June 30. Among the extensive 
improvements has been the installation of an 
entirely new front to the store. The large 
new store windows at the front are the most 
up-to-date for the purpose of displaying 
jewelry. A special and elaborate lighting 
system in each window greatly enhances the 
beauty of the displays at night. The store 
has undergone extensive remodeling in the 
interior also, where light-tinted walls 
fixtures give the room a daylight effect 
Souvenirs were presented to the public by 
the store at the formal opening. 
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Frank D. Oergel, Merrill, has opened a 
jewelry store in the Greisch building at 
Antigo with a complete line of jewelry. 
Mr. Oergel conducted a jewelry store at 
Merrill during the last year and previously 
was engaged in the watch and clock re- 
pair business in Chicago. 

The Wisconsin Jewelry Co. of this city 
has filed articles of incorporation with the 
Secretary of State. The capital stock is 
placed at $2,000 and the incorporators are 
named as J. A. Ostrowski, R. R. Smith 
and Joseph Mietus, in the information re- 
ceived here from the State capitol. 
Milwaukee will entertain the 1924 con- 
vention of the American Electroplaters 
Society, according to word received from 
Providence, R. I., where the 1923 meeting 
was held last week. Frank Cleveland, 
convention secretary of the Milwaukee 
Association of Commerce, attended to help 
bring the next convention to this city. 

K. N. Larson, who has been in the em- 
ploy of Carl C. Coe, Viroqua, Wis., has 
taken over the management of the jewelry 
business since the property has been ac- 
quired by Mr. Coe’s mother. According 
to word received here Mr. Coe has been 
in ill health for some time and _ recently 
a turn for the worst has necessitated his 
taking treatment in an institution. 

Among the Wisconsin jewelers calling in 
Milwavkee on business during the last 
week were John Armbruster, Cedarburg; 
Thomas Bruhy, West Bend; J. J. Lange, 
Racine; John J. Koehler, Manitowoc; 
Fred M. Karst, Racine; Harry L. Jordan, 
Kenosha; Schneider Bros., Burlington; Url 
Amidon, Hartford; B. Panik, Cudahay, and 
Adolph F, Estberg, Waukesha. 

J. W. Meacham, president of the Re- 
liance Silver Co., has returned from a 
two weeks’ vacation at Dunkirk, N. Y., 
and other eastern points arid shows visible 
signs of outdoor air and sunburn as the re- 
sult. Edward M. Wals, of the same firm, 
made a combined business and pleasure 
trip to eastern factories and points of 
_—. including a stop off at Niagara 
‘alls, 

E. L. Feiling, prominent 12th St. jeweler, 
was chairman of the arrangements com- 
mittee of the Uptown Milwaukee Associa- 
tion which held its second annual ‘picnic at 
Sherman Park on Sunday. The associa- 
tion is composed of business men in the 
vicinity of 12th and Vliet Sts. Games, 
contests, refreshments and a few speeches 
were arranged by Mr. Feiling and _ his 
co-workers, 

C. W. Olney, West Allis jeweler and 
crack rifle shot, established new records 
at the two-day tournament of the Mil- 
waukee Gun Club when he made a perfect 
score of 150 shots and in another trial hit 
147 out of a possible 150 birds. C. S. 
Olney, a brother living at Hobert, Okla., is 
Summering with the jeweler here. After 
the gun tournament the brothers went to 
Pickerel Lake to enjoy a week’s vacation. 
J. J. Lange and Fred M. Karst, Racine, 
were business visitors in Milwaukee dur- 
ing the week. Both jewelers were in the 
tity on Wednesday afternoon which is a 
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business holiday in Racine. Retail stores 
of that city are giving their employes a 
mid-week half holiday on Wednesdays 
during the Summer, instead of shorter 
hours at the week-end when farmers and 
local workers have more time for shop- 
ping. 

William J. Boszhardt, head of the Bosz- 
hardt-Possin Co., is passing a two weeks’ 
vacation with his family on Lake Mills 
where the family has rented a Summer 
home this season. The lake is located near 
the city of like name and is about 60 miles 
west of Milwaukee. A. C. Possin of the 
same firm, made a week-end trip with his 
family to Waupun, Fox Lake and other 


cities calling on old friends. Mr. Possin 
formerly lived at Waupun. 
John Armbruster, jeweler and _ also 


mayor of Cedarburg, Wis., achieved con- 
siderable popularity as a writer in prepar- 
ing a full-page story for a Milwaukee 
newspaper on the History of Cedarburg. 
The story appeared in the Sunday edition 
of the Herald and told of the development 
and growth of the settlement started in 
1841 up to the present time. Mr. Arm- 
bruster has been mayor of the city since 
1910 and is a leading factor in business, 
civic and political life of the city and 
county. 

Ward A. Moore, jeweler of Peshtigo, 
joined the ranks of the benedicts at 
Tomahawk, Wis., last week, when he was 
married to Miss Ethel May of that city. 
The bride is a daughter of Mr. and Mrs. 
Thomas May and is well known in Peshtigo 
through frequent visits there. The couple 
started on a brief honeymoon trip after 
the ceremony and will return to Peshtigo 
to make their future home. Mr. Moore 
has been a resident of the city for two 
years since purchasing the jewelry estab- 
lishment of O. Nelson. 

Captain Gordon E. Warnke, of the Mil- 
waukee cavalry unit of the Wisconsin 
National Guard, and in civil life employed 
by his father in the E. H. Warnke Co. 
jewelry establishment, left on Saturday for 
Camp Douglas with his military unit for 
the annual encampment. The cavalry unit 
will be in camp for a period of two weeks. 
Capt. Warnke has been nursing a broken 
nose during the last two weeks. The in- 
jury was sustained at a recent cavalry 
meet when the officer connected with the 
hoof of one of the horses. 

Art Bryngelson has disposed of his 
jewelry business at Shell Lake, Wis., to 
R. J. Goetz] of Stone Lake, Wis., and 
has left for Harlowton, Mont., where he 
contemplated re-entering the same line of 
endeavor. Mr. Bryngelson has been in 
Shell Lake about a year and built up a 
thriving business. He is purchasing an 
established business in the Montana city 
and enters the new field with bright 
prospects. Mr. Goetzl, the new proprietor 
of the Shell Lake store, is an experienced 
jeweler and watchmaker. He is planning 
to add to the stock and increase the re- 
iail end of the business. 

Wisconsin jewelry-optometrists are in 
Madison this week for the annual convention 
of the Wisconsin Association of Optome- 
trists. The sessions, which are expected 
to draw about 200 members, will be held 
July 16-18. Charles H. Ingraham of 
Wausau has been president during the last 
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year; John W. Paulus, Green Bay, vice- 
president, and Archie E. Harte, Evansyille, 
secretary and treasurer. Besides the regu- 
lar business meetings and a splendid educa- 
tional program, there will be plenty of 
entertainment and a banquet. The manu- 
facturing and jobbing opticians have taken 
charge of the entertainment, forming the 
Ku Ku Club. W. J. Taylor, of the Riggs 
Optical Co., is chairman of the committee. 











jeweler of 
Lafayette, La., passed through the city the 
other day from New York, where he has 
been spending his vacation. 

Last week a show window at the store 
of M. J. Rosenthal, 113 Baronne St., was 
smashed and jewelry to the amount of $600 


A. Robichaux, prominent 


was stolen. The theft was committed in 
the early hours of the morning. To deaden 
the sound, the thief wrapped a brick in a 
newspaper, and with this broke the window. 
The Rosenthal establishment is but a short 
distance from Canal St., and in the very 
heart of the commercial center. Imme- 
diately upon the burglar alarm from the 
Rosenthal store being sounded at police 
headquarters, a squad of men hastened to 
the scene. They found the brick wrapped 
in newspaper in front of the broken window 
glass, and fragments of the window scat- 
tered about the sidewalk. The glass was 
valued at $50. The following is a list of 
the articles stolen: one platinum bar pin, 
with diamond cluster in the center, valued 
at $100; one tray containing 10 ruby rings, 
valued at $75; one lady’s platinum wrist 
watch, diamonds and sapphires, valued, at 
$43; one lady’s small platinum wrist watch, 
six diamonds, valued at $100; two white 
gold wrist watches, valued at $54; and one 
white gold wrist watch, valued at $27, and 
other articles approximating the total 
amount stated above. 








Omaha 


Glen E. Hypse, formerly at Wakefield, 
Nebr., has taken a position as watchmaker 
with the Smith Jewelry Co., Huron, S. Dak. 

Joe Tucker, Lincoln, Nebr., and L. E. 
Thomas, Hibbard, Nebr., were in Omaha 
last week taking part in the State golf 
tournament. 

Charles Clinton, North Platte, Nebr.; 
John Christensen, Longmont, Colo., and 
Harle Williams, of Tabor, Ia., were among 
the jewelers who called on the Omaha 
wholesalers during the past week. 

Leo Ketterer, Omaha jeweler, has re- 
turned from a vacation at Lake Andes, 
S. D., said to be one of the very greatest 
bass lakes in the United States. Needless to 
say Mr. Ketterer caught the limit, for he 
hears the reputation of being one of the 
cleverest fishermen in Omaha. 

J. S. Johnson, formerly in the jewelry 
business at Audubon, Ia., but for the past 
few years living in California, returned from 
there recently to visit his father, who is ill 
at Scranton, Ia. Mr. Johnson says he will 
not return to California, but will look for a 
location in Nebraska or Iowa. 

















James A. Apffel spent the week-end at 
Manhattan Beach. 

E. J. McEvoy, Brawley, has been spending 
several days in Los Angeles on business, 

E. J. Smith, of the jewelry department of 
Brock & Co., is back in his place after a 
pleasant vacation in Big Bear Valley. 

A. P. Goldberg is about to start on a busi- 
ness trip through the southern part of Cali- 
fornia, Arizona, New Mexico, Colorado and 
Utah. 

C. E. Perham, San Pedro, has been con- 
fined to his home by illness since his return 
from a trip in the northern part of the 
State. 

O. S. Balzer, of A. Hamburger & Sons, 
has just arrived home from a trip to New 
York, after having been gone about four 
weeks. 

D. O’Hanian, Brawley, is in Los Angeles 
for a few days. He brought his wife here 
in the hope that her health would be im- 
proved. 

Mark Clark, of the diamond department 
of Feagans & Co., has gone on a motor trip 
to the Yosemite Valley, accompanied by his 
mother. 

P. J. Koke, of Koke, Slaudt & Livermore, 
Jewelers’ Exchange building, has returned 
from a short vacation spent at Gilman’s Hot 
Springs. 

M. Goldfelder, of the James A. Apffel 
Co., spent the Fourth of July and the week- 
end at his mountain cabin near Mt. San 
Antonio. 

Jack Mentz, of the silverware depart- 
ment of the E. W. Reynolds Co., and his 
wife, have returned from a visit in the 
Yosemite. 

The new store of the Chas. H. Clark Co., 
8th and Spring Sts., is approaching comple- 
tion and will probably be ready for occu- 
pancy in about a week. 

Joseph R. Brilliant, of the Joseph R. Bril- 
liant Jewelry Co., has just returned from a 
trip to Coronado Beach, which combined 
business with pleasure. 


The Jewelers’ Crafts Association has post- 
poned its proposed picnic and entertainment 
until Fall, on account of the vacation season 
and because so many members will be out of 
the city. 

Leslie L. Clark, of the C. H. Clark Co., 
has been entertaining his sister and his niece 
who came here recently from the east. They 
are so well pleased that they may decide to 
make Los Angeles their home. 

Golf players among the Los Angeles 
jewelers have read with some interest of the 
doings of the jeweler-golfers in San Fran- 
cisco, and express a desire to engage in a 
match with the San Franciscans. 

Morse Bros., manufacturing jewelers and 
importers of diamonds, 11 John St., New 
York, have established a Pacific Coast 
office at 424 S. Broadway, this city, which 
is in charge of B. G. Anderson. 

Ray Vercler, of the Ray Vercler Smelt- 
ing and Refining Works, located in the 
Jewelers’ Exchange building, has returned 
from a camping and fishing trip which took 
him as far north as Eureka, well toward the 
Oregon border. 

Mr. Dutter, manager of the silver depart- 
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ment of the Cowell & Hubbard Co., Cleve- 
land, has been spending a few days in Los 
Angeles. He was entertained by John 
Blohm, manager of the silver department of 
Feagans & Co, 

Work has already been begun on the in- 
terior of the new store of Montgomery 
Bros., northeast corner of 7th and Hope 
Sts., and signs are displayed on the outside 
to the effect that it is to be the future home 
of the Montgomery Bros. 

Isidore Simon, a jeweler of Butte, Mont., 
who has been spending some time in South- 
ern California, has started for his home. He 
came here to attend the wedding of his 
daughter to a naval officer, and is taking the 
bride and groom home with him. 

E. K. Hart, of the sales force of Brock & 
Co., has gone to Albuquerque, N. M., where 
he was called on account of the illness of 
his mother, who was taken seriously sick on 
the train near that city while en route to Los 
Angeles for a visit with her son. 

B. Lipson, of the Lipson Jewelry Co., 
Miami, Ariz., is spending several days in 
Los Angeles recuperating from the effects 
of a serious operation recently performed in 
his home town. He reports business condi- 
tions in Arizona greatly improved. 

H. F. Bloedel, of the Pearl and Diamond 
Store, Long Beach, has left for a vacation 
of several weeks. He motored to Bishop, 
and will spend most of his time camping and 
fishing in that section. The location is more 
than 200 miles north of Los Angeles. 

The store of E. H. Smith & Bro., Orange, 
was visited by burglars a few nights ago, 
and the proprietors suffered a loss of about 
$500 in merchandise. The burglars broke 


' through three doors, but did not disturb the 


safe. They took the goods from the win- 
dow. The loss was not covered by insur- 
ance. 

James D. Ball, salesman for the Donovan 
& Seamans Co., whose health was somewhat 
impaired and who went to take treatment 
at a sanitarium in Long Beach, has returned 
to the store greatly improved in health. He 
was placed on a diet of milk exclusively, 
which added 10 pounds to his weight in two 
weeks, 

Beginning July one-half of the forces of 
the Geo. D. Davidson Co. are enjoying an 
entire holiday every second Saturday, the 
other half taking care of the business. N.C. 
Figley of the same company is taking a short 
fishing trip in the Sequoias. He is accom- 
panied by his wife. Miss V. E. Dippo, re- 
cently from San Francisco, has taken a 
position with the Davidson company. 

C. A. Nelson, of the jewelry department 
of the E. W. Reynolds Co., has gone to 
Catalina Island for a vacation, and later 
will go on a trip to Glenn Ranch in San 
Bernardino county, about 65 miles from Los 
Angeles. Miss Balin, also of the jewelry 
department, is going to Catalina Island to 
spend her vacation. Nathan Buffington of 
the silverware department will go to Cata- 
lina and afterward to Ventura for his vaca- 
tion. 

The following out-of-town jewelers have 
been in Los Angeles recently: M. Formes, 
Venice; G. B. Witman and C. W. Middle- 
ton, Pomona; P. M. German, Santa Ana; 
A. L. Palis, Upland; Mr. and Mrs. Henry, 
San Juan Capistrano; E. J. McEvoy, Braw- 
ley; T. J. Parker, Downey; Mrs. E. T. 
Stoddard, Whittier; Taylor Jacobsen, Ful- 
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lerton; G. Ek. Langley and T. S. Lailey, R| 
Monte; Mrs. McCormick, Redondo; ’ A 
Cameron, Redondo; Mrs. Walter Lawrence 
Burbank. 

Robert H. Gilmore, salesman for C. fF 
Sischo & Sons, dealers in jewelers’ supplies 
has started on a business trip to Fresno and 
other San Joaquin Valley towns. After his 
business trip he expects to take a vacation 
and have a deer hunt when the season opens 
Aug. 1. Carl Sischo is back after taking an 
auto trip in the San Bernardino mountains. 
and along the Mojave River. Paul Sischo 
has returned from a trip up Big Rock Creek 
about 100 miles from Los Angeles, which 
is situated on the north side of the Sierra 
Madre mountains. 

Rumors which have been circulating for 
the past few weeks have just been confirmed 
in the resignation from Brock & Co., of H. 
Victor Wright, Malcolm P. Campbell and 
Wallace Ginder, for the purpose of estab. 
lishing a new retail jewelry store in Los 
Angeles. Mr. Wright, whose resignation as 
an officer and director of Brock & Co. be 
comes effective July 31, is well known in 
the trade, not only because of his position as 
secretary of that company for a number of 
years, but also as the director of the Jewel- 
ers’ Research Bureau of the American Na- 
tional Retail Jewelers’ Association since the 
establishment of that bureau. As president 
of the new firm, which will be known as 
Wright, Campbell & Ginder, Mr. Wright will 
bring to bear upon that office an executive 
experience of a goodly number of years in 
the jewelry business in Los Angeles. Mr. 
Campbell and Mr. Ginder have both been 
associated with Brock & Co. for more than 
10 years, the former as a salesman in the 
diamond department and the latter in the 
capacity of head designer. They are well 
known in the trade and enjoy enviable repu- 
tations for their selling and creative ability. 
A location has been decided upon and a 
favorable lease at 709 W. 7th St., in the 
heart of the exclusive shopping district, was 
recently consummated. A temporary office 
has been established at 1101 Brack Shop build- 
ing, 7th and Grand Sts., while the store is 
being made ready for occupancy, and Messrs. 
Campbell and Ginder, who have already sev- 
ered their connection with Brock & Co., are 
transacting business at temporary headquar- 
ters. Mr. Ginder expects to leave for east- 
ern markets the latter part of this month, as 
soon as the plans for the new store are suf- 
ficiently advanced, and Mr. Wright will join 
him in New York city early in August. It 
is expected that the opening of the new store 
will probably take place not later than 
Oct. 1. 








Community silverware plays an attractive 
part in the musical comedy “Helen of Troy, 
New York,” which made so great a success 
that it is being. continued through the Sum- 
mer in the Selwyn Theater, In one of the 
acts, there is represented the interior of a 
artist’s studio, in which models pose fot 
pictures made famous in the advertising of 
well-known manufacturers products. One 
of the pleasing scenes represents the prepé 
ration of pictures for the advertising ° 
Community silver. Incidentally, an actres* 
picks up a fork from a case of the silver 
and says, “This goes good with roast beef, 
a remark that always causes a ripple © 
merriment. 
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F. Sandrock, Ben Wilde missionary man, 
is out among the jewelry trade. 

James J. Gilbert, Alphonse Jeddis Co.’s 
representative on the road, is preparing his 
fines for a trip south. 

Emanuel Levy and Frank Cresalia have 
ist sent out cards, stating that their trade 
name is Levy & Cresalia. 

Jesse H. Waterman, vice president of M. 
Schussler & Co., has left, to pass his annual 
vacation in Los Angeles and Catalina Island. 

A. B. Tuckey, of Henry W. Tuckey & 
(Co, has gone to Carmel-by-the-Sea for a 
brief vacation. This pleasant spot is the 
haunt of authors and artists. 

Manufacturers’ representatives here, at 
present, include: M. Florsheim of Adolph 
Goldsmith, New York, and David Kaiser of 
the Powers & Mayer Corp., Providence, 
RI. 

Billy Fulton’s many friends have been 
gratified to learn that he is recovering nicely 
from his recent operation and has been able 
to leave the hospital, though still confined to 
his home. 

Robert Myers, of R. & L. Myers Co., is 
at work again, after a fine time motoring 
with his family in the south. H. Frieden- 





berg, material man with R. & L. Myers, is : 


now on his vacation. 

Morris C. Mayer, of Mayer & Weinshenk, 
is making his southern trip. Harry Meyer 
is now traveling for Mayer & Weinshenk 
and Mike Spiro has just returned from a 
successful trip through the San Joaquin Val- 
ley, for the firm. 

A. V. Davidson, western manager of the 

National Jewelers Board of Trade, has 
moved his offices from the 10th floor of the 
First National Bank building to larger and 
more commodious quarters on the 14th floor 
of the same building. ; 
_Lioyd Haley, until recently with J. H. 
Spiro, has resigned and has joined the staff 
of the Edson Adams Co., taking the place of 
Cecil McCoy who has associated himself 
with Gordon Otto, manufacturers’ represen- 
tative, of 140 Geary St. 

Mare Lichtenstein, of the Lichtenstein 
Jewelry Co., Bakersfield, Cal., is spending a 
lew weeks in the city. Wm. Kiefer, of 
Sonoma, Cal., is another retailer here. Earl 
Marks, of Modesto, is on a vacation in Los 
Angeles, with his daughter. 

George F. Miller, who has been in Los 
Angeles and southern California generally, 
in the interests of the Gorham Co., has re- 
turned to that company’s offices here. He 
contemplates leaving for the Pacific north- 
west, ina few days, on a business trip. 

Henry Landsberger, one of M. Schussler 
& Co’s travelers, has returned from a very 
Successful trip through California and Ne- 
vada. A. R, Cooper, who has recovered 
from a most serious illness, is now about to 
take the road on one of his regular ‘trips for 
the firm, 

P J. H. Spiro and Mrs. Spiro have returned 
on a long visit to New York and eastern 
: ories generally. Mr. Spiro congratu- 
ated himself on having bought early and 
satisfactorily and he is advising his friends: 
"Y your merchandise early, for you may 
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regret delay.” Both Mr. and Mrs. Spiro 
were impressed with the law-abiding charac- 
ter of the New York crowds. Visiting 
Coney Island on a day when there were 
25,000 people there, they found abso- 
lutely no disorder, and the way in which 
New York city motorists obey the traffic 
officers appealed to them as something that 
Californians might imitate. ° 

C. C. Cross, representing the Traube Mfg. 
Co., Kohn & Co., and the Towle Mfg. Co., 
has returned from several months of travel- 
ing through his northern territory. He also 
visited his factories at eastern points. Mr. 
Gross expects to leave for another trip, be- 
fore the close of July. 
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Owen Sherwood, of Falmouth, Ky., was 
one of the visitors to the A, Dorst Co. in 
the Walsh building. 

E. Mayer, of Leo Krauss, Indianapolis, 
and L. C. Eisele, Knoxville, Tenn., visited 
the Schumer Bros. Co. last week. 

R. Heine, Talladega, Ala., stopped in and 
called on Arno A. Dorst and other local 
manufacturers on his way home from the 
north, 

Mr. and Mrs. C. E. Richter left Cincinnati 
during the week for a motor trip of several 
weeks in which they will visit a number of 
interesting points in the eastern part of the 
country. 

Miss Bertha Adler, jeweler on the ninth 
floor of the Union Central building, Cincin- 
nati’s tallest skyscraper, is removing her 
offices from suite 913 to 901. At the present 
time she is holding a silver trophy which is 
to be presented to Christy Mathewson,, idol 
of baseball and part owner of the Boston 
Nationals, on the occasion of his first visit 








_ to Cincinnati, The trophy was to have been 
. presented June 5, which had been set aside 


as “Matty” Day at Redland Field, but the 
former premier twirler could not reach Cin- 
cinnati with the team. He probably will 
come on the next visit of the Braves. 








Pacific Coast 





E. W. Myers, well-known jeweler of Sac- 
ramento, has returned home after passing a 
couple of weeks in a San Francisco hospital. 

W. G. Allen, an expert watchmaker and 
jeweler, has opened a shop in Exlmonds, 
Wash. He is doing repair work and is car- 
rying a small line of clocks and watches. 
He has been in the business for 30 years, 
much of the time acting as railroad watch 
inspector. 

Louis J. Levy, formerly of Los Angeles, 
has leased the new store room at 1141 5th 
St., San Diego, Cal., and has named his es- 
tablishment the “Jewel Shop.” Designing 
and manufacturing are to be done, in addi- 
tion to carrying general jewelry lines, and 
doing repairing. 

A. Hirsh, well-known jeweler of 41 W. 
Santa Clara St., San Jose, Cal., is establish- 
ing a branch store at 25% S. Ist St. This 
new store will be managed by Louis Hirsh, 
son of A. Hirsh, who has been associated 
with his father in business for years. A. 
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Hirsh will continue to devote his time to the 
main store on W. Santa Clara St. 

Oakland, in the San Francisco Trans-Bay 
region, has been chosen as the city in which 
to locate the new store of the Gensler-Lee 
Jewelry Co., of San Francisco. G. J. Gens- 
ler, president of the company, speaking of 
the store, stated that no expense will be 
spared to make it a credit to Oakland, as 
well as a store that will attract the attention 
of the west. Construction work is now in 
progress on the store, which is at the corner 
of Washington and 12th Sts., Oakland. 


es 
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Portland, Ore. 


Herman Olstock recently made a quick 
trip to San Francisco and return. 

William Martineaux, Vernonia, Ore., was 
among the recent visitors to Portland. 

Felix Bloch, Washington St. jeweler, who 
has been ill for some time, has recovered 
and is back at business. 

B. V. Gould, Newberg; A. F. Larson, 
Bend, and J. H. Shaner, Astoria, were seen 
in Portland not long ago. 

W. H. Saxton, of the Portland firm of 
Belding & Saxton, with Mrs. Saxton, spent 
a pleasant vacation in southern Oregon and 
has just returned. 

Roy C. Shaw has resumed business at 
Bend, Ore. He was formerly located in 
Redmond, but has been out of the jewelry 
business for two years, 

J. V. Carithers, Pomeroy, Wash., has 
moved to Kelso, having closed out his busi- 
ness in the former city, removing stock and 
fixtures to the new location. 

John M. Sinclair, formerly with Norris- 
Alister-Ball Co., Chicago., is now conduct- 
ing the Medford Center jewelry store in 
Medford, Ore., where he is doing a nice 
business. 

Thomas J. Thomas, who opened a new 
store in Portland not long ago, visited 
Aberdeen recently in the interest of his 
jewelry business in that city, now in charge 
of a nephew. 

Harry Schulz, of Schulz & Jacobsen, 
Astoria, visited in Portland not long ago, 
calling on the wholesale houses for addi- 
tional stock. Business seems to be improv- 
ing in Astoria, he says. 

E, J. Jaeger, of Jaeger Bros., has just 
returned from a 10-day trip to Vancouver, 
Seattle and other northern cities, and more 
recently from a short trip to the Beach. 
Both E. J. Jaeger and J. P. Jaeger took an 
active part in the arrangements for greeting 
President Harding on Fourth of July in 
Portland. 

Joe Gilray, formerly with Norris-Alister- 
Ball Co., has bought out the store formerly 
belonging to M. L. Smith, Portland, taking 
over the Roycroft gift line. According to 
reports, Mr. Gilray is doing very well in 
this location next door to the Heilig 
theatre. He has opened an upstairs jewelry 
shop in the Couch building. 

Final arrangements for moving to the new 
store are now being made by A. & C. 
Feldenheimer’s, one of Portland’s oldest 
and best known firms. The new head- 
quarters in the Pittock which have been 
elaborately remodeled, afford as much room 
for selling as in the other Washington St. 
store, now being vacated, and are better 
arranged, ’ 
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The Pairpoint Corporation 


Factories: New Bedford, Mass. 


Branches: 
NEW YORK Manufacturers of 


43-47 W. 23rd St. 
MONTREAL ° ies 
Artistic 


Coristine Bldg., 


St. Nicholas St. 
SAN FRANCISCO Glassware 


Hammond Bldg. 
278 Post St. 


Green 
Amethyst 
Canaria 
Blue. 


Plain and 
Artistically Engraved | @ut and Engraved 
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What Is Your Gift Department 
Policy? 


WHEN a jeweler opens a gift department 
he must definitely define his policy to 
himself, to his buyers and to his salespeople. 
Even the established gift department must 
have a policy, and if the jeweler does not 
have one it might be well for him to care- 
fully consider the few facts brought to light 
when the question was put to a number of 





they like, what they dislike, the type of 
merchandise they ask for, what appeals to 
them when they see it on the shelves, and 
what methods of salesmanship are to be 
used on each type of customer. The reason 
for this is obvious—it enables the buyer to 
select his next season’s merchandise, and 
enables the salespeople to better arrange 
their stock and better handle their cus- 
tomers, 

3. The two above policies can be summed 























Group No. 318—s MOKING CABINET AND OTHER SUGGESTIONS FOR THE GIFT DEPARTMENT 
(See text on page 109) 


Jewelers who have successful gift depart- 
ments, 

_ The answer is about the same in every 
mstance, the reasons being more emphatic 
m some than in others—but the principle 
the same, 

1. Obtain salespeople for the gift depart- 
ment who understand how to sell, and who 
have the salesperson’s disposition. Reason: 

hey increase the sales in that department, 
they please the customer and retain the 
Patronage,.and they are better able to sell 
stock about which they know more than 
any other line of merchandise. 

_ Everybody in the jewelry store, par- 
ticularly the gift department, must study 
‘very person who comes into the store 
within their line of observation. Customers 
must be studied for these reasons: What 


up in the one sentence, but it is so important 
that it can be given again. Give the best 
service of any store in your town—in sales- 
people and in courtesies and deliveries. Be 
known as the accommodating gift depart- 


ment in So-and-So’s jewelry store. It is a 
good reputation to have. 
4. Buy the most unusual and novel 


goods for the gift department that can be 
obtained on the market, regardless of the 
price. This may seem unwise to some 
jewelers opening their gift departments, or 
who have had them established only a short 
time, but the successful jeweler claims that 
it is the best policy. The reason: The 
newest novelty, and the most unusual piece 
of merchandise will sell quicker than some- 
thing not so new or some staple. article. 
This does not ‘mean that staples should not 





comprise a certain percentage of the stock, 
but that novelties and unusual articles 
should be pushed. Novelties draw. cus- 
tomers to your store and make customers 
of strangers, 

These four policies were brought out by 
each and every successful jeweler with a 
gift department. They were their policies. 
There must be something right with them. 
If you have not the same policy study these 
four points carefully and see if you cannot 
better your gift department by adopting 
some of these policies, if not all of them. 





The Wrapping of , Gifts 


WHEN the holiday gift arrives, note the 

elaborate wrappings, such as -fancy 
boxes, white or colored tissyeS and ribbons 
with attractive and appropriate gift cards 
attached. All this is in keeping with the 
particular season or event for which the 
gift is sent. How much more thrilling to 
receive a package attractively “dressed” 
than to receive an ordinary brown paper- 
wrapped parcel, with none of the ear marks 
of a gift, but looking rather as if it might 
have come out of the grocery store. It is 
not so many years ago that one never con- 
sidered the importance of the wrapping or 
boxing of a gift. 

What changes are wrought by Father 
Time! The merchant in general and the 
gift shop dealer in particular can profit 
greatly by keeping up with the trend of the 
times. The attractively wrapped package 
has become a most important factor in the 
business of the candy manufacturer and 
even to the florist. He does not send out 
his flowers carelessly tied together but 
artistically arranged and often tied with gay 
ribbons or set in charming baskets or bowls. 
Always in a setting to enhance the beauty 
of the flowers, 

There is an opportunity for the gift shop 
dealer to increase his profits by giving a 
little. attention to the “dressing”, of his gifts. 
And remember holidays are not confined to 
the Christmas season alone, but rather to 
each and every season of the year and every 
gift that comes out of the gift department’s 
stock may be appropriately wrapped with 
proper significance to the occasion of its 
purchase. Most every holiday presents an 
excuse for the giving or receiving of gifts 
and there are numberless ways of making 
these gifts accord with the season in the 
way of boxing, wrapping and even in the 
suitable use of colors. This may add a 
little to one’s expenses but it is money well 
used and bound to reflect credit on the 
dealer, eventually adding profit and prestige 
to his establishment. 











The window in the store of W. D. George, 
Cobden, IIl., was recently broken and a small 
loss sustained. 
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No. xx24.—Ash Trays of Amber Glass, size 44” 
Banded with 2 karat gold. Heart, Spade, Club 
and Diamond Design. Price, $1.00 each, net. 











) iF ES GLAS 
—— HAWK S 
rs 


HAWKES 


Buyers of card prizes demand articles 
that combine excellent taste and moderate 
price—and it is worth your while to please 
them because people who entertain fre- 
quently are your best prospects for your 
silverware and jewelry. 


These ingeniously designed ash trays in 
Hawkes Amber Glass, banded with 24 
karat gold are ideal card prizes. Order 
just a few of these trays as a tryout and 
place them on display in your window. 
They yield that same “better-than-usual” 
profit that characterizes the whole 
Hawkes line. You can re-order as you 
sell. 


T. G. Hawkes & Company 
Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco. 


Canadian Representative: R. G. How, 118 Coristine Building, 
Montreal, Canada. 











July 18, 1923, 


Feature these Trays as Card Prizes 


Cut Glass 
Engraved Glass 
Rock Crystal 


Glass 
Sterling Silver. 
Mounted Glass 
Decorated Gold 

Glass 

Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 
Period Glass 


Inventors ond Pat- 
entees of Hawhes 
Famous French 
Dressing Mixing 
Bottle. 


























assembled hy 
Maddock & Miller 


Incorporate 


2 * House of Stock, 
39-41 West 23 St.. 
New York City 
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Hints for the Dealer Conducting a Gift Department 














nggest articles which they desire to see illustrated. 
oh . - 
er the data 1s available. 





ees novelties give the gift depart- 
ment a substantial and dignified ap- 
yarance, ald especially interesting are 
docks and small furniture. Every store 
say not be sufficiently large to carry this 
iind of merchandise but where one has 
gace enough it should be both practical and 
profitable. In group No. 318 are some at- 
active clocks of unusual design. They all 
tave eight-day movements, porcelain or 


Eprror’s NotE:—Jewelers who are intercsted in special lines for their Gift Departments are invited to 


Whenever possible, illustrations and descriptions of 


articles will be published in this department and additional information given upon request when- 


crystal, ornamented in gold or beautifully 
decorated in colors. 
* * x 

Really beautiful are the Italian Majolica 
lamps pictured in group No. 320. The 
shades are hand-painted by tke same artist 
who paints the vases. These Majolica vases 
lend themselves perfectly to the making of 
beautiful lamps, and they are especially 
attractive when the shades are of the same 

















Group No. 319—pAINTY APPOINTMENTS FOR MILADY’S VANITY TABLE 


silver dials and cases of inlaid solid ma- 
, hogany and are about twelve inches high. 
The Continental sewing cabinet in solid 
mahogany is shown both open and closed. 
It has a tray for sewing articles which lifts 
out revealing quite a good sized compart- 
ment. It is easily lifted and carried about 
from place to place by means of the handle. 
The smoking cabinet is of solid American 
walnut in Queen Anne style. It has two 
compartments of good size. It is 26 inches 
high and the top 10 inches square. Such a 
stand obviates the necessity of having un- 
‘ightly tobacco, cigarettes, pipes, etc., strewn 
about. It can be put carefully out of sight 
thus giving a tidy appearance to the room. 
It is small and will not occupy much space 
and is really decorative as well as con- 
venient. 
es « 

Interesting appointments for milady’s 
Vanity table are those shown in group No. 
319. The manicure sets are of imitation 
Wory, excellent in quality and in various 
styles and combinations. Some of the more 
extensive sets contain as many as 18 imple- 
ments. The smaller ones contain all the 
necessary equipment and are quite as con- 
‘enent and complete as the larger ones. 
They are attractively cased and would make 
4 good showing in the gift department. 
Atomizers are a luxurious addition to the 
‘anity table. They are constantly used in 


the warm weather for their delightfully 
— and refreshing effect. Their popu- 


arity in your gift section is assured. The 
atomizers illustrated are unusually attractive 
either in the rich, deep plain colors, such 
a bergundy red or emerald green with 
toad bands of dull bronze, or in baccaret 









Pesarian Ceramic composition. The embel- 
lishments in all the most wonderful color 
combinations have long been of a secret 
process. Even the vases themselves, which 
form the bases of these lamps are unusual, 
being more than merely lamp bases but 
highly artistic productions in themselves. 
The shades, too, are distinctive in shape, 


109 


An 
attractive tray is a decided asset, especially 
in the Summer when so many iced drinks 
are served it may be put to constant use. 
Group No. 321 pictures three very practical 


being served an inviting appearance. 


and attractive serving trays. On the left is 
a hand painted one inlaid on black back- 
ground, under glass, with nickeled frame 
with posts and railing, also nickeled handles 
and ball feet, and metal back. It is very 
solidly made and will give long service. 
The others are of sterling silver design on 
glass with black backgrounds, mahogany or 
Circassian walnut frames, nickeled handles 
and felt bottoms. Charming accessories for 
the desk are the appointments shown in the 
same group. A desk gives a room such a 
“lived in” appearance when it is open. At 
such a time a desk set is quite essential. 
Those illustrated are of glass, either black, 
crystal or opal, or in sterling silver on glass 
with black backgrounds. The stamp box 
and ink pot of hand-hammered copper are 
of excellent workmanship and attractive. 


A Word About Gift Cards 


Git and greeting cards of the better sort 
are an excellent addition to the jeweler’s 
gift department. This sort of stock may 
pay the smallest net profit per item but it 
pays the greatest profit in dollars and cents 
because of its rapid turnover. Many of the 
cards are hand-painted or finely engraved 
and really artistic in every detail. An 
attractive assortment cannot in any way 
cheapen the appearance of the stock. 

A clever suggestion for the display of this 
merchandise, without its taking up too much 
space, is to string wires above the counter 
cases from which boards may be hung. If 
four boards are used the dealer could so 
classify his cards that the customer may 
make a selection more readily. On one 
board have the heading “birthday cards,” 
another “seasonal cards” and so on. Also 
the boards might be painted and ornamented 




















Group No, 320—ITALIAN MAJOLICA LAMPS WITH HAND DECORATIONS 


charmingly combining with the vases to 
make perfect lamps. The centre lamp is 
entirely of metal and though quite in con- 
trast to the Ceramic art products, is a 
beautiful production in metalware. The 
shade forms an umbrella for the figure of 
the girl with the water jug, making a 
graceful statuette as well as a lamp. 
x * 

A serving tray of some sort is a house- 

hold necessity and it gives to whatever is 


in any desired way—the colors depending 
upon the season of the year. Attach the 
cards to the boards by architect’s thumb 
tacks, which will hold them securely and 
when a particular line is exhausted or to be 
discontinued it may easily be removed. A 
method such as this has advantages—few 
cards are soiled by handling and the cus- 
tomer is presented with an impressive dis- 
play, thus enabling him to make his selection 
move quickly and satisfactorily. 
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—Something New! 
Betty Bead Bangle Bracelets 
A S a companion item to the ever popular 
Betty Beads we are now introducing to 
the trade the Betty Bead Bangle Bracelets. 
The same high degree of workmanship, | 
the same lasting qualities of finish, the same 
IN v4 durability that characterizes Betty Beads 
will be found in the Betty Bead Bracelets, 
‘ insuring for you a profitable, rapid turnover 
We have the greatest waenaty of in this popular priced item. 
these and other extremely desirable ‘ : . ’ ; 
and audok- colling lscue, that the Jetty Bead Bracelets are non-flexible, , 
a Idd . d endless circlets of enameled metal beads in ; 
most exacting cou a silvertones and all popular shades to match t 
Th lori lluri the necklaces. Made in three sizes, two for s 
oe jorings —_ 7 . uring the wrist and one for above the elbow. f 
and radiate beauty, their artistic ’ r 
‘tisb d ti Send for sample assortment. And why 
a ee ee not include your order for a new stock of 
A display in your store would setty Bead Necklaces in colorings especially 
selected for sports and summer wear? 
create an atmosphere of refine- 
ment, which would compel favor- ; , 
able attention. Retail Prices: ) 
Necklaces—One Dollar the strand. | 
. 
Bracelets—Fifty Cents each. 
Write for further particulars BETTY PRODUCTS COMPANY 
37 Edwards Street, Hartford, Cons. 
‘ ; New York Office 
Corning Glass Works Condit & Raney 9 Mien a 
. Pacific Coast Representative 
Steuben Division E. B. Elliott, 519 E. Lemon — ‘ 
e Monrovia, Califo 
Corning, N. Y. as 
: For Your Counter and Window: The New Betty 
New York Office: 501 Fifth Avenue Photo Display Card. It’s aGem. Write for One. 
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The Dollar Gift Table 





price tables have been spoken of before 
in this department, but they cannot be 
goken of too often. The price table has 

, great appeal to women because women 
we bargain hunters and great shoppers. If 
; woman has a certain amount of money 
to spend she is going to shop until she can 
get the best that her money will bring— 
and she doesn’t like to come into a jewelry 
gore and ask “What can I buy for a 
dollar?” but that is what she had really 
come to do. 

Instead of asking what she can buy for 
the amount of money she has to spend she 
will try to think of things which are around 
the price of what she has to spend, and 
then will ask to see those articles. The 
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their table to meet the requirements of the 
school trade, and they have brought in the 
club and card party trade also. 

If your customers run to a higher price 
—use the priced table idea—but put more 
expensive merchandise on the table or have 
small one dollar, two dollar and five dollar 
tables, taking up about the space of two 
large tables. A lot of merchandise can be 
put on one table, you know, because only 
one item of a kind is showed. The sales- 
person can always say “We have that in 
different colors if you would be interested 
in another color,” or a small card can be 
placed on the object stating “In blue, 
yellow, black and green also.” 

Are you going to cash in on the price 
table idea? If so, keep it in mind when 


you do your Fall purchasing—but Septem- 
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Among the list of exhibitors are: 

Adler Favor & Novelty Co., Henry 
Amdursky, Benedict Mfg. Co., Ferdinand 
Bing & Co.’s Successors, Chicago Gift 
Market, Colonial Candle Co., C. M. Cooper- 
smith & Co., Day Craft, Inc., W. H. Eld- 
ridge Importing Co., Eppstein-Rosenberg, 
Inc., Floreal Co., Gairing Picture Frames, 
Edward Gross Co., Inc., Gudeman & Co., 
Charles Hall, Hubing’s Studio, The Im- 
porters Corporation, Industrial Trading 
Corp., T. Iwata Co., Hiram A. Jacobs, K. 
& O. Co. Inc, Kay & Ellinger, Inc., 
Koscherak Bros., The Kreighoff Corpora- 
tion, Kulp, Inc., Frank B. Kurtz, Fred M. 
Lawrence, Rudolf Lesch, Geo, H. Linton, 
The Little Jones Co., Inc., The Loreen Co., 
Manufacturers Sales Service, L. R. Markell, 
The Mohr Art Co., Mountain Community, 














Group No. 321—ATTRACTIVE TRAYS AND DESK SETS FOR THE JEWELER’S 


result is that when she sees some of them 
she finds that they are beyond what she 
wishes to pay and that she has thought of 
only about half of the articles in the store 
which are at the price she can pay-—and 
the poor salesperson has worked very hard 
showing numerous things—maybe to only 
have the woman decide that the stock is 
not very large and go elsewhere. 

To eliminate this trouble and misunder- 
standing between salesperson and customer 
and store and customer, a “Dollar Gift 
Table” was installed in a prominent Troy 
jewelry store. This table is in the back 
of the store, with the jewelry department 
along one side and the novelty and gift 
department along the other side. The cus- 
tomer must pass between these two depart- 
ments to reach the table. And beside that 
table—or rather two tables placed close to- 
gether—is the stationery and card and favor 
table. On the “Dollar Gift Table” can be 
found jewelry and every type of merchan- 
dise which the store carries—one piece only 
—which is priced for a dollar. During the 
holidays and Christmas time those tables 
are crowded with merchandise and they do 
4 very large business, but during the dull 
season and the Summer months the tables 
have their quota of merchandise and con- 
tinue to carry on their percentage of 
business, 

The jewelers state that that department 
—the Dollar Gift Table—is one of the best 
merchandising features of their store. The 
reason they selected a dollar table instead 
ofa two, three or five dollar table is because 
there 1S a great deal of merchandise at that 
Price which can be sold in that town be- 
cause there are schools, clubs, and a college 


and a large private school. They priced 





(See text on page 109) 


ber and October shculd see that idea in 


operation in your store. 





Chicago Exhibit of Gifts, Art Wares and 
Novelties to be Held at the Palmer 
House Aug. 6-11 


Cuicaco, July 12—The next Chicago ex- 
hibit of gifts, art wares and novelties will 
be held at the Palmer House, Aug. 6 to 11. 
Four entire floors will be given over to 
this exhibit. The officers of the Gifts, Art 
Wares and Novelties Association, under 
whose auspices the exhibit is to be given 
are as follows: W. C. Owen, president; 
FE. W. Steinbeck, first vice-president; Mal- 
vin Flesham, treasurer; M. Harris, secre- 
tary. 

The many lines to be presented will un- 
doubtedly make this the greatest exhibit 
that has ever been held. These exhibits are 
of decided advantage to the prospective 
buyer as well as enlightening and educa- 
tional, therefore the jeweler who has insti- 
tuted a gift department in his store, or con- 
templates doing so, should not miss an op- 
portunity such as this affords. The many 
different lines exhibited gives him a wide 
choice of selection and enables him to 
choose the sort of goods which would be 
most profitable to his particular locality and 
suitable to his trade. Unusual things from 
various manufacturers and importers 
gathered together for inspection, will be an 
inspiration to him, rendering him a service 
that he could not get by remaining in his 
store waiting for the goods which the sales- 
man presents. 

The exhibit is being given great publicity 
and every effort will be made to interest 
the out-of-town buyers. 


GIFT DEPARTMENT STOCK 


Mueller Bros. .\rt & Mfg. Co., The Napier 
Co., Newcomb Macklin & Co., Earl W. 
Newton & Associates, The Norwood Co., W. 
C. Owen, Pacific Importing Co., Pollyanna 
Co., S. Craig Preston, A. L. Reed Co., 
Regal Art Co., Schwartz Picture Frame 
Co., Howard G. Seldon; Smith Metal Arts 
Co., Standard Novelty Works, Standard 
Oil Co., The Steinbeck Co., Thompson Art 
Co., Inc., A. L. Tuska Son & Co. The 
Ullman Mfg. Co., U-Neak Dinner Favors, 
Inc., A. A. Vantine & Co., Weinman Bros., 
Whiting & Cook, Inc. 


A Successful Gift Department 





THE idea of installing a gift department 
in jewelry stores is being received with 
enthusiasm by many jewelers. 

The Webb C. Ball Co., one of the leading 
jewelry stores of Cleveland, O., has had 
such a department in operation for some 
time and the concern is heartily enthusiastic 
about it. This department has interesting 
and unique pieces from all parts of the 
world, Wm. Z. R. Edwards in charge of 
this department takes special trips abroad 
to gather these artistic things from various 
parts of the globe. All these gifts give a 
very colorful effect and brighten up the 
general appearance of the store. Mr. Ed- 
wards remarked on the quick turn-over of 
such a stock. This company has moved its 
watch repairing department from the front 
of the store to the rear part. This causes 
the person getting his watch repaired to 
walk through the store and articles in the 
gift department as well as other depart- 
ments catch his eye. While this change is 
recent, Mr. Edwards has noticed several 
sales as a direct result of this move. 
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JULES SCHWAB IS BACK /// 








Many Beautiful 


Novelties 
Have Arrived! 


They are more 


fascinating than ever. 


More are expected on each incoming 


steamer. See them here if you can. If not, 


we will send you some for selection. 


Wonderful Beaded 
Bags 


Exclusive Novelty 
Bags 


Steel Beaded Cro- 


cheted Bags 


Unusual Earrings 


Dainty Necklaces 


Smart Cigarette Hold- 
ers and Cases 


Pendants on Cords 
Clever Bracelets 


New Brooches 


Novelty Bar Pins 


JULES SCHWAB & CO. 


IMPORTERS 





The Sisters’ Creations 


Three Seventy-Seven 


Fifth Avenue 


at Thirty-Fifth Street 


New York 


7 Rue Bergere, Paris 
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Borghese Productions 


Replicas of beautiful objects belonging 
to other ages, made in a variety of 
artistically selected pieces appropriate 
for use in the best homes. 





Worxs ~Springficld, Mass. 














W. C. OWEN 


Direct Factory Representative 


Principal Gift, Art Wares and Novelty 
Supply House in the Middle West 


Representing 
Haeger Potteries, Inc. The Gifts Co. 
Art Craft Products Co. Sunshine Gift Line 
Shirley Studios c. . Cong Ce. 
Marmorstein Studio See th Sralive 
Inman Studio a. Scheidt Co. 
DeLuxe Leather Goods, Inc. Millar Studios 
Columbia Wax Works . W. Maas Co. 
E. R. Thieler Perin-Fair Co. 
Send for new Catalogue just completed, and visit us 
whenever you are in Chicago. 


17 N. Wabash Ave. CHICAGO 
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SPIRO Ring Watch Case 





Wrist Watch $oei 
Cases 2 


of every description 


Samples sent on request 


1KAVE C MARK 


SPIRO WATCH CASE CO., INC. 


Manufacturers of Gold and Platinum Cases 


79 Nassau St. New York 
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That this. department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of thé trade generally communicate with THe 
JEWELERS’ Circutar regarding any advantageous }; 
device or plan which they are utilizing in con- * 

















nection with their busiaess. 














Selling by Plan 





Written Expressly for The Jewelers’ Circular 














6° to an architect, tell him that you 
have a certain amount of money to 
put into a building, that you already have 
the plot of ground, tell him what the 
building is to be used for and that you 
want the largest practical building that 
can be constructed for the money. What 
will the architect do? 

First he will decide upon the material. 
For that location there is certain build- 
ing material that will prove cheaper to 
use than any other material. For ex- 
ample, if close at hand there is an abun- 
dant supply of good building sand, con- 
crete construction may prove cheapest. 
On the other hand if there is not good 
building sand conveniently near but there 
is a large brick yard right. at hand brick 
construction may prove cheaper. 

The material must first be given con- 
sideration. Then after this material has 
been considered it must be utilized to 
the best advantage. The final cost of the 
completed building will depend a great 
deal upon this preliminary work. Not 
only must the material be given the most 
careful consideration but the best pos- 
sible way to use it must be found. 

Building sales is a good deal like build- 
ing business structures and factories in 
this respect. First the material that may 
be used in building sales must be con- 
sidered and second the best way to use 
it must be found. 

There are certain features about the 
business of every jeweler that supply 
good material for sales buildings. Some- 
times these features are perfectly ap- 
parent. At other times it is necessary 
to search for them. Finding them, how- 
ever, is rarely a very difficult matter. 
The difficulty comes in finding the best 
way to use them, in working out the sales 
building plan. 

, In general there may be said to be 
four ways in which sales building ma- 
terial may be used. It may be used in 
words, it may be used in pictures, it may 
be used in demonstrations and it may 
be used in displays. The same material 


will not give the same results if used in 
different ways. Then there are different 
methods of using each of the four dif- 
ferent ways. 

Take the case of words. Words are 
used by the clerks in the store. They 
appear on the show cards. They are used 
in newspaper advertising and in letters. 
There are some ideas that can be con- 
veyed with words more effectively than 
they can in any other way. But some- 
times they cannot be conveyed equally 
as well by the several different ways in 
which words are used. 

Some ideas can be conveyed to the 
customer with much greater force if they 
are carried in letters. If there is a small 
surplus of some of the stock and this is 
to be offered at a reduced price to the 
customers, advertising this fact in the 
newspapers doesn’t get the idea across 
nearly as effectively as does sending each 
customer a letter telling all about it. 

There are some ideas that require the 
aid of a demonstration in order to get 
them across. A good example of this 
is the case of the unbreakable vacuum 
bottles. Dropping these bottles on the 
floor has served as a demonstration to 
sell them. No words could convey the 
idea or prove so forceful as this demon- 
stration. 

As a matter of fact an actual demon- 
stration is always more effective than 
mere words because the demonstration 
is proof. The words may be received 
with a certain degree of doubt. 

A jeweler also needs to consider his 
displays with the greatest care. He may 
talk as much as he likes but people are 
inclined to believe what his displays tell 
them rather than what he tells them. 
Those displays either give them confi- 
dence in the store or they tend to destroy 
confidence in it. His displays serve as 
a demonstration of his policy. 

If those displays breathe quality and 
conservatism, people know this is a safe 
store in which to trade. If the displays 
appear to be overdone, if the show cards 


carry too many superlatives, if there 
seems to be too great an effort for effect 
rather than for sincerity then these dis- 
plays tend to lessen confidence in the 
store. 

Then there are some ideas that have 
to be pictured. Suppose for example 
that the jeweler is proud of the fact that 
he has been in business for forty years, 
or that the store was started by his 
grandfather in 1842. He can talk about 
this as much as he wishes and it will 
not have the same effect as showing a 
picture, a photograph, if possible of that 
first store. The picture gets the idea 
across. 

Again he wants to impress upon people 
the fact that the desire for jewelry is 
common to the whole human race no 
matter in what condition of life or civili- 
zation an individual may be living. He 
can talk about the idea as much as he 
likes but he is not going to be able to 
get it over to the degree that he wishes. 

Let him make a little collection of pho- 
tographs. Let him get a picture of some 
savage and half clothed people. These 
people, though nearly naked, have deco- 
rated themselves with what to them is 
jewelry. Let him collect pictures of the 
ancients, of people of modern times and 
in different stations of life. In each pic- 
ture let the use of jewelry be emphasized. 

Now that he has collected these pic- 
tures, let him show them to people. All 
he need do is to call attention to the fact 
that all these people are using jewelry to 
impress upon them that perhaps there is 
something about jewelry after all that 
makes it a necessity of life. 

The desire for jewelry may be due to 
the same reason that the peacock has 
such beautiful plumage. It may be due 
to something else. In any case, a col- 
lection of photographs that have been 
made to emphasize the use of jewelry 
shows beyond a question of a doubt that 
the desire does exist in all classes of the 
human race. 

Jewelry has furnished the theme for 
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Al proof and air-tight protection 
that prevents tarnish and dis- 
coloration, ZAPON is ideal for finish- 
ing vanity cases, cigarette cases and 
other delicate creations wrought in 
gold and silver. 


More than that, the use of ZAPON 
for finishing such productions not only 
preserves the original beauty of the 
design and finish, but it enhances the 
attractiveness and adds to the sales 
value of the piece. 


CELLULOID ZAPON COMPANY 


200 FIFTH AVENUE NEW YORK CITY 
Branches: Chicago, Los Angeles, New Haven 


Our Service Division will gladly assist in determining how you 
may use ZAPON with profit. Write Desk (11) nearest branch. 


ZAPON 
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The Bow-Knot 


Samples Sent Upon Request 


y--N Unassembled 


One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 
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LATEST FASHION 


Choker Necklaces 





Crystal Carnelian Garnet 
Lapis Coral Ivory 
Pearl Turquoise Opal 
Amber Chrysoprase mazonite 
Jet Amethyst Jade 
Onyx Topaz Rose Quartz 
Complete Lines. 


Borrelli & Vitelli 


15 West 34th St. New York 
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The C.G. BRAXMAR C0. 


10 Maiden Lane, New York City 





Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 





Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increas- 
ing number of customers. 

Our facilities for manufacturing and designing are 
at your service. 


Write for Emblematic or Badge Catalog 
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Storekeeping Department 
= 
many an entrancing story. It has been 
ysed to a certain extent around which to 
pyiid motion pictures. There are certain 
ideas in regard to it that can be gotten 
across more effectively through the me- 
dium of motion pictures than they can in 
any other way. 

Suppose that we desire to create a 
yearning to buy gifts that last, those that 
will become heirlooms. Possibly there is 
no more effective way of doing so than 
to use moton pictures in the right way. 

We show a young lady buying or re- 
ceiving from her sweetheart the heirloom. 
We see her grow older and raise a fam- 
ily. We see that heirloom pass on from 
generation to generation, and we see that 
every time the owner of that heirloom 
looks at it the original owner is brought 
tomind. Just enough is brought into the 
picture to show that there is nothing else 
that will keep memories so green. 

An heirloom passes along from gener- 
ation to generation something that can’t 
be passed on by means of written words, 
spoken words recorded on the phono- 
graph or by means of pictures. It 1s 
doubtful if there is anything that will 
bring out the feature with the same de- 
gree of force that it can be brought out 
by means of the motion picture. 

The day will come when the motion 
picture will be used for such purposes 
to a far greater extent than it is today. 
Just as before and after the stories in 
our magazines we find advertising pages 
so before and after the amusement pro- 
gram in our theatres we will find ad- 
vertising films. Theatres that now are 
open only in the afternoon and evening 
will be open in the morning for the 
purpose of showing advertising films and 
it will cost the people nothing to enter 
them during these hours. Then after the 
final good night film there may be thrown 
upon the screen more advertising films. 
Then we will have better amusement 
films and will be able to see them for 
less money. 

We have seen that there is one best 
way in which to convey each idea. Some- 
times there seems to be no reason why 
certain business men make the successes 
in business that they do. Apparently 
they are not the type of men that should 
make successes. When we study them 
more closely, however, we find that they 
are more than ordinarily successful in 
choosing the best way to present busi- 
ness building ideas to the people. Their 
success along this line more than bal- 
ances any shortcomings that they may 
have, 

It is not a bad idea for any jeweler 
to sit down and make a list of all the 
reasons why people should buy jewelry 
and buy it from him. Then if he will 
write alongside each item the different 
Ways in which these reasons can be pre- 
sented to the public and will select the 
best method for each reason, it is easy 
to see that he is not only going to in- 
crease his sales when he carries out his 
Plan but that he is going to reduce his 
Sales cost, 
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Collecting Old Accounts 











Methods That Proved Effective 














WHILE this little story concerns a plan 

that was used by a retail clothing mer- 
chant to collect some old standing accounts 
that had been on his books for many months, 
it is nevertheless of as much value in the 
retail jewelry field as anywhere else, for in 
collecting accounts the principle involved in 
the matter of getting the money, and the 
methods employed in the effort to do so, are 
exactly the same in one field as they are in 
ancther. So the plan used by this clothing 
merchant can doubtless be just as success- 
fully used by the jeweler, and it commends 
itself to action because of the truly remark- 
able results it obtained for the merchant 
referred to. 

It was during the latter part of June that 
the George Muse C.othing Co., of Atlanta, 
Ga., one of the largest retail clothing firms 
in the south, employed the unique method 
of trying to collect a number of old stand- 
ing accounts by sending telegraphic reminders 
to the customers in question, and with the 
result that out of eighty telegrams dispatched 
a total of over $1,000 was collected in less 
than 10 days’ time. 

A few of the accounts referred to were 
only three or four months in arrears, but 
the big majority of them were from eight 
to twelve months behind, and were customers 
either located in other cities, or people who 
had left Atlanta to take up their residence 
elsewhere without going to the trouble of 
paying the bill due the Muse store—which, 
as you are aware, is something that is likely 
to happen any time. The older accounts 
ranged from $50 to as high as $300, while 
there were a few of only three or four 
months in arrears ranging from $10 to $25. 

The average cost of the telegrams was 
50 cents each, nearly all of them going out 
as night letters. Therefore it will be seen 
that the total investment amounted to only 
$40, whereby collections resulting from the 
telegrams exceeded $1,000. Truly a very 
satisfactory return on the investment con- 
sidering the fact that most of these accounts 
had been standing on the company’s books 
unpaid for many months. 

Several of the customers paid from one- 
fourth to one-half of the full amount due, 
while a few paid all of it. The largest 
check received as a direct result of these 
telegraphic duns was for $70, while the 
smallest was for $10. 

In addition to sending out the telegrams 
the store also used the plan of calling up 
a number of the out of town customers on 
the long distance telephone, while a few 
others were billed by registered mail. The 
latter two methods netted several hundred 
more dollars in collections from the old 
bills. 

The basic principle here involved is the 
psychological effect this method had on the 
customer’s mind, for the receipt of a tele- 
gram, a long distance phone call or a 
registered letter reminding him of this long 
overdue account, was sufficient to indicate 


that the store was right behind him in the 
effort to collect this money, and that 
apparently the time had come when he 
should either pay part or in full to saye 
himself the embarrassment that would result 
if he were sued. One of the most interest- 
ing features about the plan, and one too 
that indicates its real worth as a money 
getter, was the fact that several of the 
accounts on which payments were made had 
been considered by the store as virtually 
“dead,” with suit the only hope of ever col- 
lecting the money. To such accounts the 
messages were sent only as a last resort, 
or in other words as an experiment, Of 
these, all of them from 10 to 12 months 
behind, the total amount collected was well 
above $250, 

Following are a few of the telegrams sent 
out which accomplished the best results: 


“We must insist on remittance of 
$75.50 to cover your August and De- 
cember account. As this account is 
now considerably past due we be- 
heve we are entitled to immediate 
hayment. Let us hear from you at 
once.” : 

x ok x 

“Failing to hear from you in the 
next few days relative to your 
account of $104.75 of last October 
and November we shall be compelled 
o pursue another course to perfect 


settlement.” 

** * 
“Is there any reason why we 
should not receive a remittance 


covering your account of $98.65 due 
now since last November and 
December ?” 

x * x 


“We wish to advise that it is 
necessary we have your check at 
once covering your account which 
now is nearly one year old. Fail- 
ing to hear from you in reply to 
this telegram we shall be compelled 
to force settlement.” 


£ £8 


We find that your October and 
November account amounting to 
$88.75 remains on our books unpaid. 
At time purchases were made we 
understood same would be paid 
according to our terms. Inasmuch 
as the account is long past due we 
must insist on check to cover same 
at once.” 

x *k Ok 


“We have received no reply to 
our telegram sen! you several days 
ago. What may we expect in the 
way of remittance covering your old 
account? We must hear from you 
without fail or we shall be compelled 
to employ another means to perfect 
settlement.” 1. Fs F. 
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Our Slip-Through-Cord Sautoir needs no 
introduction. The pendant can be put on 
or taken off without the use of an open and 
shut loop. Made in Platinum Engraved or 
, 18kt White Gold or 14kt Yellow 
Oo 

We carry a complete stock of exclusive 
designs in Platinum diamond mounted neck- 
lace clasps with stones on one or both 
sides. We also have the same clasps un- 
mounted. With safety catch if desired. 
Also made in 18kt White Gold. 


STANDARD JEWELRY C0. FIFTH AVE. 
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Why -Keep Your Customer’s 
Notes in the Safe? 


Turn them over to us for cash and 
maintain your credit. 
We also advance on open accounts 


and trade acceptances. 


Write or call for particulars. 


Nussbaum, Binge & Wile 


COMMERCIAL BANKING 


9 E. 46th St. at 5th Ave. 


Phone N. Y. City 
Van. 4275 


BUSCH 
OHL scALES 


FINE BALANCES AND WEIGHTS 


Catalogue HERMAN KOHLBUSCH, Sr., Inc. Established 
on request Office: 41 Union Square, New York 1859 
Factory: 149 New York Ave., Jersey City, N. J. 


THE BUYERS’ DIRECTORY 
Price $1.00 
Circular, 11 John St., 
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RING F INDINGS 





that typify the very latest in 


18 Karat White Gold 


and Platinum 


and All Colors and Karats 


Easy to Assemble 


14 KARAT FINDING CO., Inc. 
64 Fulton St. New York 








——— 


th 








Compend of Diseases of 
the Eye and Refraction 


By Gould and Pyle. Including Treatment and Opera- 
tions and a Section on Local Therapeutics. 
mulae, Useful Tables, a Glossary and 111 illustrations, 
several of which are in colors. Price Cloth, $2.00. 





The Optical eee coupe 


New York 


11 John Street 


With For- 








fy ~The Protection Ring Guard 


Has No Points to Catch or Scratch 


EASY TO PUT ON 
Made in 14K Pi a and White 


The Lion Safety Pin Clutch Co. 


Pat. Feb. 20, 1917 100 W. 21st St., Room 411, New York 





Pat. May 25, 19 
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47 Fulton St. 


Assayers— Chemists 
to the Jewelry Industry 


Inc. 


New York, NN Be) Y. 


LUCIUS PITKIN, 
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‘Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























Displaying Golf Articles 


NIQUE thought marked the window 

of a retail jeweler wherin good 
criginality was worked out. This jeweler 
grouped a number of articles in his window 
rach of the same price. They were articles 
which appealed to golfers such as wrist 
watches, silver pencils for score purposes, 
key cases and holders, silver cigarette cases 
and the like. The articles in this instance, 
each cost $5. The display was made dif- 
ferent by the inclusion of a “pin” of flag 
hearing the number 5 and of the variety 
common on all golf courses in showing the 
location of the “holes.” He had a few 
made up in imitation and used them in 
announcing the prices of various articles 
of interest to golfers, thereby creating a 
good attraction and a novel window display 


twist, Ca. 
An Educational Essay Contest 


In a former issue of THE JEWELERS’ Cir- 
CULAR an interesting essay contest on the 
Art of Engraving, as conducted by M. 
Duffy, an enterprising jeweler of Jackson- 
ville, Ill, was described. The essay will be 
published in another issue, the prize consist- 
ing of a diamond ring, having been won by 
Miss Eloise Kennedy, a sophomore in Routt 
College. The ring was presented by Rev. 
Dean Formay at the college commencement. 
The judges were A. T. Westlake, dean of 
the Horological Department of the Bradley 
Polytechnic Institute, Peoria, Ill., and his 
staff of teachers. In order to insure fair- 
ness each essay was numbered and the num- 
ver of each individual and school were re- 
tained by the jeweler. The contest was 
open to all colleges and high schools in 
Morgan County and was purely an educa- 
tional proposition. 

Mr. Duffy originated the contest in order 
to interest students in engraved designs. Mr. 
Duffy says that his ideas are clearly ex- 
pressed in the following excerpt from an ar- 
ticle on “Art Education for Industry”: “The 
better art education of the purchasing public 
by training them to appreciate the beauty of 
fitness, will help them to select articles most 
appropriate in form and color and to de- 
mand better town plans, housing, furnish- 
ings and an improvement in the amenities of 
life. _We must remember also that our mar- 
ket is the world and we desire that our 
Productions should be of good workmanship 
showing individuality in design and not 
Copies from the styles of other nations but 
*aring the stamp of originality and im- 
aginativeness, able to retain supremacy in 
international trade.” 


Campers’ Needs 
CHANGING his appeal from vacationists 
a to campers, in view of the many people 
©W spending their vacations in camping 
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style by way of the automobile route, one 
jeweler designed a window appeal along the 
following order: 

In the center of the window a miniature 


tent was arranged and on the flap was 
painted—“Camping Needs.” ‘There sur- 
rounding the tent were various practical ' 


articles his store could offer in this direction, 
such zs thermos bottles, compasses, alarm 
clocks, fountain pens, combs, field glasses, 
and so on. ‘ 

He found that by changing this window 
“campers” 


appeal to instead of ‘vaca- 
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tionists” as illustrated, he succeeded in 
zaining better attention and quicker sales. 

Od a | 

Displaying Newspaper Advertisements 
VERY now and then a jeweler issues 
some newspaper advertisement of an 
appeal or arrangement that he desires to 
display in his exhibit window or in the in- 
terior of the store. While advertisements 
in the newspaper may appear very attrac- 
tive, they do not always show up so well 
when shown away from a newspaper. The 
paper itself is of a cheaper grade and the 
printings and drawings do not look so well. 
3ut this can be greatly improved by having 
such advertisements reproduced in coated 
paper, something the newspaper will gladly 
do in the way of a few extra copies if you 
will provide the paper. Then by mounting 
these reproductions on well selected press 
boards with maybe a border or two added, 
you have a method of exhibiting these ad- 

vertisements that is far more attractive. 


c 3, 








The United Jewelry Shop, Spokane, Wash., 
was recently visited by window smashers who 
secured a quantity of miscellaneous articles. 
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AND OTHER GIFT SUGGESTIONS SHOWN 
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“Brides’ Week” Celebrated by This 
Display 





IX full-sized Main St. windows were used 
recently by the C. H. Yeager Co., 
Akron, O., to exploit “Brides’ Week,” and 
in every department something for the bride 
was shown. The events which precede and 
follow the wedding were conspicuously fea- 
tured. 
This window devoted to gift and jewelry 
suggestions proved one of the most attrac- 





IN THIS DISPLAY 

tive of the series. It was replete with 
timely suggestions which helped the pros- 
pective gift buyer to make his decision. 

Every item of merchandise displayed in 
the window was taken from stock in the 
jewelry and gift shop sections. It included 
irany items of bridal jewelry, gift sugges- 
tions in silver plate, sterling services, and 
other gifts of a personal character. 

Large potted plants and ferns added to 
the display’s effectiveness. The company 
each year makes a feature of “Brides” 
Week” and this is the 1923 offering. 





Seek the Busy Man 





I you want to get a thing put off, take it 

to the man who has little to do. The 
man with nothing but time on his hands 
is living evidence of a dead one—positiv: 
proof of lack of efficiency, energy, or some- 
thing else important. 

Busy men systematize and then deputize. 
They get things done and out of their way. 

The Silent Partner. 








M. Goldstein, Kingston, N. C.. has been 
adjudicated a bankrupt. 
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Cut No. 8. F. —_ 97% 
3. SOLID GOLD EMBLEM  ELGIN 
Genuine | 25 Year Case, Green Gold Filled Movement 
Diamonds ASints ; a PTA eae) 12 Size 
4/100 ea. Lop Lap Fon. ectuen 
Looks and Wears Like PLATINUM 
20KT. White Gold 00 -=-§-_ =... pani 
Hand Carved 

To Real SR, to (Retail 
$25.00 Ny, $25.00 

Rens aed i: All 
without Emblems 





‘ diamonds 
This << Reg. Trade Mark renew 





price. 


Buffalo Jewelry Mfg. Co. 


“The Mail Order House” 
Brisbane Building, Buffalo, N. Y. 








Insert this 


local paper 
and get 
results. 


ad in your 


———— 


of the Business Men that fail come from the ranks of the Non-Advertiser. Play safe an 
Advertise. Write for our Free Cut Service. 


2 GENUINE DIAMONDS 4/100 Each 
Solid Gold 
14kt.White 
Gold Top 
Genuine 
Hope Ruby 

To Retail 


$25.00 


Send us_ the —— 
name of the This <a Reg. Trade Mark 
diamonds 


—— ——— guar you 
and the ring wi 
he sent for in- All orders are being turned ove 
spection. to the retail jewelers 
Cuts in all Emblems and Initis, 
FREE “ © ¢ Sn "es 











WRITE for WHOLESALE PRIC; 











F. C. JORGESON & CO. 


Makers of HIGH-GRADE JEWELERS’ FIXTURES 


159 to 167 ANN STREET, 
CHICAGO 




















Colonial Wall Case, No. 123. 


WRITE FOR OUR CATALOG. 


Counter Case and Table, No. 107. 





THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear —_ scarf-piny, 
etc. 


for all sizes of scarf- 
pin wire. Guaranteed, 


Lia WIRES BH- } 


for unpierced ears, 


SAFETY CATCH 

for Brooches, etc, 

Can be applied to any 
work - pin tongues 
=) used 


Closed. _ Closed, 
” iin Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N.Y, 








Genuine Butterflies in Lockets 
(1/10 Gold and Sterling Silver) 
and Butterfly Art Novelties. 

We are Manufacturers—if you buy directly 
you save money. Send for memo selection. 
BUTTERFLY NOVELTIES 
AND JEWELRY IMP. CORP. 
33 Bromfield St., Boston, Mass. 














THE BUYERS’ DIRECTORY 


Price $1.00 


Jewelers’ Circular, 11 John St., New York 


— 





ee 





Have you.a Diamond with Red 
Imperfections? We remove these 
Red Spots and increase the value 
of your stone. 





DIAMOND DOCTORS 


Trade and Bank References 


A. SHAPIRO & SON 


71 Nassau St., New York City 


We carry a complete line of 
Platinum Waltham Opera 
Watches in all shapes with of 
without Diamonds. 


Tel. Cortland 1540 
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How the Power of Suggestion Helps 
to Multiply Jewelry Sales 





Written Expressly for The Jewelers’ Circular 

















OME weeks ago a man and his wife en- 
tered the store, and coming up to the 
counter asked if we could repair the prongs 
of an old style yellow gold diamond mount- 
ing. The diamond had dropped ‘out of the 
mounting, and an investigation revealed the 
fact that most of the prongs were worn off. 
To make a safe job would have required a 
new head, and I quoted them a price ac- 
cordingly. While they were deliberating as 
to what they thought best to do, I asked 
them if they had seen the new white gold 
fancy mountings we were showing just then. 
Receiving a negative reply, I set before them 
a tray containing 50 or more white gold 
diamond mountings, and picked out several, 
the tops of which were large enough to ac- 
commodate the diamond they had brought 
with them. The wife immediately waxed en- 
thusiastic, and getting the consent of her 
husband she picked out a mounting, and or- 
dered her stone set therein. Had we been 
content to simply repair her old mounting, 
the job might have netted us two or three 
dollars. As a result of our making her 
acquainted with the newer style is dia- 
mond mountings, we rang up a $32 sale 
instead. 

Coming in several days later this lady said 
to me: “Do you know I don’t think the 
white gold mounting quite harmonizes with 
my yellow gold wedding ring. Could any- 
thing be done to change the color of the 
wedding ring?” I suggested that she allow 
us to cover it with white gold or platinum, 
and carve it in an appropriate design, when 
she would then have two very good-looking 
rings. She chose white gold, and after see- 
ing the made-over ring some days later, she 
was candid enough to tell us that the cost 
of the two rings was one of the best invest- 
ments she ever made. 

About a week ago another couple strolled 
in and expressed a desire to look at white 
gold diamond mountings. From their con- 
versation | gathered that they had seen one 
of our mountings on the finger of an ac- 
quaintance, and desired to possess a counter- 
part thereof. It did not take me long to 
discover that such proved to be the case, for 
in taking down the name and address it de- 
veloped that they were neighbors of the 
couple mentioned in the first paragraph. 

Today a gentleman dropped in with his 
wife’s diamond ring—another of those old 
style prong mounting affairs—and asked us 
to show him something in a white gold fancy 
setting without prongs. His request was 
granted, and in a very few minutes he had 
singled out a mounting and left orders with 
4S to set the diamond. In booking this job 
I was rather amused and pleased to note 
that my latest customer lived not many 
doors away from the other couples who fig- 
ure in this narrative. 

Whether or not the initial sale of a white 
gold mounting to a resident in this particular 


section of town started the ball rolling, I am 
unable to verify at this writing. If, how- 
ever, each of these customers acted on their 
own initiative in choosing white gold ring 
mountings in this brief space of time, | am 
superstitious enough to believe in the old 
saying that whatever happens twice is sure 
to happen the third time. If, on the other 
hand, customer No. 1 showed her ring to 
customer No. 2, it is only natural to suppose 
that she would exhibit it to others in the 
neighborhood. This is my solution of the 
mystery as to why three people, neighbors 


one to another, should suddenly de- 
velop a craving for white gold mount- 
ings, and should come to us_ with 


their business. 

Forgetting for the time being the facts 
connected with the actual sale of these three 
mountings, let us consider for a moment 
that phase of retail salesmanship referred to 
as the Power of Suggestion in the heading 
to this article. There is nothing phenomenal 
or supernatural in selling one or a dozen 
ring mountings to as many customers, once 
a demand has been created for the particular 
type of mounting. It is the ability on the 
part of the salesman to influence a customer 
in favor of the merchandise he desires to 
sell that makes for increased volume of 
sales. 

A certain amount of diplomacy is required 
in getting some customers to agree to your 
line of reasoning, particularly when the fi- 
nancial aspect of the transaction is of most 
importance to them just then. Good judg- 
ment, coupled with tact and courtesy, how- 
ever, generally wins them over to your way 
of thinking. I have never yet known a cus- 
tomer to take offense at anything a salesman 
has told him in good faith over the counter, 
and it is the exception rather than the rule 
for a customer to resent interference on the 
part of a sales clerk whose one ambition has 
been to sell him what he knows to be best 
for him in the end. 


It was a fortunate circumstance for us 
that the couple referred to in the opening 
paragraph should drop in on us to have a 
ring repaired. Had we, however, not made 
the most of our opportunity on this occa- 
sion, the mere repairing of the ring would 
have closed the incident. Many times in the 
course of a day’s selling, a jewelry salesman 
can call his powers of imagination into play 
with telling effect. The man who buys a 
watch, for instance, is a prospect for a chain 
or a fob. If he happens to want a vest 
chain, try to sell him an emblem charm or 
penknife to go with it. Milady may drop in 
to leave an order for calling cards. Before 
she takes her departure, make it your busi- 
ness to show her the select line of social 
stationery you may have on display. Per- 
adventure, she may need paper and envelopes 
just then, and will appreciate your remind- 
ing her of the fact. In any event, no harm 
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is done. If she doesn’t buy them, she will 
know where to shop when the need for writ- 
ing material arises. 

Cultivate the habit of anticipating your 
customer’s needs—become a convert, in 
other words, to the power of suggestion, 
display a no-trouble-to-show-goods attitude 
behind the counter, and your sales are bound 
to multiply, or I lose my guess.—A. S. K. 





General Knowledge of the Store 





HE ideal relationship between sales per- 

son and customer can best be served by 
those of the sales force that have a knowl- 
edge of the store outside of their own 
departments. There is in every department 
some one to whom customers and fellow 
workers are accustomed to turn for in- 
formation. It does not take very much 
training—little more than watchfulness and 
an occasional survey of the store—to enable 
the salesman to tell where different depart- 
ments are to be found and in which of the 
departments certain things are to be 
bought. 

This ability is especially desirable in those 
stores that have a special division, usually 
in the basement, devoted to low-priced 
gocds. The customer often fails to under- 
stand the distinction and assumes that the 
store contains no goods of a certain kind 
besides those she sees in the lower-price 
section, or no cheaper grades than she sees 
in the regular departments. The same con- 
fusion often arises from tables of special- 
priced goods located at a distance from the 
regular counters where goods of this kind 
are usually sold. 

The salesman should have some acquaint- 
ance with the stock in departments allied 
to his own. The live salesman is one who 
can assure the woman buying colored pumps 
or ties that stockings of the matching shade 
can be found in the store; who can send 
the purchaser of a hat to the sales person 
in the veiling department best able to serve 
her; who can recommend a fetching belt 
of harmonizing tints to the purchaser of a 
parasol. 

The best-equipped modern stores have a 
bureau of information to which customers 
should be referred when the salesman is not 
able to answer what they ask. Here cus- 
tomers may find not only information about 
the store but also directories, express rates, 
and railroad time tables and the like. Every 
sales person should learn, on first taking a 
position in a store, where this bureau is.— 


Edited by Ralph L. Wood. 








“The one big issue before the jewelers 
of the United States at the present time is 
the luxury tax of five per cent. on jewelry,” 
said P. H. Linnehan, Birmingham, Ala., 
jeweler. “The jewelers of this country 
are paying to the government thousands 
of dollars on necessities sold in their 
stores today, just because the members of 
Congress have not seen fit to have this tax 
repealed. The jewelers of the United 
States should not let their congressmen rest 
until they repeal this unjust tax. Some 
time ago the tax was removed from many 
articles sold in drug stores and department 
stores, while the tax still remains on 
jewelry,” he added, 











Do You Make White Gold Jewelry? 


-Phoenix .White Finish . 
Makes It Look Like Platinum 


Hoke-Phoenix White Finish, for white gold, 
etc., gives a true platinum color that will 
not tarnish or change. Can be used for 
either light flash or heavy deposit. 





Phoenix 
White Finish 
Use it with any electroplating equipment— 
batteries, lamp board or dynamo. Impossi- 
ble to go wrong if directions are followed. 


AAAAAAAAAAY 





Economical to use: a $5.00 package will fin- 
ish several hundred small articles. Contains 
no platinum or nickel. Cannot be surpassed 
for covering solder marks, coating inside of 
settings, etc. 


1 Quart, $5.00 1 Gallon, $10.00 


Ask Your Dealer or Order Direct 


SAM _W. HOKE, Mcr. od 


Jewelers’ Technical Advice Company 
22 Albany Street, New York City 


| 





We make the wonderful Hoke-Phoenix Platinum and Gold 


Melting Outfits and the Hoke-Jewel Soldering Outfits. 
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The House of LELONG 


PRESENTS 
PLATINUM SOLDERS 


six grades—uniform in character, ideal 
in working qualities, dependable in color. 


GOLD SOLDERS 


For all karats and colors. 
in every way. 


ie 


Satisfactory 











WHITE GOLD 


Considered by a fast growing clientele 
to be the best white gold on the market. 
10k—14k—18k—20k. 


ALLOYS 


Complete line. In all colors. A sample 
order will surprise and please you. 


REFINING SERVICE 


Platinum, gold and silver. 67 years in 
the game has taught us all there is to know. 
Our returns on your sweeps, polishings, 
filings, and bullion will convince you. 


L. LELONG & BRO., Inc. 


Halsey & Marshall Sts. 17 W. 42nd St. 
Newark, N. J. New York City 











18K White Gold Emblem Jewelry 


Can Be Made in 


ALBADOR 


Trade Name Registered 


The 18K Palladium White Gold That Is 
White and Stays White 


ALBADOR can be stamped up or pressed out with- 
out cracking coming out of dies in sharp clean cut 
patterns and without heavy depreciation on tools 
and dies. 


ALBADOR can be enameled. No _ preparations 
being necessary as it does not contain nickel or zinc. 
ALBADOR is used by many Jewelers because it is 
so easy to set with even the more delicate and 


fragile stones. 
Ask for Folder A-A 


Try some for your emblem line. If not satisfactory, 
may be returned. 














American Platinum Works 
N. J. R. R. Ave. at Oliver Street 


Newark, N. J. 
New York Office—Charles Engelhard, 30 Church St. 




















HANDY @© HARMAN 
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Refiners 


Gold 
Silver 


Platinum 



















31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 
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The Geneva School of Horology, 
Its Regulations and Program‘ 








(Continued from issue of July 11) 


1|—PRACTICAL PROGRAM OF TOOLMAKER FOR 
HOROLOGERS 
(Calibrist ) 

First Year. (Same class as for horolo- 
gers). 

Practice in filing and turning in wood and 
metals. Makeup of small individual tools. 
Construction of a hand-made watch move- 
ment. Experiments in polishing, setting of 


a barrel on a mechanical piece. Making of 
a hand-made barrel. 
Second Year. (Class in mechanical 


models of the watch). 

Manufacture of special tools for the horo- 
logist, with the aid of small machine tools. 
Tools for horological machines, gravers, 
cams, etc., simple gauges. Completion of 
the dial micrometer, commenced the preced- 
ing year. ; 

Use of horological machines. 

Third Year. (Class in mechanical models 
of the watch). 

Production of complete tools for the me- 
chanical construction of a pattern plate, 
either motter plate., marking plate or work- 
ing plate, deduction gauges, templates, etc. 

Very short course in the class of small 
horological machines to learn the use of 
machine tools. 

If the pupil wishes he can attend, for a 
fourth year, the class in making dies. 


12—PRACTICAL PROGRAM FOR DIE MAKERS 


First Year. (Same class as horologers). 

Practice in filing and turning of wood 
and metals. Making of small personal tools. 
Making a model hand-made watch move- 
ment. Experiments in polishing. Setting a 
barrel in a mechanical piece. Making a 
barrel by hand. 

Second Year. (Class in mechanical models 
of the watch). 

Making special tools for watchmakers 


“It was the privilege of the Technical Editor of 
the Jewelers’ Circular to visit the Geneva School of 

orology, last October, and the thoroughness and 
comprehensiveness' of the various technical courses 
never fail to impress the American visitor. At the 
time of the Technical Editor’s visit the school had 
about 9 students, this number being unusually small 
owing to then prevailing conditions. Some of the 


oe famous horologists of the world have received 
cir early training at this famous school the com- 
tte description of which, it is hoped, will be read 
with interest, 





with the aid of small machine tools. Tools 
for horological machines: gravers, cams, 
etc., simple gauges. Completion of dial 
micrometer started the first year. Attempts 
at origination, 

Utilization of horological machines. 

Third Year. (Class of mechanical horo- 
logy). 

Special squares for the making of dies, 
gauges and standard measures. Measuring 
tools for watch-making, slide gauge, angle 
protractors. Making of parts for small ma- 
chines with the aid of machine tools. 

Making of simple punches and matrices. 

Fourth Year, (Class of: mechanical horo- 
logy). 

Production of increasingly delicate 
punches and matrices, bridges for watches, 
stem-winding parts or complicated watches, 
escapement parts and punches and mat- 
rices for cutting horological wheels. 


13—PRACTICAL PROGRAM FOR THE PIVOTER 


First Year. Practice in the turning of 
metals. Making of small tools. 

Making of a model of a movement for a 
simple piece with barrel, by hand. Setting 
a barrel on a mechanical piece. Index 
work. 

Second Year. Uses of the micrometer. 
Attempts at pivoting. Pivoting wheels. 
Setting of the train and minute work. Prac- 
tice in pivoting of the escapement. Pivot- 
ing the movables for the escapement of 
pieces previously made. Pivoting work for 
local concerns. 
14—PRACTICAL PROGRAM FOR MALE AND FE- 

MALE ESCAPEMENT FINISHERS 

(Length of apprenticcship—two years) 

Practice in filing and metal turning. Mak- 
ing indispensable small tools. Making a 
model hand-made, for a simple piece. Prac- 
tice in pivoting. 

Making of an escapement, large scale, for 
demonstration. Finishing of escapements in 
white on test pieces. Finishing lever es- 
capements of various constructions after 
gilding. 

Working for local concerns. 
15—PRACTICAL PROGRAM FOR FEMALE BAL- 
ANCE SPRING SETTERS 
(Period of apprenticeship—two years). 
Practice in filing and metal turning. Mak. 

ing indispensable small tools. 


ments (two or three years). 





Practice and setting of flat and Breguet 
balance springs, cutting of balances and 
bringing to equilibrium. Setting of Bre- 
guet balance springs, with point of attach- 
ment as practiced in large pieces, finished 
movements. Finally setting of balance 
springs on small pieces and touching up 
from flat to suspended, according to the 
aptitude of the pupil. 


16—PRACTICAL PROGRAM FOR THE SHORT 
COURSE OF MERCHANT HOROLOGER 


Pupils having attended a School of Com- 
merce (one year). 

Practice in filing and turning ‘metals. 
Making of small, indispensable tools. Mak- 
ing a model of a hand-made movement. 
Disassembling and re-assembling of ordi- 
nary movements, with study of the names of 
parts. Study of stem-winders and of the 
different systems of handsetting; study of 
the cylinder and lever escapements. 

Brief study of gearings. Taking pieces 
apart and reassembling them, with care- 
ful observation of objects, removal from 
case and lifting from knuckle joints to 
reach the lower part of the engraving, 

Study of the quality of the metal, the 
marks, etc. 

Younger pupils and according to require- 
The above 
program is modified so that the pupil can 
continue the course at the School of Com- 
merce in so far as useful and only work 
at the bench part of the day. 

These pupils are admitted only to the ex- 
tent that there is room in the classes. 


PROGRAM OF COURSE IN THEORY 


Pupils desirous of obtaining a diploma 
must take the course in theory in the tech- 
nical division, 

If they wish to obtain a diploma as ad- 
juster of complicated pieces, the following 
courses are left out for them: 

In the first and second years, technology. 

In the third year, analytical geometry. 

In the fourth year, differential and in- 
tegral calculus, descripitive geometry, horo- 
logical technology. 

The horological pupils, not desiring to ob- 
tain a diploma, but only a certificate of 
completed apprenticeship, for instance re- 
pairers, may, if they so desire and if they 
have the inclination, take the theoretical 
course of technician. The period allotted 
for their apprenticeship, will in this case be 
slightly increased. 

Pupils taking programs 7 to 17, electrical 
horologers and mechanical horologers, 
should preferably be entered in the technical 
division. If, however, their mathematical 
preparation has not been sufficient, they can 
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THOMAS J. 


DEE &#@e O 


REFINERS 


Supp 

rr’? 
latinum | 

lors and wires, also 

| ro ae Os) vate! 


oh serge ht Sweeps, Polishings, 


Gold, Silver, 


Platinum and Plated Scraps. ’ toxe. 


We manufacture re 
green gold ats Ss, 
and solders in 10Kt 
also white ge Ids ind 
red golds. Sh a 01. Ds 


it MANUFACTURERS = [| fes.uce" | 


Platinum and White Gold Wedding 


Ring Blanks. 


Mountings. 
Purchasing and Sales Dept.: 


5 So. Wabash Ave 


Fancy White Gold 


Selections Sent on Request. 


CHICAGO 


Refining and Manufacturing Plant: 
317-319 E. Ontario St. 
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A Perfect Lubricant for 
Bracelet Watches 


Like other Fulcrum products 


FULCRUM 
Bracelet Watch 


OIL 


is absolutely free from acids of any 


kind. 


It does not flow freely but has such 
viscosity that it stays just where it is 
placed, lubricating in the most perfect 
way. 











The price is 75 cents a bottle 


All material jobbers can supply it. 


“If you are not using Fulcrum Oils, 
you are not using the BEST Oils.” 


FULCRUM OIL COMPANY 


Franklin, Pa., U.S. A. 











Will not gum, will not evaporate and . 





Gold, Silver 


and 


Platinum 
Refiners and Assayers 


B. HAGSTOZ @ SON 
709 Sansom St., Philadelphia 























ROLLING WHITE GOLD 
PLATINUM 
GOLD, SILVER 
COPPER, BRASS 


Use a rolling mill like the picture, 
with the motor underneath out of the 
way. This machine is the handiest 
and most efficient small motor roll 
made. Rolls 4%” wide. The gearing 
system used multiplies the power, and 
at the same time relieves the machine 
of excessive strain. It runs surpris- 
ingly smooth and _ noiseless — small 
“ee and big power. 


a. 
eiman Bros.**"=*: 
® New go 


Makers of good machinery for 35 years 














Your Shipment of 
Gold, Platinum, Silver 
Scrap 


Is Returnable to You at Our Expense if Our 
Remittance is Unsatisfactory. 


A. ROBINSON & SON 
ASSAYERS and REFINERS 


149 CANAL STREET NEW YORK CITY 
Tel. Orchard 1916 











DIXON’S 
“Wonder” Cupels 


have all the necessary qualities for 
perfect cupellation. Because of their 
strength there is little breakage in 
handling, assuring users of a mini- 
mum loss of precious metals in cu 
lation. Made in five sizes. Write for 
prices and Circular No. 77-AA. 


Made in JERSEY CITY, N. J., by the 
Joseph Dixon Crucible Company 


OE Established 1827 DOS 
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take the course in the practical division, to- 
gether with the electrical and optical courses 
in the technical division. 

Mechanical horological pupils (program 
10) are exempted from all courses dealing 
exclusively with the theory of horology ex- 
cepting the cinematographs of gearings. The 
same applies partly to programs 7 and 12, 
whenever the course is of no use to the 
pupil. 

Pupils in mechanical horology,  tool- 
makers and makers of dies (programs 10 
to 12 must take the course in technology 
and metallurgy with the technicians. 

The theoretical program of practitioners 
js in part the same as that of the short 
course; many lessons are taken in common 
which means less hours. 


TECHNICAL DIVISION 
First Year 
ALGEBRA. 

Brief repetition of the program of the 
second year of the professional school, frac- 
tionary algebraic equations of the first de- 
gree to one unknown, equations of two un- 
knowns by the three methods. 

Problems of two unknowns relating to 
horology. 

Equations and problems of more than two 
unknowns. 

Powers and radicals, rational and irra- 
tional quantities. 

GEOMETRY. 

Application of the theory of the triangles 
pertaining to horology and minor mechanics, 
geometrical forms, applications to technical 
drawing in horology, comparisons. 

Drawing spirals, eclipses and parabolas. 
TRIGONOMETRY. 

Definition of trigonometrical functions. 
Relations between trignometrical functions. 
Investigation of the formulas of the sum 
and of the difference between two arcs, 
between the double and the half of an arc. 
Entirety of the trigonometrical functions. 

Resolutions of the rectangular triangles. 
Numerous examples and problems applied 
to horology. 

MECHANICS (Static). 

Theory of measurement  tools—units, 
standard measures, C. G, S. system, errors, 
rules, vernier, measuring tools. 

General Principles of Mechanics. Forces, 
intensity, direction, point of application, 
measure of intensity, Representation of 
the forces. Composition and resultant. 
Concurrent forces. Parallel forces. Levers, 
inclined plane. Theory of the screws, pul- 
leys, winches, transmission. 

TECH NOLOGY. 

Includes instruments of measurement and 

Verification, tracing, vises, filing, graving, 
adjusting, drilling, tapping, threading by 
hand, means employed for transforming the 
circular and rectilinear movements of ma- 
chine organs. Study of transmission. Lin- 
far speed of the cut of tools. 
_ Hand drilling, mechanical drillings. Plan- 
ing, Mortising, turning, broaching, milling, 
grinding, rectification, roughing out, saw- 
ing, polishing and burnishing, scraping, 
grinding in, modeling. 


THEory or Horovocy. 

Includes division of time, ideas of cos- 
mography, construction of chronometric ap- 
Paratus, description of a watch. Descrip- 
tions and functions of the movables in the 


THE JEWELERS’ 


movement. Description and study of the 
various systems of barrels, clickworks, stop 
works, winding and handsetting mechan- 
isms. 

Calculating trains, number of teeth, of 
revolutions, of arms, laws. Calculating a 
train of gears. Composition of the train of 
a watch. Calculating going hours, seconds- 
hand, vibration. Numerous examples, spe- 
cial cases. Minute work. Special prob- 
lems, lost wheels, etc. 

TECHNICAL DRAWING. 

Fundamental elements of graphic repre- 
sentation. Simple free-hand sketches, ge- 
ometric drawing with direct application to 
pieces known to pupils. Elements of pro- 
jective drawing in three planes. 

FRENCH. 

General idea of drafting, composition, ar- 

rangement and expression of ideas, descrip- 
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Engraved Ornament of the 18th 
Century 


‘TNDER this title appeared an article by 

R. R. in a recent issue of Deutsche 
Goldschmiede-Zeitung. Together with its 
accompanying illustrations it makes good 
reading for the goldsmith, and we append 
translation. 

“In the old fusee watches of the 18th cen- 
tury we find, as protection ‘of the upright 
spindle, circular, open-work ornamental 
plates, the so-called Spindelkloben (potance). 
From their very numerous examples in col- 
lections it is clear that they were made 
largely in typical ornamentation. The deco- 
rative forms, actuated by rich, vigorous. late 
Renaissance, are, without exception, done 
in handwork. The body (all in open- 
work) is sawn out in the neatest way and 

















HANDSOMELY ENGRAVED WATCH 
tions, narratives, letters, exercises in elocu- 
tion and editing. 
Second Year 

Algebra in higher degree, including re- 
ciprocal and exponential equations, Rules 
for calculating. Equations and problems of 
the second degree with two unknowns. 
Arithmetical and geometrical progression. 
Theory of logarithms, combinations, ar- 
rangements and permutations. Newton’s 
binomial. 
TRIGONOMETRY 

Principles of sines, cosines and tangents. 
Resolution of any kind of triangles. Nu- 
merous examples taken from horology. Ap- 
plication to the calculation of co-ordinates of 
movables, of a pattern plate and to escape- 
ments. ' 


MECHANICS 
Kinematic. Uniform movement, idea of 
speed. Composition of the speeds. Uni- 


form circular movement. Angular speed. 
Variable movement, acceleration. The free 
fall. Demonstration of the laws of falling 
bodies. The mass. 

Dynamic: Mechanical work. Application 
to the diagram of springs. Active force, 
centrifugal force. Moments of inertia. 

Friction sliding, rolling. Theory of rolling 
of balls. Substances that reduce and in- 
crease friction. (To be continued.) 


POTANCES OF THE 18TH CENTURY 


the ornament is then worked up in three 
techniques. Either the sharp burin alone 
was used and the ornamental form produced 
in line-work and hatching, purely graphic, 
or the round graver cut depthings and, 
thereby, brought into play light plastic, flat 
relief in the composition,, Or the surface 
was worked with the punch and produced a 
lively, finely developed motif in the whole. 
They are, therefore, examples of many-sided 
work, all technical possibilities of the en- 
graver’s art prevailing. 

The illustrations show three pieces some- 
what enlarged. The multitude of designs is 
astonishing. Among hundreds of pieces I 
found only similarities, no copies.” 








V. A. Corrigan has opened a jewelry store 
at Houston, Tex. This is the second store 
which he has opened. Mr. Corrigan started 
in the jewelry business with a showcase in 
a piano store on Texas Ave. in 1912. He 
moved to 410 Southern Pacific building and 
later opened up additional quarters. His 
next move was when he opened a store on 
Franklin Ave. His latest store is at 615 Main 
St. The store at 911 Franklin Ave. will be 
continued under the direction of R. J. Slagle. 
Mr. Corrigan also has two stores in Los 
Angeles under the direction of J. E. Adams. 
The two Houston stores employ 35 persons. 

















Cg RS ee 


een fae ee ea Ts 


Bs 


ee vencumamenrenacunmene 
rp ee eRe 


a eS 


THE JEWELERS’ CIRCULAR ly 18, 1923, 





tien 





inthe 
G-S FLEXO CRYSTALS 


Are Overcoming All the Trouble Known in the 
Fitting of Watch Crystals 


A small stock of only 4 gross G-S FLEXO CRYSTALS 
(% dozen per size) is required for a complete assortment and 
will fit instantly any size or make watch in both the open 
and hunting case. Can be fitted to odd shape bezels. 


GUARANTEED NOT CELLULOID 


G-S FLEXO CRYSTALS are made of a special transparent composition 
for watch crystals only; clear as glass, and will not discolor, shrink or 
fall out of bezel. They fit tight and are dustproof, and will not burn 
when in bezel. 

Send Bezels and We Will Insert Sample G-S Crystals 


Manufactured and Sold by 


GERMANOW-SIMON MACHINE CO. 
547 West Avenue, Rochester, N. Y., U. S. A. 





CRYSTALS YOU GANT BREAK 


WARNING to retail and wholesale jewelers! 
Anyone _——. selling or inserting “com- 
pression’”’ non-breakable crystals not bearing 
patent number 14,458 is — We know 
of certain dealers who persist infringi 
on above patent and we — them here 
that certain prosecution for damages will fol- 
low as soon as our evidence is completed 
against them. 


All unbreakables which are sold with the ex- 
planation “not to be inserted by —_ 
are inferior substitutes. Beware an 
offering for sale secretly such ak § Three 
New York concerns are now under injunction 
for infringing on above patent. 








NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 


=| UP TO % CT. $0.75 | 


1 UP TO 2CT. 1.50 


Throw your worn out Tiffany Rings in the 
melting pot. SEND THEM TO US.: We 
will make them look like new for 75c and up. 


M. J. Stern &, 
Brother 


Repairing and Special 
Order Work for the 
Retail Trade 
61 BEEKMAN ST. 
New York City 


4 CT. 1.00} 
- 1.25 








C.W.BUTTS, Inc. * MILLER & RICK 


ee Electre-Plating and Colorin 
Crowns, Pendants and Bows Mesh Bags Re ig and Refinished f 


Jewelry and Silverware Repairing 


We make a specialty of white gold crowns and bows, and are Telephone 
prepared to make very prompt deliveries of same for bracelet watches. 2483 John 


43 John Street, New York City 








McWILLIAMS MFG. CO. 


McWILLIAMS ROLLING MILLS WIRE DRAWING MACHINES 


Draw Boards Drops Reducing : Machines Large Piercing Presses 
Coilers Lap. Lathes Polishing Heads Oval Chucks 


Rotary Shears Speed Lathes Small Power Presses Plater’s Clamps, ete. The Optical nareaees Company 


Special Machines to order. 
237 Eddy St. Providence, R. I. 11 John Street 








Blood Pressure in Ocular Work 


Foot Presses Ingot Molds Tubbing Machines Burnishing Lathes By Eugene G. Wiseman. 267 pages; illustrated, 
Screw Presses Glass Presses Hammering Machines Solder Grinders with 19 engravings. Price, $2.50. 


: : New York 











The finest Tower Clocks in the world are made by | 
The E. Howard Clock Company of Boston. Also a 
S very complete line of substantial and accurate clocks # 
for the bank, office and school. 
Write us for full information 


THE E. HOWARD CLOCK CO. 


Roe 373 Washington St. Boston 309 Broadway, New York 
31 North State St. Chicago 
Established 1842 











em Crucibles 


J. oy BERGE fiw York Gy 
THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 
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Address Delivered by J. W 





The Watchmaking Situation 





. Culbertscn Before the Western Horological Society at Los Angcles, Cal., on June 29 














AM encouraged to the point of believing 

that all of you are interested in better 
conditions for watchmakers or you would 
not be here. I am sure none of us has an 
infallible remedy to offer, together with all 
the details, but we can at least outline a 
program which will take the first steps 
toward the great ideal—effective co-opera- 
tion. 

To whom are we to look for improve- 
ment, and what are some of the conditions 
upon which a permanent organization of 
watchmakers can be effected. Here are 
some of the things which have been done 
in the past: Labor unions for watchmakers ; 
small organizations for upholding prices 
and preventing great price cutting schemes ; 
piece work or percentage adjustment be- 
tween the employer and employe, etc., etc. 

Of these the workman feels that a strong 
union of labor has the most merit. It gives 
him a leverage against the unscrupulous 
employer, also against the price cutter, but 
this is about the extent of its operation in 
effect.. If we are to admit these points of 
advantage to the worker, we must also 
consider its limitations in order to judge 
correctly what may be done to transcend 
the work of a union of labor. 

Other professional lines have organiza- 
tions which are far more effective than any 
labor union because of the difference in 
method. 

Organized labor too often involves com- 
bat of one kind or another and usually 
leaves out the third group—the consumer, 
or customer. Any profession which is to- 
day on a solid organized basis is one in 
which improvement in services rendered 
has gone along with the demand for higher 
fees from the public. 

What professions can you name that have 
not improved their work by leaps and 
bounds, and are giving a more complete and 
better service than they rendered 10 years 
ago? They have improved their schools 
and methods of selling their services to the 
public. Is this true of watch repairing and 
the Horological schools? 

In other technical and professional lines 
we are accustomed to look to their schools 
‘for the last word in discovery and improve- 
‘ment. Compare this to the record of the 
'schools of horology, especially in the United 
(States, and, with possibly some exceptions 
iwe don’t look up to them at all, we look 
down. With a few exceptions, these insti- 
tutions where watchmakers are made have 
no entrance requirement or standard save 
one, and it has the picture of the American 
eagle and is green in color. 

Most of the applicants want to know how 
to “fix” a watch, not how to restore it to 
‘Its original factory-like condition as to rate 
and its component parts. The craftsman 
ot the days not long gone by was an artist 
“and his- faculties -were- drawn- out -by the 


effort to invent, to improve, to adorn his 
work, : 





Today in our line a workman has become 
a flesh and blood machine, an automaton, a 
watch janitor; one who can clean a watch 
and do no more, because “the customer 
won’t pay to have more done.” His work 
is not a thing into which he can put him- 
self, which makes him feel himself to be a 
living man and not a mere hand to produce. 

If a watchmaker’s faculties are no longer, 
under modern conditions, cultivated in their 
work as they used to be, then their faculties 
must be developed outside their work as a 
side issue and without pay, or we must 
arrange a system for a creative sort of 
watch repairing and a program which 
makes the public appreciate and pay for it. 

The passengers do not take turns at 
navigating the ocean liner, the street 
sweeper is not called upon to perform a 
delicate operation in surgery, but the pub- 
lic, who are not so ignorant in some ways, 
are allowing all sorts of mechanics to work 
on their watches, and trying to make the best 
of the situation. 

Every man has his work in the world to 
do, and he should do it the best he knows 
how, should do it cheerfully, should do it 
intelligently. He should let have full ex- 
pression that instinct which impels him to 
do things right, better than they have been 
done before; not that he may triumph over 
others but because the world needs things 
done better. 

It is a part of the great law that the best 
work of the world is produced by men who 
take an interest in the task and do not go 
through the motions of work simply to 
earn their wage, or to separate people from 
their money. 

When we have more watchmakers who 
adhere to this principle, the matter of 
greater incomes for us all will be more 
easily adjusted. The chief reason for low 
prices and complaining customers today is 
the prevalence of poor service in watch 
repairing. Since the invention of inter- 
changeable watch parts, the profession has 
heen submerged instead of made better, so 
far as the repairer is concerned. The un- 
trained watchmaker now expects every 
niece he buys to adjust itself to the watch, 
and should it require a little work to make 
it fit, not many are capable of doing that 
work in a way which restores the watch to 
its factory-like condition. When we con- 
sider the quality of so much of the work 
being done on watches, can we criticize if 
the public is loath to pay us what we ask? 

Let us earn more first—not in the number 
of watches done but in the improved man- 
ner in which we do them. 

After we have made this step, let us 
proceed to lay out a method which will 
influence public opinion as to the importance 
of our work and the value of a watch 
which has been properly cared for by a 
good.- workman. - 

If we are to see an era of fine timepieces, 
we must have a public which knows their 


care and value. Others haven’t found it so 
difficult to take the public into their con- 
fidence, why should we. 

It has proved to be the very best way of 
selling watch repairs by the few who have 
used the method of educating their cus- 
tomers about the little instrument which 
helps to keep their appointments. 

One watchmaker tells of the following 
method, which is a most dignified manner 
of selling repair services: 

The customer is made comfortable in a 
little reception room, well adapted and 
attractive, while the workman takes the 
watch apart entirely, to.make the examina- 
tion. When all is ready, the customer is 


‘again comfortably seated near the watch- 


maker’s desk, where many fine tools, 
gauges, lathe attachments and various at- 
tractive and instructive instruments used. by 
the high class workman are in evidence in 
their attractive glass cases, at a convenient 
arm’s length from the work bench. 

The impression the customer naturally 
gets is that you are thorough and highly 
technical, which of course is true, if one 
is capable of using all these instruments of 
refinement. 

Each part of the watch is then placed in 
a well adapted microscope and magnified 
about 250 diameters, so that a jewel looks 
as large as a silver dollar. Every defect 
is thus shown the customer, and its functions 
and adjustments are explained with large 
models. The watch owner’s attention is 
called to every defect which you expect to 
remove. 

The customer is heard to say “how inter- 
esting,” and many other expressions of de- 
light at the painstaking treatment received. 
The result is, you get the job of correcting 
everything the watch needs and are paid 
accordingly. 

To carry this out properly one must not 
betray nor disappoint the customer with 
results, which means that to build a business 
along these lines good work must always 
follow. 

When the watch is repaired and ready 
for delivery, the same idea again is used 
to the extent possible without disturbing 
the watch in its completed condition. The 
microscope shows how nicely each operation 
is effected, how clean are the various parts, 
the extreme care necessary in oiling for 
capillarity, etc. The peculiarities are ex- 
plained so that the owner may favor all its 
natural shortcomings and get the greatest 
amount of satisfaction. 

Should the watch stop or give trouble, we 
again receive the customer cordially and 
comfortably, saying, “Glad you brought it 
back.” I will examine it very carefully for 
you.” You then show the customer with a 
microscope as before and have an under- 
standing with him in full confidence. Clear- 
ly, this method is professional and ethical, 
end should be adopted. 

It: must be clear to all that when watch- 
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makers as a group do begin to get interested 
in more thorough work and at the same 
time indulge in a national program which 
explains watches in detail until the public 
knows as much about the details of our 
profession as they have been taught of the 
other professions, then the day of high class 
watch repairing will come, and the botch 
will disappear from among us in much the 
same manner he left the others. 

We have the nucleus for one of the 
greatest professions which has ever been 
effected, in the Horological Institute of 
America, and one of the great purposes of 
our society is to get behind this great pro- 
gram and push. We cannot say that it is 
perfect. We know it has defects, but it is 
for the watchmakers of America to help 
remove these and try to bring it up to a 
place where it meets our every wish for 
better days. 

Consider for a moment the connection 
and co-operation of men of science and 
what it means to us in trying to make our- 
selves worthy of more public approval and 
importance. Already it is planned by this 
great organization to boost our game by the 
observance of a “National Time Week,” the 
second week in October. 

Are we to lie supine, as one who is not 
hungry before food, or shall we raise our 
efforts to the point of participation? I say 
participate, join in to help make things 
perfect, and not lay back and criticize the 
imperfection in it, when it is so easy to find 
the good. It must be plain that their pro- 
gram is not one which will make more 
watchmakers, only more good ones. The 
total number may as a consequence be less. 
It is now being considered by this Institute 
to start a movement to have railroad 
watches repaired by certified watchmakers 
only. Shall we still say “show me,” “show 
me.” Let’s soberly lay our plans to be- 
come certified and give our spare time to 
this cause. 

We should all become certified, and dis- 
play the certificate in our places of business. 
This should be supplemented by educational 
propaganda which makes the public dis- 
criminate in favor of the certified man. The 
certifie? watchmaker should render better 
service and charge more for it in order to 
maintain the prestige given by his certificate. 

True it may be that we can find some 
room for improvement in the methods of 
the Horological Institute, but they invite us 
to suggest improvements and to appraise 
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discredit upon their work. 

If you know of cases which are deroga- 
tory in character, you should report them, 
together with your corrective suggestions. 
This is the true spirit of brotnerhood 
which obtains among the professions. Let 
us not act negatively or pass narrow judg- 
ment when the same energy can be applied 
constructively. Nothing ever started as 
periect. Who are we to expect perfection? 
Are we 100 per cent. perfect in our ideas? 

I believe the Horological Institute should 
be accepted on account of the consistency 
of its aims. For the reason that we are 
living in an age of rapid progress, most 
pecple believe in evolution in one way or 
another, 

How does the watch repairing business 
line up with this statement / 

Today our workers are greatly dissatis- 
fied. ‘lhe cry is for greater production. 
Following the present tendency, what is the 
poor feliow to do after a while who can 
clean only 15 watches a day. This fast 
production can have only one result, poor 
service to the public and a positive inter- 
ference to the sale of more high grade 
watches, which are the only hope of our 
profession. Our better nature urges us to 
improve in our work but we succumb to a 
desire to get while the getting 1s good. 

Now the Horological Institute stands for 
more watchmakers and better watch work, 
but note this, it stands for fewer botches 
and a reversal of the high production 
method now in yogue. 

If it has error in its method, just remem- 
ber this: Mistakes are as necessary steps 
in the ladder of success, for by these we 
learn. Be not cast down because of mistakes, 
learn to usc them constructively. Remember 
the great law of human interdependence. 

We need others and are needed by others. 
Realizing this, we are made aware of the 
commercial value of brotherhood. Let us 
make this a great lodge of watchmakers in 
which we pool our ideas, in which those 
at the top use their superior knowledge in 
the work of elevating others. 

Of what use would any of our talents 
be if there were no one with whom to 
share them? What joy could come from 
any work if no human being could be 
benefited? Jt is my hope that we may have 
classes conducted by the society for all 
branches of improvement, including ethical 
relations, remembering always that a watch 
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them of any omissions which may reflect 
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repair job is only a form of human rela- 
tionship and should be kept as pure and 
meritorious as any other human contact, 





Graduating Class of Bowman Tech. 
nical Horological School 


THE 1923 Class Society of the Bowman 

Technical (Horological) School, Lan. 
caster, Pa., has been organized by the sty. 
dents of this school who have finished, or 
will finish, this year, the course at the school, 
A few of the members are not in the group 
photograph of the class. When these men 
scatter it will be to go all over the United 
States, for the demand for students from 
this school is constant. 

The club is composed of the following 
students : 

John R. Russell, Altoona, president; 
Thomas A. Deen, Jr., Lancaster, secretary- 
treasurer; Clayton D. Kauffman, Carlisle; 
Clay F. Staats, Smyrna, Del.; Kermit J, 
Johnson, Uniontown; Paul E. Conrad, Lan- 
caster; Bruce W. Watters, Bellwood; Roy 
R. Monn, Waynesboro; G. Elwood Penny, 
Selins Grove; Andria LaRoshelle, Water- 
ville, Me.; Ralph L, Sullivan, Hanover; Ed- 
gar M. Kuhns, Youngstown, O.; Frank J, 
Turton, Bethlehem; Fred G. Neyhard, Ber- 
wick; Clarence Madara, Reading; Brownie 
S. Dinioski, Erie; Robert C. Slagle, Han- 
over; Floyd C. Glenn, Henderson, N. C.; 
Edward W. Jones, Wilkes-Barre; William 
A. Meisenbach, Columbia; Edwin H. Kenly, 
York; Clarence M. Ernst, Lititz; Alfred J. 
Sloman, Tiona; George B. Wolf, Washing- 
ton; Leon A, Prenatt, Titusville; David H. 
Knickle, Marion, O.; Marco Magleetto, 
Washington; Jack Lewis, Marion, IIl.; Rob- 
ert W. Page, Lynchburg, Va.; Romain F. 
Hathaway, Barberton, O.; Daniel H. Espey, 
Jr., Johnstown; Harold E. Myers, Jersey 
Shore; Harry F. Schmidt, Manchester, N. 
H.; Stanley G. Vincent, West Pittston; 
Thomas H. Mahoney, Erie; R. Earle Den- 
nis, Lancaster; William H. Bailey, Wil- 
liamsport; Oscar C. Transue, Stroudsburg; 
Wilfred Potts, Du Boise; Paul R. Kise, 
Lancaster; James W. Kennelly, Allentown; 
sertram A. Rosser, Norwich, N. Y.; Fred 
C. Danielson, Port Allegheny; James J. 
Tracey, New York; Edward J. Conway, 
Scranton; Joseph Grekins, Philadelphia; Jo- 
seph Doody, Philadelphia; Thomas Brown, 
Cincinnati, O.; Robert Kling, York; Oscar 
Anderson, Lancaster. 
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UNITED STATES PATENTS 


Issue of July 3, 1923 


140,381. BUCKLE. Ernest Netson Humpurey, 
New Britain, Conn. Filed Sept. 1, 1922. Se- 
rial 585,607. 8 Claims. 

In a buckle, a front plate, a second plate pivotaily 
connected to the back of the front plate and spaced 
apart therefrom, a third plate pivotally connected 
adjacent the free end of the second plate, with 
means co-acting with said second plate to secure the 
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buckle fixedly to one end of a belt, a movable 
cam adjacent the free end of said third plate and 
carried thereby and located adjacent to the pivotal 
portion of said second plate when in operative po- 


sition, 
1,460,508. VANITY BOX. Ratepn Wa. WiItson, 
New York. Filed Oct. 6, 1922. Serial 592,- 


706. 2 Claims. 

In a device of the character described, the com- 
bination with a box having an inner and outer 
cover hinged at opposite sides of the box, a powder 
compact in said box, a powder puff for said powder, 
4 mirror mounted inside of the inner cover, a ver- 
tical wall on said cover, adapted to telescope inside 
the verticle wall of the powder compartment of 





the box, a flange on said inner cover adapted to 
engage and abut the upper edge of the side wall 
of the box, an outer cover having peripheral walls 
which telescope the outside of the side walls of 
the box and abut the shoulder formed thereon, the 
flange on the inner cover being fitted to the inside 
of the wall of said upper cover, a rouge compact 
on the inside of said outer cover. 


1,460,688. BELT BUCKLE. 
Taunton, Mass., assignor to Taunton Pearl 
Works, Inc., Taunton, Mass. Filed Feb. 1, 
1922, Serial 532,294. 6 Claims. 


Harry L. Tooker, 


A belt buckle comprising a body member having 
spaced apart front and back plates, means for se- 
curing one end of the belt between said plates, 
said back plates being provided with a laterally 
opening 


extending lock stud receiving enlarged 





at its outer end and extending longitudinally of 
the buckle at its inner end, a detachable member 
‘0 which the opposite end of the belt is adapted to 
“© Secured, said member having a locking stud 
adapted to engage the opening in said back plate 
and be moved both laterally and longitudinally to 
locked position therein. 


1756, BUCKLE. Ernest N. Humpnrey, New 
Britain, Conn., assignor to The Traut & Hine 
Mig. Co., New Britain, Conn. Filed Sept. 1, 
1922, Serial 585,608. 2 Claims. 










In a buckle of the character described, two sheet 
metal members, one of said members having an 
elongated slot forming a hook passage, a hook on 
the other member, a yielding barrier carried by 
the hook member, and means for attaching one end 
of a belt to the hook member, said yielding barrier 
carried by said hook member being held in place 
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by said belt-attaching means, said barrier being 
formed of sheet metal and having perforated ears 
at opposite edges through which said belt-attaching 
means extend, means for attaching the other end 
of said belt to the slotted member. 


1,460,798. FINGER RING. 
Long Beach, Cal., 
Zebulon S. Skinner, Los Angeles, Cal. 
June 7, 1921. Serial 475,611. 1 Claim. 

A ring of the character shown having a ring body 
with a setting therein, said ring body increasing in 
thickness as it approaches the opposite sides of 
said setting and having circumferentially extending 
grooves in its top side at opposite sides of said 


Cartton W. Howmes, 
assignor of one-half to 


Filed 





setting, a series of jewels seated in said grooves, 
at each side of said setting, and securing wires 
for each set extending from the setting, through 
said jewels and at its end secured through an open- 
ing in the body of the ring, as shown and de- 
scribed. 


1,460,906. VANITY BOX. Burpon P. Hype, 
Waterbury, Conn., assignor to Scovill Mfg. 
Co., Waterbury, Conn. Filed Feb. 5, 1923. 
Serial 616,889. 5 Claims. 


A loose powder box having a powder compart- 
ment, a ring having a flange tightly engaging the 
walls of the compartment, a rim on the ring, the 











edge of the rim being beveled and terminating in 
a downwardly extending flange, and a lid having 
a beveled edge and flange extending downwardly 
therefrom co-operating with the ring to form a 
powder tight joint. 


1,460,950. VANITY CASE. 
NEY, South Orange, N. J. 
Serial 605,238. 5 Claims. 

A container including a body having a buttom 

and a flange formed with a cutout portion, and a 

tray comprising a bottom and a flange, said tray 


Witiiam H. Den- 
Filed Dec. 6, 1922. 





hinged to the body to swing laterally, the flange of 
the tray forming a closure for the cutout portion 
of the body. 
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1,460,967. VANITY CASE. Wirtiam G. KENDALL, 
Newark, N. J., assignor to Henri Rigaud, do- 
ing business as Parfumerie Rigaud, New York. 
Filed Jan. 22, 1923. Serial 614,231. 5 Claims. 

A vanity case comprising a main receptacle, a 

vertically swinging cover hinged thereto, and a 

laterally swinging auxiliary receptacle hinged 








thereto, said cover and laterally swinging auxiliary 
receptacle being secured to the main receptacle by a 
single hinge member. 


1,460,998. PIN CLASP. Josepu Zanecritu, New 
York. Filed March 22, 1923. Serial 626,973. 
4 Claims. 

In a pin clasp of the kind described including a 
main central structure and a pair of relatively 
movable pins carried by the main structure and 
having appositely directed points offset from the 
main structure and normally spring-urged toward 
each other, the combination of means for thus 
spring-urging such pins while maintaining one of 
the pins slidable on the main structure, said means 











including a member slidable mounted on the main 
structure, said member including a length of strip 
metal of a uniform rectangular cross-section sub- 
stantially from end to end, said member at one 
end being split to provide oppositely bent tongues, 
and an expansile coil spring on the member and 
restrained between said tongues and a part of the 
main structure. 


1,461,005. MICROMETER CALIPER. Joun W. 
ParKER, Barrington, R. I1., assignor to Brown 
& Sharpe Mfg. Co., Providence, R. I. Filed 
March 15, 1922. Serial 543,981. 8 Claims. 

In a micrometer caliper having a threaded spin- 
dle and a barrel having interior threads, a sleeve 
interiorly threaded to engage the threads of the 
spindle and having exterior threads on each end; 
the exteerior threads on the inner end of the sleeve 
engaging the threads of the barrel, a collar rigid 
on the sleeve between its ends to rotate the sleeve, 
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a lock nut on the threads on the inner end of the 
sleeve abutting the outer end of the barrel, the 
outer end of the sleeve having longitudinal spaced 
slots and the exterior threads of said outer end 
of the sleeve being tapered, and a compensating 
nut on the tapered threads on the outer end of 
the sleeve for moving the interior threads of said 
outer end of the sleeve into engagement with the 
spindle threads upon wear of the latter. 


DESIGNS 
WATCH CASING. 


62,598. WRIST (GUSTAVE 





Filed Feb. 16, 
Term of patent 3% years. 


Pittsburgh, Fa. 


2ASTHEIM, 
1922. Serial 735. 














Joun Francis Ki1ton, 
Whiting Chain 








PENCIL CASE. 
inn., assignor to Brown 





Term of patent 14 years. 
Harry Brapiey 






































Term of patent 7 years. 
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North Attleboro, Mass., 
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assignor to Whiting 
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& Davis Co 
Term of 
6.628. WATCH CHARM 
LAR ARTICLI 


Filed July 28, 1922. 
patent 7 years. 


PENDANT 


FRANK R 





Russell, Kans, Filed Oct. 18, 1921. Serial 
508,624. Term of patent 34% years. 
62,629. CLOCK CASE. Ricuarp Henry WHITE- 


New Haven, Conn. assignor to 


HEAD, 
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Conn. 


Term of patent 


Haven Clock Co., New Haven, Filed 
March 7, 1923. Serial 5,388. 


14 years. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 

Trade Mark Registered July 3, 1923 
Ser. 176,520. (CLASS 26. MEASURING AND 

SCIENTIFIC APPLIANCES.) Cart M. 

Wiseman, Louisville, Ky. Filed Feb. 23, 


1923. 





Ope 


Particular description of goods.—Finger Ring 
and Magnifying Glasses. 


Claims use since Dec. 30, 1922, 








Window smashing burglars recently hurled 
a piece of iron through the display window 
in the store of the D. F. Sullivan & Sons, 
1036 Nicollet Ave., Minneapolis, Minn., and 
took a tray of diamond rings valued at $400. 
This is the second robbery of this store by 
window bandits within six weeks. 


Serial 3,228. 


OR SIMI- 


WENTWORTH, 


New 











3rainard Lemon, of J. peas & 
sailed for Europe’ from New York, July 7, 
to be gone for several months on a com 
bination business and pleasure trip. 

William P. Brandenburg does not allow 
his flourishing jewelry business to take g 
all his time. Mr. Brandenburg recently 
nounced his candidacy for a position on the 
City Board of Aldermen. ie 

l'rank Schumaker, who has been conneeted © 
with W. G, Ruschemeyer & Son in the cae 
pacity of watchmaker for a number of years 4 
has gone to Hodgensville, Ky., where fe 
will help out Mr. Shacklete, a jeweler of 
that place, for a few weeks. 

Adam Vogt, formerly a retail jeweler of 
Louisville, who made a good bit of money 
in the jewelry business, but more in geaf 
estate, has grown into one of the big men | 
of Louisville within the past few years, To | 
day he is chairman of the Board of Dp’ 
rectors of the Vogt Bros. Mfg. Co., mang. 
facturers of ice and steam-machinery, and 
is still quite active in big real estate trades, 

Among recent visitors calling on the 
Louisville jewelry trade have been the fol- = 
lowing representatives: William Jackson, of 
the Habanix Leather Products Co., Colum- 
bus, O.; O. S. Hudis, representing J. Braun- 
stein & Co., New York; A. E. Day, of the 
Smith Metal Arts Co., Buffalo, N. Y.; 
Percy D. Lucas, of H. & E. O. Belais, New 
York; S, H. MacPherson, of R. Blacking- 
ton & Co. 

The sons of the late George Rieger, one 
of the pioneer jewelers of Louisville, have 
not fully determined what disposition they 
will make of their father’s business. It is 
thought by a good many people that the sons 
will continue the business themselves. This 
rumor has not been confirmed, however. 
George, Jr., some years ago was connected 
with his father’s shop, but at that time pre- 
ferred wholesale selling, and for some years 
has been representative for a Cincinnati 
paper jobbing house. 

There was a special meeting of the local 
retail jewelers’ association at the store of 
Wm. Kendrick & Sons Tuesday, July 10, 
at 8p. m. At this meeting, Ralph Roessler, 
Indianapolis, Ind., delivered a very interest- 
ing and instructive address to the local 
jewelers who were in attendance. Mr. 
Roessler, who is head of the Special Wat 
Tax Elimination Commission and president: 
elect of the Indiana Retail Jewelers’ As% 
ciation, was in Louisville only a short time 
between trains, being en route to Memphis 
where he was to address the Tennessee Re 
tail Jewelers’ Association, 

G. F. Geiger & Son recently furnished the 
silver loving cup offered by J. G. Brown, 
of the Brown Hotel Co., to the champion 
woman golf player of the State. This cup 
which is 30 inches in height, is to be gives 
to the woman golf player who holds th 
championship for three successive years. To 
the successful candidate each year is give 
a small replica of the larger trophy. This 
replica, which was also furnished by 6. . 
Geiger & Son, was won this year by Mis 
E. D. Mason, of this city. G. F. Geiger 
Son also furnished the trophies for the t | 
cent Horseshoe Tournament in this city. 



















































